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As the 2022 TRENDS 

Chairperson and past 

president of the 

Commercial Investment 

Division (CID),  I want to 

welcome you to this year’s 

TRENDS Seminar. Once 

again, the Baton Rouge and 

surrounding real estate 

community has come 

together in cooperation to educate our professional 

peers and associates, including the public, on the always 

evolving trends of our local real estate market. We have 

an opportunity, if only for four hours, to meet and greet, 

discuss business, and learn about real estate in the 

Greater Baton Rouge Area.

As always, the 2022 TRENDS in Real Estate Seminar will 

give you information for the past year while looking

forward at trends and expectations. Uncertainty has been 

a theme for the last several years and while pandemic

fears wane, war in Europe, inflation, supply chain issues, 

and labor shortages are all macro issues that affect

micro level real estate decisions being made in the Baton 

Rouge market. The goal of this seminar is to provide

data and context for those making critical decisions 

regarding real estate.

I would like to thank and recognize all the individuals 

and company sponsors that donated their time, effort,

money, and resources to make this one the most 

informational events in the state. This event is the 

culmination of the dedication of committee members 

and the LSU Department of Finance and LSU Real Estate 

Research Institute. The committees have compiled data 

and statistics in addition to professional commentary to 

educate attendees in all sectors of the real estate world: 

Finance, Industrial, Multi-Family, Office, Residential, and

Retail. The information and analysis presented will 

benefit all real estate professionals or those working in

associated industries.

The population for the Baton Rouge Metropolitan 

Statistical Area has risen to over 882,000 in 2021. As real

estate professionals, one of our responsibilities is to 

dream and create a future Baton Rouge that provides 

people from all walks of life the opportunity for 

education, employment, entertainment, fulfillment, and 

safety. Let’s continue to work together to build a future 

for all to live, work, and play. The individual presenters 

have a detailed knowledge in their specific areas of real 

estate and how these assets and product types affect our 

metro area, it’s people and development. Thank you to all 

presenters.

Our incoming Chairman of the TRENDS in Real Estate 

Seminar for 2023 will be Steve Legendre , with Stirling

Properties.. He is also serving as the current 2022 CID 

President. I want to welcome Steve and look forward to

another exciting year for real estate in Baton Rouge!

Respectfully,

Evan Scroggs, CCIM

EVAN SCROGGS, CCIM
Latter & Blum
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I. 2022 Baton Rouge Apartment Market -  
Introduction & Summation

Prior to the advent of the pandemic, rental and 
occupancy figures for the Baton Rouge area 
apartment market had been on a declining 
trend for 2+ years. Substantial construction 
of new apartments throughout the region in 
2017-2020 had adversely affected rents and 
occupancies. The trend for 2021-2022 has been 
quite the opposite. The Spring 2022 rental and 
occupancy figures for the Baton Rouge area 
apartment market show a strong upward trend 
(increasing rentals and lower vacancies). This is 
not relegated to the Baton Rouge region.  It’s 
consistent with national trends.

Data collected and analyzed each year (most 
recently in January-February 2022) regarding 
apartment rentals and vacancies by Cook, 
Moore, Davenport & Associates (CMDA), in 
conjunction with LSU’s Real Estate Research 
Institute, the CID of GBRAR and the Baton Rouge 
Apartment Association (BRAA), indicate that 
apartment vacancies in the Baton Rouge area 
over the past 12± months declined to 4.88% 
from Spring 2022’s 9.22% (based on our full 
survey of 252 apartment complexes), which is 
materially lower than the historical norms of 6% 
to 7%, while quoted rentals in our matched set 
of 225 complexes rocketed upward 10% from 
2022 levels (up to $1.16/sf from an average of 
$1.06/sf in 2021). Redfin reports that some 
national markets have had apartment rental 
increases of 30% to 40%, though those are not 
necessarily based on matched samples (i.e., the 
survey composition can change from period to 
period).

Job growth (which drives population growth, 
which drives incremental demand for 
apartments) was adversely affected by the 
pandemic. The Baton Rouge metro area shed 
20,700 jobs (5.1%) in the 12-month period that 
ended January 2022.  This was anomalous, and 
a direct result of the pandemic’s recessionary 
effects on a global basis.  The local job market 
appears to have recovered, with unemployment 
now hovering around a historical low of 4%.

As the pandemic winds to an end (fingers 
crossed), employment figures should continue 
to reflect strong recovery, particularly with the 
various stimulus projects and governmental 
infrastructure expenditures expected to promote 
job growth in the capital region and throughout 

4
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Louisiana.  That job growth (and the incremental 
population growth that should follow) should 
aid in the absorption of the incoming supply of 
new units (to be subsequently detailed).

A historically significant number of units under 
construction (and planned) will be delivered to 
the market in 2022 and 2023. Apartment owners 
and managers in certain submarkets should 
continue to brace for competitive pressures as 
these new units fight to capture market share.

We analyzed two sets of rental data, which 
differ by composition and number of properties 
included.  The entire dataset consists of 252 
complexes, while the matched dataset consists 
of 225 complexes, with a smaller matched sample 
of 75 larger (200+ unit) complexes also analyzed. 
Quoted rentals for the 225-complex matched 
sample increased 10% from 2021 to 2022 (over 
a 12-month period), after remaining flat in 2019-
2020 and increasing only 1% in 2020-2021. The 
reported vacancy rate for the matched sample 
in 2022 is 4.92%, down from 8.73% in 2022 (note 
that this figure excludes consideration of any 
newly-built units in initial lease-up, nor does it 
reflect the impact of concessions and giveaways 
on economic rents).  
 
A bulleted summary of our key observations 
& expectations is provided:

The supply of rental units in the Baton   
Rouge MSA has grown substantially since  
2005. Relevant stats include:

q 6,937± new apartment units were   
 completed  in the decade following   
 when Hurricane Katrina hit on August 29,  
 2005 (major event that drove local housing  
 demand) through the end of 2014.  The  
 average number of units absorbed each  
 year (for that decade) was 867±.

q 1,531± units were built (completed) in 2015

q 1,296± units were built (completed) in 2016

q 1,136± units were built (completed) in 2017

q 2,282± units were built (completed) in 2018

q 1,577± units were built (completed) in 2019

q 638± units were built (completed) in 2020

q 623± units were built (completed) in 2021

q 2,595± units are under construction for  
 delivery (or have been delivered thus far) in  
 2022-2023

q 1,744± units are proposed for construction  
 in 2022-2023 (not yet underway); 

q Of the proposed units (those not yet under  
 construction), we consider 1,382± units to  
 be more likely to be built than the remaining 
 362± proposed units.

q The total new rental supply (built or  
 currently under construction) for 2015-2023 
 will be 11,678 units, which will equate to 
 1,297 units per year over a 9-year span. 
 This is roughly 60% greater than the 
 pace of construction for the preceding 
 decade (including the post-Katrina “boom”).

q The total new rental supply (built or  
 currently under construction) for 2021-2023 
 will be 3,218± units, which will equate to  
 1,073± units per year over a 3-year span.

q It is notable that construction costs  for 
 apartments locally are reported to have  
 materially risen in recent years, though the  
 cost of construction financing (mortgage 

interest rates) was until recently near 
historic lows. It remains probable that some 
of the announced projects (those listed on 
the following pages, as well as others still on 
the drawing board) will not be built in the 
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short-term (some will likely be tabled until 
such time that conditions are more strongly 
supportive of construction feasibility).

q The basic mechanics of housing demand 
are as follows: the national and local norm 
has historically been roughly 2.75 people 
per household, so, if the population grows 
by 1,000 people, we should need to have 
roughly 360 additional housing units to 
satisfy the incremental demand created. As 
roughly 33% of the local households have 
historically been renters, roughly 120 of 
those 360 units (per 1,000 residents) need 
to be rental units. To absorb the 11,678 
apartment units built in 2015-2023, the 
Baton Rouge area=s long-term population 
would normally need to increase by 80,000± 
people (which is materially more than the 
long-term population increase that resulted 
from Hurricane Katrina), though other 
factors like the need to replace physically 
or functionally obsolete units (termed 
“depletion”), the ever-shrinking average 
household size (this stat has been getting 
smaller for years, particularly as millennials 
continue to enter the housing market, and 
fewer people per household means the more 
housing units can be needed to satisfy the 
demand per 1,000 residents), and displaced 
former homeowners that opt (or have no 
choice but) to remain in apartments could 
all have offsetting effects. The number of 
households in certain segments of the 
Baton Rouge area (such as the LSU student 
market) may not have grown sufficiently 
to need the number of units being added 
to the supply in those submarkets, so a 
periodic state of oversupply in certain 
submarkets has resulted. The macro-level 
increase in demand for housing regionally 
and nationally, however, appears to have 
washed away all sins, for now, as very few 
submarkets are showing signs of being 
oversupplied.  

q In recent years, the vast majority of the new 
units have been “upscale, Class A,” oriented 
toward the higher end of the rental scale. 
As such, existing Class A properties have 
absorbed the brunt of the competitive 
pressures from the incoming supply. The 
incoming supply for 2022-2023, however, 
is more focused on affordable (typically 
subsidized in some manner) housing 
oriented toward lower-income households, 
with 1,669 of the 2,595 units underway to 
fall in this category. 

 

q The critical factors that will ultimately drive 
the long-term demand for, and absorption 
of, additional housing units in the Baton 
Rouge area are the number of jobs that can 
be recovered/generated and retained locally 
(where the jobs go, the population will 
follow) and the ability of our infrastructure 
(roads, schools, governing bodies) to 
accommodate this growth and maintain the 
character and marketability of the Baton 
Rouge region as a place to live. Baton Rouge 
has positive dynamics, and the area remains 
positioned to prosper long-term.

On the following pages will be presented 
synopses of new multifamily residential 
construction projects and tables illustrating 
historical rental/vacancy trends.  For more 
detailed discussions and/or information, please 
call us (we provide professional consulting 
services) or go to www.CookMoore.com or 
BatonRougeTrends.net.  

II. New Apartment Construction
Baton Rouge has been experiencing a boom in 
apartment construction since 2015. Very few of 
the new complexes offer standard, mid-grade 
apartment units. The vast majority of the new 
rental housing supply over the past 20± years 
has been oriented toward either more affluent 
tenants (either conventional residents or LSU 
students), or lower-income households.  

2022
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The new apartment complexes built, underway and/or planned in the Greater Baton Rouge area are listed 
on the following pages:. 
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Complex Name Location # Units Completed Comments

Completed 2021

Royal Palms 10245 Airline Highway @ I-12 126 2021 Upscale/Luxury Units

200 Water Street 200 Water Street 20 2021 Upscale/Luxury Units

MidCity Flats 4501-4659 North Boulevard 59 2021 Upscale/Luxury Units

Lofts at Dawson Creek Picardy Drive and Summa Avenua 144 2021 Upscale/Luxury Units

The Palms at Sunset Lake I McHugh Road (Zachary) 144 2021 Upscale/Luxury Units

Oak Grove Towmhomes LA Highway 42 (Prairieville) 88 2021 Upscale/Luxury Units

The Elysian - Phase III 1092 Spanish Town Road 42 2021 Mixed-Income Units

Conventional Student Affordable

Total Completed in 2021 623 581 0 42

Under Construction 2022 - 2023

River House Office Bldg Nicholson Drive 42 2022 Upscale/Luxury Units

River Mark Centre 451 Florida Street (CBD) 144 2022 Upscale/Luxury Units in CBD

The Bend on Bluebonnet Bluebonnet at Burbank (behind Wal Mart) 309 2023 Upscale/Luxury Units

The Waters at Heritage LA Highway 30 @ 44 (Gonzales) 299 2023 Upscale/Luxury Units

The Vue on Parker West Parker/Gourier/Janet Avenue 132 2023 Upscale/Luxury Units

Drakes Landing North Ardenwood Blvd 216 2022 Affordable Housing Units

The Cypress at Gardere 501 Gardere Lane 99 2022 Affordable Elderly Units - EBRHA

Valencia Park Spanish Town Park at North 13th Street 122 2022 Affordable Housing Units - VOA

Motor City Apartments North Boulevard at Scenic Highway 110 2022 Affordable Housing Units - VOA

Lotus Village Seniors Gracie and Gayosa Streets 116 2023 Affordable Housing Units - GCHP/EBRCOA

The Reserve at Howell Place 4201 Ford Street 300 2023 Affordable Housing Units - Delahaye

The Capstone at Scottlandville 8770 Elm Grove Garden Drive 84 2023 Affordable Housing Units

Hollywood Heights 4065 Hollywood Street 45 2023 Affordable - Scattered Site

Hollywood Acres 3901 Hollywood Street 45 2023 Affordable - Scattered Site

Sherwood Oaks (Brandywine) Darryl Drive near Sherwood Forest Blvd 280 2023 Affordable Housing Units

Reserve at Juban Lakes Buddy Ellis Road (Denham Springs) 132 2022 Affordable Units - Delahaye

Morningside at Juban Lakes Buddy Ellis Road (Denham Springs) 120 2022 Affordable Seniors Units - Delahaye

Conventional Student Affordable
Total Under Construction 2022 - 2023 2,595 794 132 1,669

Total Completed or Under Construction 3,218 1,375 132 1,711

Apartment Complexes Completed/Under Construction in 2021-2022
in the Baton Rouge MSA

APARTMENT COMPLEXES COMPLETED/ UNDER CONSTRUCTION IN 2021-2022
in the Baton Rouge MSa
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Not included in the preceding lists may be additional properties (in the planning and/or financing stages) for 
which the site has not been purchased, site plan approval has not been granted and/or plans have not been publicly 
announced.  As construction of new units cannot occur without site plan approval and the process of acquiring such 
approval is highly political and speculative (as can be the site acquisition process), inclusion of such properties in a 
traditional “pipeline” analysis would be inappropriate. 

III. Apartment Rent & Vacancy Statistics

On the following pages are presented tables summarizing the figures compiled from the LSU/CID/CMDA
apartment surveys performed in early 2022.

Complex Name Location # Units
Expected 

Completion Comments

Proposed Apartments 2022 - 2023 - Likely

Rue Venelle Rouzan - Perkins Road 280 2023 Upscale/Luxury Units

The Waters at Millerville Greens Boulevard 295 2023 Upscale/Luxury Units

The Heron - Phase II 617 North Blvd 224 2023 Upscale/Luxury Units

Highland Flats Highland at Bluebonnet 224 2023 Upscale/Luxury Units

Cypress River Lofts Oklahoma and Duane Street 19 2023 Mixed-Income Lofts - EBRHA

Cypress at Ardendale - Phase I North Ardenwood Blvd 170 2023 Affordable Housing Units - EBRHA

Cypress at Ardendale Senior North Ardenwood Blvd 70 2023 Affordable Elderly Housing Units - EBRHA

Denham Townhomes LA Highway 16 (Denham) 100 2023 Affordable Housing Units - VOA

Conventional Student Affordable

Total Proposed 2022-2023 Likely 1,382 1,023 0 359

Proposed Apartments 2022 - 2023 - Less Likely

Midway 4142 Government Street 34 2023 Market Rate

Mansions in Park - Phase II Perkins Road 144 2023 Upscale/Luxury Units

Electric Depot - Phase II 1509 Government Street 100 2023 Upscale/Luxury Units

The Palms at Sunset Lake II McHugh Road (Zachary) 84 2023 Upscale/Luxury Units

Conventional Student Affordable

Total Proposed 2022-2023 Less Likely 362 362 0 0

Total Proposed/Announced 2022-2023 1,744 1,385 0 359

Total Built, Underway & Proposed Likely 4,600 2,398 132 2,070

Total Built, Underway & Proposed - All 4,962 2,760 132 2,070

in the Baton Rouge MSA

Apartment Complexes Announced (But Not Yet Under Construction) for 2022 - 2023

Not included in the preceding lists may be additional properties (in the planning and/or financing stages) for which the site 

has not been purchased, site plan approval has not been granted and/or plans have not been publicly announced.  As con-

struction of new units cannot occur without site plan approval and the process of acquiring such approval is highly political 

and speculative (as can be the site acquisition process), inclusion of such properties in a traditional “pipeline” analysis would 

be inappropriate. 

III.   Apartment Rent & Vacancy Statistics

On the following pages are presented tables summarizing the figures compiled from the LSU/CMDA apartment surveys 

performed in early 2022.  

APARTMENT COMPLEXES ANNOUNCED (BUT NOT YET UNDER CONSTRUCTION) IN 2022-2023
in the Baton Rouge MSa
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Data Set
0BR    
Units

1BR    
Units

2BR    
Units

3BR    
Units

4BR    
Units

5BR    
Units

Total # of 
Complexes

0BR     
Units

1BR    
Units

2BR    
Units

3BR    
Units

4BR    
Units

5BR    
Units

Total   
Units

All Complexes 27 213 237 146 38 4 252 520 13,852 18,261 4,778 1,430 196 39,037

Large Complexes 10 79 82 59 14 2 82 311 9,132 10,755 2,608 842 143 23,791

Matched Sample 24 192 212 133 37 4 225 432 11,937 16,188 4,329 1,380 183 34,449

Number of Complexes by Data Set Number of Units by Data Set

Table 1
2022 - Full Data Set Statistics

TABLE 1
2022 - FULL DATA SET STATISTICS
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BATON ROUGE: 225-222-2244 | 9522 Brookline Avenue, Ste. 205

SHREVEPORT: 318-222-2244 | 330 Marshall Street, Ste. 200

ONLINE: vintagerealty.com | 

Proud Sponsor of The Baton Rouge Trends Conference

Serving LA, AR, MS, TX and beyond. 
Brokerage | Leasing | Property Management | Multifamily | Development | Investments

Reserve at Shoe Creek

Reserve at Shoe Creek

Park Rowe Village

Village at Fountain Lake

VRC Baton Rouge OfficeVRC Shreveport Headquarters

Park Rowe Village
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Design Solutions
and a whole bunch more…

225 266 4564   |   jillboss@eatel.net

BOSS
s o l u t i o n s , l l c

GRAPHIC DESIGN

Vacancy

Zip Code
Number of 
Complexes

Number of    
Units per Unit per Sq. Ft. Total

70710 2 288 $957 $1.05 5.21%

70726 11 2,017 $1,157 $1.17 3.32%

70737 11 1,809 $1,285 $1.26 2.60%

70785 3 236 $1,202 $0.98 1.27%

70791 5 580 $1,256 $1.17 3.45%

70801 4 113 $1,662 $1.77 11.50%

70802 21 2,172 $1,359 $1.59 6.49%

70805 9 874 $697 $0.97 3.78%

70806 27 3,302 $853 $0.94 5.24%

70807 3 444 $1,216 $1.47 1.35%

70808 21 3,567 $1,343 $1.52 5.92%

70809 25 4,679 $1,192 $1.20 4.64%

70810 10 2,074 $1,301 $1.28 5.01%

70814 4 541 $709 $0.81 1.85%

70815 17 1,998 $763 $0.85 7.26%

70816 37 8,234 $982 $1.05 5.38%

70817 5 917 $1,241 $1.15 3.49%

70820 28 3,850 $1,431 $1.28 4.88%

70836 2 331 $1,379 $1.63 4.53%

Average Rent
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Powering New Development in Louisiana 

At Entergy Louisiana, we’re more than a utility. 
We’re a community partner that strives to be 
there for our customers every step of the way, 
before and after homes and businesses are 
connected to the power grid.

That’s what representatives on our new business 
development team do. We o� er top-notch 
services that support and encourage residential, 
commercial and light industrial development. 

It’s takes partnerships to help Louisiana grow 
and prosper. That’s why we’re dedicated to 
maintaining strong and productive relationships 
with our customers today and into the future. 

To learn more about how our new business 
development team can help you, visit 
goentergy.com/buildla.

v

A message from Entergy Corporation ©2022 Entergy Services, LLC. All Rights Reserved.
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POWER OF THE PIN

 

 

 

 

 

FOUNDATIONS FOR SUCCESS

SEPTEMBER 19-20, 2022

BATON ROUGE, LA

 

CI:101 FINANCIAL ANALYSIS FOR 

COMMERCIAL INVESTMENT REAL ESTATE

OCTOBER 24-27, 2022

NEW ORLEANS, LA

Recognized as leading professionals in

the commercial real estate industry

Proven expertise in financial, 

market, investment analysis,

and negotiation

Minimize risk,  make informed

decisions, and close more deals!

F O R  M O R E  I N F O R M A T I O N :

E M A I L  L A C C I M C H A P T E R @ C C I M . N E T

GET STARTED ON YOUR PATH TO THE PIN...
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2022

Vacancy

Zip Code
Number of 
Complexes

Number of 
Units Period per Unit per Sq. Ft. Total

2022 $1,101 $1.04 3.72%
70726 8 1,183 2021 $967 $0.91 6.59%

2020 $929 $0.88 10.57%
2022 $1,168 $1.10 1.81%

70737 8 997 2021 $1,061 $1.00 3.71%
2020 $1,043 $0.98 5.42%
2022 $1,194 $1.04 0.99%

70785 2 203 2021 $1,164 $1.01 6.90%
2020 $1,052 $0.91 14.78%
2022 $1,245 $1.14 2.31%

70791 4 520 2021 $1,216 $1.12 8.85%
2020 $1,212 $1.11 10.00%
2022 $1,662 $1.77 11.50%

70801 4 113 2021 $1,597 $1.70 9.73%
2020 $1,513 $1.61 12.39%
2022 $1,328 $1.56 6.20%

70802 15 1,920 2021 $1,253 $1.47 9.74%
2020 $1,247 $1.46 7.76%
2022 $697 $0.97 3.78%

70805 9 874 2021 $666 $0.93 5.95%
2020 $672 $0.94 11.21%
2022 $877 $0.95 5.15%

70806 24 3,008 2021 $794 $0.86 7.41%
2020 $788 $0.86 6.38%

2022 $1,216 $1.47 1.35%
70807 3 444 2021 $1,148 $1.39 10.59%

2020 $1,082 $1.31 5.63%
2022 $1,325 $1.50 5.97%

70808 19 3,247 2021 $1,041 $1.18 12.23%
2020 $1,044 $1.18 14.57%
2022 $1,192 $1.20 4.62%

70809 24 4,673 2021 $1,066 $1.07 5.78%
2020 $1,026 $1.03 9.82%
2022 $1,222 $1.19 5.28%

70810 8 1,611 2021 $1,075 $1.05 10.30%
2020 $1,067 $1.04 18.06%
2022 $709 $0.81 1.85%

70814 4 541 2021 $692 $0.79 3.14%
2020 $689 $0.79 5.73%
2022 $761 $0.85 7.35%

70815 16 1,960 2021 $735 $0.82 8.01%
2020 $744 $0.83 9.23%
2022 $980 $1.05 5.45%

70816 35 8,032 2021 $904 $0.97 8.04%
2020 $878 $0.94 7.26%
2022 $1,241 $1.15 3.49%

70817 5 917 2021 $1,144 $1.06 6.11%
2020 $1,089 $1.02 7.60%
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AN ARCHITECTURAL, ENGINEERING,  
AND CONSULTING FIRM 

Specializing in Program Management, Disaster Recovery,  
Owner Representation and Grants Management

8555 United Plaza Boulevard, Baton Rouge, LA 70809

www.csrsinc.com

EDUCATION

WATER RESOURCES

TRANSPORTATION

HEALTHCARE

RESILIENCE

REAL ESTATE DEVELOPMENT

BATON ROUGE, LA
NEW ORLEANS, LA
LAFAYETTE, LA
LAKE CHARLES, LA
DALLAS, TX
LONG BEACH, CA
MIAMI, FL
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2022

Area
Total 

Complexes 0 BR 1 BR 2 BR 3 BR 4 BR 0 BR 1 BR 2 BR 3 BR 4 BR Total 0 BR 1 BR 2 BR 3 BR 4 BR Total

All 252 $795 $1,014 $1,107 $1,279 $1,981 $1.67 $1.42 $1.09 $1.02 $1.31 $1.19 4.04% 4.48% 4.51% 6.07% 9.44% 4.88%

ASCA 8 - $1,209 $1,479 $1,654 - - $1.57 $1.28 $1.15 - $1.34 - 2.67% 2.05% 2.39% - 2.34%

BRA 26 - $1,388 $1,517 $1,783 - - $1.90 $1.34 $1.22 - $1.55 - 3.94% 4.08% 7.40% - 4.18%

CBD 10 $800 $1,462 $1,880 $2,288 - $2.52 $1.84 $1.75 $1.56 - $1.79 0.00% 10.55% 9.84% 0.00% - 9.95%

LIVA 11 $1,045 $1,097 $1,305 $1,311 $1,560 $1.69 $1.43 $1.08 $0.97 $0.81 $1.16 3.45% 2.56% 3.50% 4.42% 0.00% 3.30%

LSUA 17 $1,008 $1,153 $1,395 $1,915 $2,264 $2.29 $2.11 $1.52 $1.35 $1.37 $1.47 6.32% 5.57% 6.20% 5.84% 9.19% 7.04%

LSUB 18 $678 $801 $922 $1,202 $1,131 $1.81 $1.20 $0.98 $1.06 $1.04 $1.07 4.17% 5.28% 4.88% 7.39% 8.33% 5.30%

ME 8 - $470 $640 $705 $800 - $0.90 $0.81 $0.89 $0.67 $0.84 - 4.57% 3.89% 6.10% 7.14% 4.63%

Table 8
Apartment Data by Select Submarkets (2022 Full Data Set)

Average Rent Average Rent per Sq.Ft. Vacancy Rate

TABLE  8
APARTMENT DATA BY SELECT SUBMARKETS  (2022 FULL DATA SET)

Construction Class
Number of 
Complexes

Number of 
Units Avg Rent/ Unit

Avg Rent/ 
Sq.Ft. %  Vacant

A 68 13,910 $1,506 $1.47 4.7%

B 48 8,561 $1,105 $1.12 4.3%

C 135 16,518 $832 $0.95 5.3%

Table 9
2022 - Full Data Set Statistics by Class

Vacancy Rate
Construction 

Class
Number of 
Complexes

Number of 
Units Period per Unit per Sq. Ft. Total

2022 $1,524 $1.45 4.82%
A 56 11,120 2021 $1,364 $1.30 10.43%

2020 $1,355 $1.29 11.72%
2022 $1,105 $1.12 4.34%

B 44 8,419 2021 $1,015 $1.03 8.36%
2020 $981 $0.99 9.30%
2022 $836 $0.95 5.31%

C 125 15,896 2021 $773 $0.88 7.74%
2020 $764 $0.87 8.72%

Average Rent

Table 10

2020 - 2022 Matched Sample Data Set
Apartment Data by Class

TABLE  9
2022 - FULL DATA SET STATISTICS BY CLASS 

TABLE  10
APARTMENT DATA BY CLASS (2020 - 2022 MATCHED SAMPLE DATA SET)

Construction Class
Number of 
Complexes

Number of 
Units Avg Rent/ Unit

Avg Rent/ 
Sq.Ft. %  Vacant

A 68 13,910 $1,506 $1.47 4.7%

B 48 8,561 $1,105 $1.12 4.3%

C 135 16,518 $832 $0.95 5.3%

Table 9
2022 - Full Data Set Statistics by Class

Vacancy Rate
Construction 

Class
Number of 
Complexes

Number of 
Units Period per Unit per Sq. Ft. Total

2022 $1,524 $1.45 4.82%
A 56 11,120 2021 $1,364 $1.30 10.43%

2020 $1,355 $1.29 11.72%
2022 $1,105 $1.12 4.34%

B 44 8,419 2021 $1,015 $1.03 8.36%
2020 $981 $0.99 9.30%
2022 $836 $0.95 5.31%

C 125 15,896 2021 $773 $0.88 7.74%
2020 $764 $0.87 8.72%

Average Rent

Table 10

2020 - 2022 Matched Sample Data Set
Apartment Data by Class



Louisiana’s  CO M M E R C I A L  Real  Estate Professionals
ON LINE INFORMATION EXCHANGE 

Connect With US!

With the support of the largest commercial brokerage 
houses in Louisiana & the Mississippi Gulf Coast, 

LACDB.COM provides a suite of tools for managing 
& sharing information at your ngertips. 

We make it easier for all parties involved in commerical real estate to CONNECT!
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When the “Shutdown of 2020” occurred, most 
business owners were wondering just where 
the fallout from a pandemic would take them.  
In the following months, some of the biggest 
government bailouts in history, coupled with 
record cheap money, would prove to benefit 
numerous industries through current day.  It 
can be summarized as a two year vortex of 
companies quickly evolving the way they do 
business, navigating supply chain delays while 
expanding to meet massive demand (with labor 
shortages), all while experiencing some of the 
highest inflation in our nation’s history.  This 

may have been the single biggest evolution 
for industry since the post WWII era given how 
quickly things changed. As we mark the two year 
“anniversary” of the world shutting down, there 
are changes to the way business is done that are 
for the better, and as an office committee we are 
seeing some trends in office that are likely to 
remain, at least for some time.  

Overall, the tier one office markets are going 
back to pre-pandemic norms as the office 
remains core to the business operating model.  
It will take a few years to normalize, however, 
the larger office brokerages in core markets 
are seeing renewed demand. Even tech giants 
are calling for employees to return as they see 
culture and accountability slipping from the 
full time work at home model.  The overarching 
desire from employees, however, is to see a 
hybrid model that incorporates both work 
from home and an office each week. That shift 
in expectations from employees has created 
an amenities race in the larger markets that 
Landlords and Tenants are using to attract top 
talent.  This includes the likes of modernization, 
coffee bars, fitness centers, and common areas 
that can be opened up to the outdoors, to name 
a few.  All of these are trends that Baton Rouge 
Landlords can pull into their future designs if the 
office market returns.  

However, as mentioned in last year’s report, 
Baton Rouge has an office problem.  It’s almost 
routine now to collect and process the data each 
year and watch our occupancies slip another 
point or two.  Covid has exacerbated our vacancy 
rates no doubt, but the new industries created 
during Covid and the ones that expanded (those 
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who are backfilling core market office space) just don’t exist in Baton Rouge, leaving a scramble 
to sign deals from a limited number of existing tenants

Office Condo – Garden Office
Garden office remains a strong point.  Small business and even corporate branch offices are 
gravitating towards drive up buildings with signage, no common areas and more flexibility on 
term and floor plan.  They are also paying a premium for it as Class A rents exceed $22.00 with 
tenants handling utilities, janitorial, POA fees and some interior maintenance.  When reviewing 
the trends on Class A office (modernization - outdoor space - proximity to amenities) Garden 
Office naturally provides much of that already.  They also, due to their size, have a more “homey” 
feel so it’s no surprise to see this sector flourish.  

This year Garden Office occupancies increased again with an A and B blended average of 95% 
occupancy rate and little new product coming on line.  This statistic is amazing considering all 
the restructuring that businesses have undergone in the last couple of years however it shows 
just how busy our small businesses have been in the region.  

New Construction – Office Condos
After a slew of announcements in 2019, Garden Office new construction projects have slowed.  
Perhaps surprisingly, the issue isn’t Covid per-se, as demand for the product actually increased 
according to last year’s data.  What has contributed most to this slowdown is the marked increase 
in overall construction prices which have sky rocketed in the last two years as a result of the 
pandemic.  This has shelved a few Garden Office projects as the lease rates haven’t kept up with 
the increased costs. The Exchange on Jefferson near Airline announced a second phase of 20,000 
ft after completing the first phase of 22,000.  The developers at Harveston have announced their 
first phase of commercial, a mixed-use square called the Town Square at Harveston containing 
roughly 50,000 sq ft of office and close to 100,000 ft of retail. 
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New Construction Office Condos
2021 
 The Exchange Phase 2 – 20,000 sq Ft
 Town Square at Harveston – 50,000 sq ft
2020
 The Exchange – 10201 Jefferson Hwy – Total 22,205 sq ft
2019
	 q Drusilla Office Park located at Drusilla and Interline - Total 30,000 sq ft

	 q Goodwood Office Park located at Jefferson Near Town Center - Total 18,000 sq ft 

	 q Long Farm Village located on Airline at Baringer Foreman – Up to 100,000 sq ft

	 q Mercantile 39,000 sq ft 

	 q Hide Park on Bluebonnet next to Ironstone will have 23,500 sq ft 

	 q Westminster Office Park – 32,000 sq ft

	 q Metro Office Park is also planned along Jefferson near Bluebonnet. 42000This 

	 q Baringer Block - 44,055 sq ft total 

	 q Perkins 8 - Recent Office park announced on Perkins near Highland - 26,220 sq ft total

Office Leasing Activity 2021
Like 2020, there were not many large office deals to speak of in 2021.  As soon as the market started to 
calm down another variant would sweep through the world causing businesses to make shorter term 
decisions on real estate matters.   Downtown, Butler Snow expanded in the City Plaza building and Chase 
reconfigured their space in the I Rivermark Centre tower to maintain a presence in the Baton Rouge CBD.  
Suburban deals included CSRS making a move from low rise office to a multi-story building in the Essen 
Lane sub-market in addition to Repcon establishing a presence in the same sub-market.  Overall Class 
A occupancies fell over 4 percentage points.  The majority of this footage comes from the former Aptim 
building, now Essen Centre, which went from single tenant to multi-tenant, adding almost 240,000 sq ft 
of available space to the market in early 2021. 

With the recent success in Multi-Family and increased demand, Wampold Companies increased their 
condo conversion at I Rivermark Centre from 10 floors to 12 floors removing another 30,000 ft from the 
downtown sub market.  Downtown Class A occupancies held steady at 83% while our Class B dataset 
remained near 95% Occupancy.  

The two sub-markets that again fell a few percentage points consistent with our expectations were 
Acadian/College and Essen/Bluebonnet, 88% and 70% respectively.  Again both of those sub-markets 
have newer inventory with higher average rates, while the older inventory Downtown and in Sherwood 
remained consistent with 2020 occupancy levels just as in the prior year.  We can assume tenants moved 
to find better deals however there may be several factors at play.  Older buildings, prevalent in our Class 
B-C dataset are reaching the end of their useful life.  We are seeing many of those being purchased by 
local business owners and converted or partially converted to owner-occupant as in the case of Sherwood 
Tower.  Overall, tenants are needing less space with more efficient administration solutions and more 
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employees rotating into the office with flexible schedules.  Again, Baton Rouge in its current state faces 
the question of whether we have enough industry infrastructure to attract new businesses that would 
backfill those empty spaces.   

Market wide, available sub-lease options dropped by half in 2021 down to 65,000 sq ft which is a good 
indicator.  Still, with available inventory and sub-lease space Class A office space in Baton Rouge pushes 
over 1,000,000 sq ft.   

Overall, Multi-Story Occupancies dropped another 2 percentage points to 72% in the capital city.  This was 
expected in 2021 with the Covid-effect however, it continues the downward occupancy slide that began 
in 2015 pointing to a larger problem. 
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Office Sales Activity
There were a few more sales in 2021 as opposed to 2020.  Many businesses had figured their Covid 
contingency plans and started rolling forward with expansion plans.  That, coupled with low interest rates, 
drove most of the sales to be of the owner-occupied variety.  

3232 South Sherwood Forest traded to an owner occupant for $2,750,000 or $60 per ft.  The pricing is 
in line with the Sherwood Tower sale in 2020 which sold in the same range.  Another sale in this sub-
market, 9111 Interline, actually went to a group of investors.  The 40,000 ft building had been renovated 
and leased up at the time of sale.  The sales price equated to $64 per ft number which again is in line with 
recent transactions for the Sherwood Sub Market. 

6767 Perkins Rd, a Class A two-story owner occupied building also sold in 2021 for $185 per ft.  The asset 
was well managed and the price per ft tops our list in 2021.  Another South Baton Rouge sale at 17170 
Perkins Rd near Highland Rd also took place late in 2021.  The 4 building campus was purchased by local 
owner occupants and is the new home of a school and industrial construction company.  That sale hit right 
at $177 per ft.    

3232 South Sherwood Forest 
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Office Sales Activity 

There were a few more sales in 2021 as opposed to 2020.  Many businesses had figured their Covid 
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New Construction – Multistory

Again – not much to report this year.  Multi-Story will be a challenge with increased construction costs and 
stagnant rental rates. Wampold Companies will be finishing their renovations of I Rivermark Centre this 
year and making some announcements on new tenants this summer. 

Baton Rouge Office Market – April 2022 Forecast

As the committee tasked with the office portion of trends it can be frustrating at times to review the 
same material year after year.  The more disheartening component is really not having answers or seeing 
proactive steps to remedy the office vacancy challenge we face as a city and a state.   Since 2015, our 
occupancies continue to decline in the multi-story segment.  We believe post covid may be leveling off 
with rumblings of tenants making larger moves this year.  

Most of the current rumblings seemingly are existing tenants, which won’t help occupancy rates; however, 
the office long term is central to business culture and very much relevant to the future of industry in 
America. Where Baton Rouge fits into that equation, it may be something out of our control.

New Construction – Multistory 

Again – not much to report this year.  Multi-Story will be a challenge with increased construction 
costs and stagnant rental rates. Wampold Companies will be finishing their renovations of I 
Rivermark Centre this year and making some announcements on new tenants this summer.  
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SUMMARY OF OFFICE MARKET BY AREA 

For Class A Buildings 

April 4, 2022 

ACADIAN/COLLEGE 

 
BUILDING CLASS 

SQUARE 
FEET 

OCCUPIED 
OCCUPANCY 

RATE 
RATE SUBLEASE 

1 Acadian Centre A 74,589 57,729 77.40% $21.00 0 

2 
CitiPlace Centre I  

(Hancock Bank Building  
@ CitiPlace) 

A 82,023 78,621 95.85% $23.00 0 

3 CitiPlace Centre II A 31,516 28,162 89.36% $22.00 0 

4 
CitiPlace Centre III  

(The Bancorp Bank Center  
@ CitiPlace) 

A 42,659 33,505 78.54% $23.00 0 

5 Acadia Trace A 121,000 96,399 79.67% $22.00 0 
6 Corporate Atrium A 76,447 57,235 74.87% $20.00 0 
7 Corporate Center A 48,000 48,000 100.00% $22.50 0 
8 Republic Finance A 27,000 27,000 100.00% $24.00 0 
9 2370 Towne Centre A 66,000 66,000 100.00% $24.50 0 
10 5551 Corporate A 52,142 52,142 100.00% $23.50 19,184 
 TOTALS  621,376 544,793 87.68% $22.55 19,184 

DOWNTOWN 

 BUILDING CLASS SQUARE 
FEET 

OCCUPIED OCCUPANCY 
RATE 

RATE SUBLEASE 

1 One American Place A 333,306 279,236 83.78% $22.00 4,706 
2 II Rivermark (former North Tower) A 207,572 155,679 75.00% $22.50 0 
3 I Rivermark (former South Tower) A 100,000 35,000 35.00% $21.50 0 
4 City Plaza A 166,473 166,473 100.00% $23.50 0 
5 II City Plaza A 255,344 250,237 98.00% $28.00 31,500 
6 La Cap Building A 75,000 41,656 55.54% $22.00 0 
7 Water Campus A 89,320 65,420 75.90% $32.00 0 
8 IBM A 140,651 140,651 100.00% $28.00 0 
9 Water Campus 2.0 (REMOVED) - - - - - - 
10 River House (REMOVED) - - - - - - 
 TOTALS  1,364,542 1,134,352 83.13% $24.94 36,206 
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DOWNTOWN



Combined Strength.  
Undeniable Expertise.

SaurageRotenberg.com | 225.766.0000
5135 Bluebonnet Blvd., Baton Rouge, LA 70809

PEOPLE WHO
KNOW REAL ESTATE,

KNOW SAURAGE
ROTENBERG.



OFFICE

40
Platinum Sponsor

2022

ESSEN/BLUEBONNET 

 BUILDING CLASS 
SQUARE 

FEET OCCUPIED 
OCCUPANCY 

RATE RATE SUBLEASE 

1 Essen Center A 113,000 0 0.00% $20.00 0 
2 Jefferson Brentwood A 62,747 44,618 71.11% $22.00 0 
3 I United Plaza A 94,204 88,552 94.00% $22.00 0 
4 II United Plaza A 197,010 173,369 88.00% $22.00 0 
5 III United Plaza A 60,389 36,191 59.93% $22.00 9,014 
6 IV United Plaza A 71,547 44,631 62.38% $24.00 0 
7 V United Plaza A 58,365 56,762 97.25% $22.00 0 
8 VII United Plaza A 58,000 58,000 100.00% N/A 0 
9 VIII United Plaza A 57,932 57,932 100.00% $24.00 0 
10 IX United Plaza A 97,000 97,000 100.00% N/A 0 
11 XII United Plaza A 154,000 142,665 92.64% $24.00 0 
12 Bluebonnet Centre A 71,656 68,475 95.56% $21.00 0 
13 Louisiana School Employee 

Retirement 
A 

112,253 112,253 100.00% N/A 0 

14 Jacobs Plaza A 192,600 192,600 100.00% N/A 0 
15 Aptim A 240,000 82,383 34.33% $25.50 0 
16 Perkins Rowe A 126,328 77,001 60.95% $26.50 0 
17 7290 Bluebonnet A 152,000 0 0.00% $21.00 0 
18 Advocate Building A 53,000 53,000 100.00% $25.50 0 
19 @Highland A 54,000 36,320 67.26% $28.00 0 

 TOTALS  2,026,031 1,421,752 70.17% $23.30 9,014 

SHERWOOD FOREST 

 BUILDING CLASS 
SQUARE 

FEET OCCUPIED 
OCCUPANCY 

RATE RATE SUBLEASE 

1 4000 S. Sherwood Office Building A 78,183 69,943 89.46% $19.95 0 
2 Investar Tower A 57,486 57,486 100.00% $17.50 0 
3 Westfork Building A 105,720 79,210 88.00% $19.00 0 

 TOTALS  241,389 206,639 85.60% $18.82 0 

TOTAL 

# of 
Buildings AREA CLASS 

SQUARE 
FEET OCCUPIED 

OCCUPANCY 
RATE RATE SUBLEASE 

10 ACADIAN/COLLEGE A 621,376 544,793 87.68% $22.55 19,184 
9 DOWNTOWN A 1,364,542 1,134,352 83.13% $24.94 36,206 
19 ESSEN/BLUEBONNET A 2,026,031 1,421,752 70.17% $23.30 9,014 
3 SHERWOOD FOREST A 241,389 206,639 85.60% $18.82 0 

41 TOTALS  4,253,338 3,307,536 77.76% $22.40 64,404 

 

ESSEN / BLUEBONNET

SHERWOOD FOREST

TOTAL
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SUMMARY OF OFFICE MARKET BY AREA 

For Class B/C Buildings 
April 4, 2022 

 
ACADIAN/COLLEGE 

 
BUILDING CLASS SQUARE 

FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

1 5615 Corporate B 56,916 40,891 71.84% $18.00 5,338 

2 5420 Corporate B 30,078 15,131 50.31% $16.50 0 

 TOTALS  86,994 56,022 64.40% $17.25 5,338 
DOWNTOWN 

 
BUILDING CLASS SQUARE 

FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

1 Renaissance East B 172,000 172,000 100.00% $12.76 0 

2 Renaissance West (REMOVED) - - - - - - 

3 Roumain Building B 32,997 32,997 100.00% $16.00 0 
4 Taylor Building B 30,000 27,000 90.00% $15.00 0 

5 339 Florida B 44,524 44,524 100.00% $16.00 0 

6 525 Florida St. (Kinko's 
Building) 

B 30,000 24,000 80.00% $17.50 0 

7 Cordova Square B 20,000 13,186 65.93% $21.00 0 

8 500 Laurel Street B 28,000 28,000 100.00% $27.00 0 

 TOTALS  357,521 341,707 95.58% $17.89 0 

FLORIDA/AIRLINE 

 BUILDING CLASS SQUARE 
FEET OCCUPIED OCCUPANCY 

RATE RATE SUBLEASE 

1 Alpha Building (8282 
Goodwood) B 30,209 25,335 83.87% $11.51 0 

2 Mid City Tower (REMOVED)       
3 Mid City Plaza (4962 Florida) B 31,975 31,975 100.00% $10.00 0 

4 10225 Florida (REMOVED)       

5 Bon Carre B 707,817 289,307 40.87% $17.00 0 

6 Direct General - 15151 Florida B 124,463 0 0.00% $16.25  

   894,464 346,617 38.75% $13.69 0 
 

 

 

  

ACADIAN / COLLEGE

SUMMARY
Office Market By Area  •  Class B/C  Buildings  •  4 4 2022

DOWNTOWN

FLORIDA / AIRLINE



SHERWOOD FOREST 

 BUILDING CLASS SQUARE FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

1 11000 Mead B 51,878 18,102 34.89% $19.00 0 
2 3029 Sherwood B 36,000 20,425 56.74% $19.00 0 
3 Sherwood II B 26,637 14,704 55.20% $18.00 0 
4 Sherwood Oaks Office Park B 101,157 61,443 60.74% $14.00 0 
5 Sherwood Plaza Business Park B 61,000 55,000 90.16% $14.00 0 
6 10719 Airline B 37,500 37,500 100.00% $17.50 0 
7 3854 American Way B 119,945 89,335 74.48% $18.50 0 
8 Security National B 45,378 45,378 100.00% $18.50 0 

9 Sherwood Tower B 76,584 41,430 54.10% $18.50 0 

 TOTALS  556,079 383,317 68.93% $17.44 0 
ESSEN/BLUEBONNET 

 BUILDING CLASS SQUARE FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

1 7414 Perkins Road B 72,145 57,960 80.34% $15.50 0 
2 Essen Crossing B 56,538 49,290 87.18% $16.00 0 
3 Life Share Blood Center B 20,290 20,290 100.00% $13.75 0 
4 Essen Business Park B 45,000 31,260 69.47% $16.50 0 

   193,973 158,800 81.87% $15.44 0 
TOTAL 

# of Bldgs AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

2 ACADIAN/COLLEGE B 86,994 56,022 64.40% $17.25 5,338 
10 DOWNTOWN B 357,521 341,707 95.58% $17.89 0 

6 FLORIDA/AIRLINE B 894,464 346,617 38.75% $13.69 0 

9 SHERWOOD FOREST B 556,079 383,317 68.93% $17.44 0 
2 ESSEN/BLUEBONNET B 193,973 158,800 81.87% $15.44 0 
29   2,089,031 1,286,463 61.58% $16.34 5,338 
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SUMMARY OF CLASS A OFFICE CONDOS BY AREA 

# AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY RATE RATE 
6 PERKINS A  81,564   78,536  96.29% $20.46 

3 HIGHLAND A 73,671 71,155 96.58% $19.38 
10 JEFFERSON HWY A 290,342 277,473 95.57% $21.52 
4 SIEGEN A 103,511 101,621 98.17% $17.50 

14 BLUEBONNET A 345,448 329,790 95.47% $19.97 
7 SHERWOOD FOREST A 155,514 137,777 88.59% $15.77 
4 O'NEAL A 92,149 75,411 81.84% $13.75 

48 TOTALS  1,142,199 1,071,763 93.83% $18.33 
 

 

 

 

 

SUMMARY OF CLASS B/C OFFICE CONDOS BY AREA 
# AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY RATE RATE 
2 PERKINS B/C 85,962 85,962 100.00% $14.00 
3 ESSEN B/C 49,346 47,846 96.96% $12.51 
3 JEFFERSON B/C 178,592 172,420 96.54% $16.25 
2 SIEGEN B/C 62,554 62,554 100.00% $16.92 
1 BLUEBONNET B/C 10,749 9,249 86.05% $20.00 
4 SHERWOOD B/C 111,239 111,239 100.00% $13.31 
2 S HARRELL'S FERRY B/C 25,413 24,359 95.85% $13.50 
17 TOTALS  523,856 513,629 98.05% $15.21 

  

SUMMARY
Class A Office Condos By Area
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DOWNTOWN

ESSEN/BLUEBONNET

TOTAL



IF YOU OWN COMMERCIAL PROPERTY...

7646 Old Hammond Highway, Baton Rouge

(225) 291-0046

 

It’s a tax strategy called Cost Segregation.
Cost segregation is an IRS-approved method of re-classifying certain 
components of your commercial building for accelerated depreciation— 
reducing your taxable income and increasing your cash flow. Many 
commercial property owners see tax savings in the five- and six-figure range, 
thanks to Cost Segregation.

The Lumpkin Agency works with your tax professional to apply Cost 
Segregation to your property. We conduct a certified Cost Segregation Study 
of your building, re-classifying certain components into more favorable 
depreciation categories. We then provide supporting documentation to you 
and your tax professional so you can take advantage of the tax reduction.

Call us today to learn how Cost Segregation can benefit you.

REPRESENTING
More than 20,000 
Cost Segregation

studies completed.

Here’s a way to get more $$$ 
out of your real estate investment.

Mark Lumpkin, mark@lumpkinagency.com Clayton Krauss, clayton@lumpkinagency.com
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SUMMARY OF CLASS A OFFICE CONDOS BY AREA 

# AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY RATE RATE 
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3 HIGHLAND A 73,671 71,155 96.58% $19.38 
10 JEFFERSON HWY A 290,342 277,473 95.57% $21.52 
4 SIEGEN A 103,511 101,621 98.17% $17.50 

14 BLUEBONNET A 345,448 329,790 95.47% $19.97 
7 SHERWOOD FOREST A 155,514 137,777 88.59% $15.77 
4 O'NEAL A 92,149 75,411 81.84% $13.75 

48 TOTALS  1,142,199 1,071,763 93.83% $18.33 
 

 

 

 

 

SUMMARY OF CLASS B/C OFFICE CONDOS BY AREA 
# AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY RATE RATE 
2 PERKINS B/C 85,962 85,962 100.00% $14.00 
3 ESSEN B/C 49,346 47,846 96.96% $12.51 
3 JEFFERSON B/C 178,592 172,420 96.54% $16.25 
2 SIEGEN B/C 62,554 62,554 100.00% $16.92 
1 BLUEBONNET B/C 10,749 9,249 86.05% $20.00 
4 SHERWOOD B/C 111,239 111,239 100.00% $13.31 
2 S HARRELL'S FERRY B/C 25,413 24,359 95.85% $13.50 
17 TOTALS  523,856 513,629 98.05% $15.21 
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SUMMARY OF MULTISTORY OFFICE 

For Class A & B/C Buildings 

April 4, 2022 

 AREA CLASS SQUARE FEET OCCUPIED OCCUPANCY 
RATE RATE SUBLEASE 

1 ACADIAN/COLLEGE A & B/C 708,370 600,815 84.82% $19.90 24,522 
2 DOWNTOWN A & B/C 1,722,063 1,476,059 85.71% $20.70 36,206 
3 FLORIDA/AIRLINE A & B/C 894,464 346,617 38.75% $13.69 0 
4 SHERWOOD FOREST A & B/C 797,468 589,956 73.98% $18.13 0 
5 ESSEN/BLUEBONNET A & B/C 2,220,004 1,580,552 71.20% $19.37 9,014 
 TOTALS  6,342,369 4,593,999 72.43% $18.36 69,742 
 
 

  

Historical Occupancy Trend: Multistory Buildings 
AREA CLASS 

OCCUPANCY 
% 

Spring 2017 

OCCUPANCY 
% 

Spring 2018 

OCCUPANCY 
% 

Spring 2019 

OCCUPANCY 
% 

Spring 2020 

OCCUPANCY  
%  

Spring 2021 

OCCUPANCY  
%  

Spring 2022 

ACADIAN/ 
COLLEGE A & B/C 93.32% 97.55% 88.27% 90.95% 88.09% 84.82% 

DOWNTOWN A & B/C 83.56% 83.30% 83.45% 86.64% 85.78% 85.71% 
FLORIDA/ 
AIRLINE A & B/C 66.77% 70.38% 61.38% 38.53% 31.89% 38.75% 

SHERWOOD FOREST A & B/C 84.78% 80.90% 86.80% 83.87% 75.28% 73.98% 

ESSEN/ 
BLUEBONNET A & B/C 85.27% 84.40% 83.83% 80.61% 76.76% 71.20% 

TOTALS  82.41% 82.22% 80.95% 76.12% 74.02% 72.43% 

SUMMARY  -  Multistory Office For Class A & B/C  Buildings - April 4 2022

 

SUMMARY OF MULTISTORY OFFICE 

For Class A & B/C Buildings 

April 4, 2022 
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Historical Occupancy Trend: Multistory Buildings 
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Spring 2022 

ACADIAN/ 
COLLEGE A & B/C 93.32% 97.55% 88.27% 90.95% 88.09% 84.82% 

DOWNTOWN A & B/C 83.56% 83.30% 83.45% 86.64% 85.78% 85.71% 
FLORIDA/ 
AIRLINE A & B/C 66.77% 70.38% 61.38% 38.53% 31.89% 38.75% 
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HISTORICAL OCCUPANCY  -  Multistory Buildings



 

SUMMARY OF OFFICE CONDOS 

For Class A & B/C Buildings 

April 4, 2022 
# of 

Office Parks Area CLASS SQUARE FEET OCCUPIED OCCUPANCY RATE RATE 
8 PERKINS A &B/C 167,526 164,498 98.19% $17.23 
6 HIGHLAND/ESSEN A &B/C 123,017 119,001 96.74% $15.94 
13 JEFFERSON A &B/C 468,934 449,893 95.94% $18.88 
6 SIEGEN A &B/C 166,065 164,175 98.86% $17.21 
15 BLUEBONNET A &B/C 356,197 339,039 95.18% $19.98 
11 SHERWOOD FOREST A &B/C 266,753 249,016 93.35% $14.54 
6 O’NEAL / S HARRELL’S FERRY A &B/C 117,562 99,770 84.87% $13.63 
65 TOTALS A &B/C 1,666,054 1,585,392 95.16% $16.77 

 

Historical Occupancy Trend: Office Condos Class A 
# CONDOS CLASS OCCUPANCY % 

Spring 2020 
OCCUPANCY % 

Spring 2021 
OCCUPANCY %  

Spring 2022 

6 PERKINS A  96.58% 96.58% 96.29% 
10 JEFFERSON A  84.79% 92.32% 95.57% 
7 SHERWOOD FOREST A  88.45% 71.99% 88.59% 
14 BLUEBONNET A  95.93% 92.69% 95.47% 
4 SIEGEN A  92.64% 97.81% 98.17% 
3 HIGHLAND / ESSEN A  87.09% 85.95% 96.58% 

4 O’NEAL / S HARRELL’S 
FERRY A  89.69% 88.06% 81.84% 

48 TOTALS A  90.75% 89.73% 93.83% 
 

TOTAL BLENDED OFFICE MARKET - SPRING 2022 
PROPERTY TYPE TOTAL SF OCCUPIED SF OCCUPANCY 

Multistory 6,342,369 4,593,999 72.43% 

Condo 1,666,054 1,585,392 95.16% 

TOTAL 8,008,423 6,179,391 77.16% 
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HISTORICAL OCCUPANCY TREND
Office Condos Class A 

TOTAL BLENDED OFFICE MARKET - SPRING 2022
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Introduction
Over the last several years industrial real estate has 
been one of the best, if not the best performing 
real estate asset types in the nation. Industrial real 
estate has become the darling of the commercial 
real estate world and an asset type of choice for 
institutional capital chasing yield. There is good 

reason for this demand. Nationally, vacancy rates are 
at an all-time low. For the first time ever the national 
vacancy rate fell below 4% to 3.8% for yearend 2021. 
Lease rates continue to trend upward, and cap rates 
continue to decrease. Speculative development 
continues in major markets as there appears to be 
no end in sight to increasing tenant demand. 

For Baton Rouge, much of the same is true. Except 
for 2018, vacancy rates have decreased every year 
since 2010 and are at an all-time low for the market 
in 2021. Absorption remains strong, lease rates 
continue to increase, and good, leased, industrial 
assets to purchase are hard to find. For all the good 
news about the Baton Rouge Industrial Market, 
there is one major, glaring problem – the Baton 
Rouge Industrial market is underbuilt and has been 
underbuilt for the last eight years! Let’s looks at the 
trends. 

Demand Drivers
The Baton Rouge Industrial market is diversifying. 
This diversification is the result of a broadening 
of demand drivers. An increased need for bulk 
distribution (100K SF or greater) from third party 
logistics companies, e-commerce, national 
retailer, food and beverage companies, last miles 
services, and even the petrochemical industry is a 
recent development for the Baton Rouge market. 
Additionally, non-traditional users for flex space 
have played a big role in breathing fresh life into 
a product type that had vacancy issues just 24 
months ago. 

Traditionally, industrial demand has ebbed 
and flowed on the strength and activity of the 
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Petrochemical Industry. For the better part of a decade, natural gas has been inexpensive, and that reality is 
amplified when the domestic price of natural gas is compared to that of our European counterparts. As a result, 
south Louisiana has been uniquely positioned to accommodate and benefit from petrochemical plant expansions 
along the Mississippi River that use natural gas as their feedstock. Currently, there are $7.0B of petrochemical 
projects under construction in the Baton Rouge MSA with another $7.0B in the planning stages. Shintech, 
Methanex, ExxonMobil, Formosa Plastics, Air Liquide and Eastman/Taminco are all projects that are currently 
underway. As noted in previous Trends reports by this committee, these types of projects lead to an increase in 
demand from the service companies that contract with these plants. The product type of choice for these services 
companies has been 5,000 SF – 50,000 SF office warehouse buildings with 2 – 10 acres of stabilized yard. Geismar, 
St. Gabriel, Port Allen, and South Baton Rouge have most of this product type. The office-warehouse for industrial 
service companies has been the most stable pillar of the Baton Rouge Industrial market for the last ten years. The 
committee doesn’t expect that to change but believes both flex space and bulk distribution are entering a new 
period of significant demand adding to the stability of the market through tenant type, and use diversification.

Flex Space Flexing 
While demand remains high and supply low for office-warehouse product, Baton Rouge has seen a resurgence 
in demand for flex space. Long term vacancies of flex space along Industriplex Boulevard have been absorbed 
over the last 12-18 months and are near 100% occupancy. These spaces are characterized by a 50/50 breakdown 
of office to warehouse and often include as much as 90% office to 10% warehouse. Flex space is aptly named 
because it offers flexible floor plans and uses. It isn’t uncommon to find a unique tenant mix in multi-tenant flex 
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buildings that include valve companies, insurance offices, banks, medical related entities, and municipal offices. 
Much of the absorption of this product type over the last year has been from healthcare related uses (pharmacies, 
labs, hospital material storage, etc.), small distribution, and municipal agencies. Flex space in south Baton Rouge 
typically leases for $9.00 - $12.00/SF NNN with the NNN running $1.90 - $2.75/SF. Another characteristic of flex 
space that plays well with many tenants in the Baton Rouge market is the ease of parking and access. Like the 
neighborhood garden office that is the product type of choice in the office sector, flex space offers a similar 
convenience to tenants – the ability to park in front of or near the entrance of each suite. Baton Rouge is a large 
suburban market and tenant behaviors reflect that reality. Parking in garages, paying for parking, entering a lobby, 
and having to take an elevator to access an office suite are viewed as inconveniences for a significant number of 
tenants. Flex space offers an alternative to those hassles and is at a lower price point than most full service, class B 
office buildings even after factoring in the net charges to the tenant. The Sherwood Coursey office market is most 
at risk to lose office tenants to flex space along Industriplex Boulevard and Airline Highway. 

Demand for Distribution 
Baton Rouge has never been a hub for distribution and there has always been a limited supply of bulk warehouse 
space but as the American economy evolves and the habits of the American consumer change, the need for 
additional distribution space in the Baton Rouge MSA will increase. Amazon alone has added over 4.2M square 
feet of distribution center inventory to the Baton Rouge MSA over the last two years but the online retail giant 
isn’t the only user for this product type. Like Pepsi in 2017 when the beverage company moved from 36,000 SF on 
E. Petroleum Drive in South Baton Rouge to a 140,000 SF facility in Livingston Parish, Frito Lay is making a similar 
move. Currently in 27,717 SF on Revenue Drive near Exchequer Drive, Frito Lay will be moving into a 150,000 SF 
facility near the Airline Highway-Highland Road intersection in South Baton Rouge. The project just broke ground 
and should be completed in the first half of 2023. In West Baton Rouge, a new 155,000 SF facility was completed 
in September of 2021 for DuPont on Commercial Drive. This facility will be run by XPO Logistics. In 2020, also on 
Commercial Drive a 250,000 SF distribution center was completed for Conn’s, the discount electronics retailer. 
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Finally, a 300,000 SF warehouse is currently being constructed for BP on Poplar Grove Plantation 
between LA 1 and River Road, between I-10 and Highway 190. These projects represent a shift in real 
estate strategy for these companies and also demonstrate the growing base of tenants that have need 
for large warehouse facilities. Additionally, these developments are excellent examples of how new 
product is added to the total industrial inventory for the Baton Rouge market. All three of these facilities 
were build to suit projects where the risk to the developer is limited. This has long been the deal 
structure of choice for industrial development in the Baton Rouge MSA and while this structure works 
well for the developer and tenant involved it has its limitations in meeting the overall market demand 
from tenants that can’t wait 12-18 months for space to be completed.   
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and River Road, between I-10 and Highway 190. These projects represent a shift in real estate strategy for these 
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Rouge MSA and while this structure works well for the developer and tenant involved it has its limitations in 
meeting the overall market demand from tenants that can’t wait 12-18 months for space to be completed.  
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Market Trends  

MEMO YE 2020 YE 2021 

TOTAL INVENTORY  31,121,651 SF  31,891,822 SF 

VACANT SPACE 1,806,320 SF 981,009 SF 

OCCUPIED SPACE 29,315,331 SF 30,910,813 SF 

VACANCY RATE 5.80% 3.08% 

NET ABSORPTION 577,610 SF 1,451,802 SF 

SPACE UNDER CONSTRUCTION AT YEAR END 509,402 SF 4,131,873 SF  

 

The headline for the 2021 Industrial Trends data is that market vacancy is at an all-time low of 3.08% but 
even this figure is likely inflated. Overall, the Baton Rouge MSA has a total of 31,891,822 SF of industrial 
inventory. 30,910,813 SF is occupied leaving a total of 981,009 SF vacant. This represents a sharp decline 
from the 1,806,320 SF of vacant space from 2020. Of the 981,009 vacant square feet, 328,389 SF can be 
isolated to three properties that are either non-traditional industrial space or functionally obsolete. 
When removing those vacancies, the market vacancy rate drops to 2.0%. At the time of this report, 
there was only a single vacancy of existing warehouse space 50,000 SF or greater in the entire market. 
There were no vacancies of existing warehouse space that was 100,000 SF or greater. 626,491 SF was 
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The headline for the 2021 Industrial Trends data is that market vacancy is at an all-time low of 3.08% but even this 
figure is likely inflated. Overall, the Baton Rouge MSA has a total of 31,891,822 SF of industrial inventory. 30,910,813 
SF is occupied leaving a total of 981,009 SF vacant. This represents a sharp decline from the 1,806,320 SF of vacant 
space from 2020. Of the 981,009 vacant square feet, 328,389 SF can be isolated to three properties that are either 
non-traditional industrial space or functionally obsolete. When removing those vacancies, the market vacancy 
rate drops to 2.0%. At the time of this report, there was only a single vacancy of existing warehouse space 50,000 
SF or greater in the entire market. There were no vacancies of existing warehouse space greater than 100,000 
SF. 626,491 SF was added to the existing industrial inventory for the Baton Rouge MSA, but 1,451,802 SF was 
absorbed. This is the second highest absorption of square footage in the last 15 years.

As a result, Landlords continue to have leverage in the market. Rental rates have increased some but look for 
rates to increase more over the next twelve months. This will be driven by a lack of supply but also driven by the 
rising construction costs. Rising construction costs will necessitate higher rental rates from tenants as landlords 
and developers figure out how to make their projects economically feasible. To this point, tenants have been 
willing to shoulder that burden. Another trend observed over the last year and likely due to inflation, is that many 
Landlords won’t accept lease terms without annual rental increases. Fixed rent for five years with a bump in year 
six is probably a thing of the past for the near term.
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Chronically Underbuilt 
Since 2013 the Baton Rouge MSA adds an average of 1,202,615 SF annually of new product to the total industrial 
market inventory. During that same time, the historical annual absorption has been 937,423 SF. These figures 
would suggest that since 2013 the Baton Rouge MSA has had on average a 265,192 SF surplus of vacant inventory 
added annually leaving room in the space market for new tenants to enter the and existing tenants to expand. 
This is not the case. For 2021 there were 4,248,962 SF of new inventory being built in the Baton Rouge MSA. The 
Amazon facility at Cortana Mall accounts for 3,842,788 SF of that total meaning only 406,174 SF of inventory 
is being added that isn’t specific to Amazon. That figure is slightly more than half of the average annual new 
construction for the MSA between 2013 – 2020.
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Since 2013 the Baton Rouge MSA adds an average of 1,202,615 SF annually of new product to the total 
industrial market inventory. During that same time, the historical annual absorption has been 937,423 
SF. These figures would suggest that since 2013 the Baton Rouge MSA has had on average a 265,192 SF 
surplus of vacant inventory added annually leaving room in the space market for new tenants to enter 
the and existing tenants to expand. This is not the case. For 2021 there were 4,248,962 SF of new 
inventory being built in the Baton Rouge MSA. The Amazon facility at Cortana Mall accounts for 
3,842,788 SF of that total meaning only 406,174 SF of inventory is being added that isn’t specific to 
Amazon. That figure is slightly more than half of the average annual new construction for the MSA 
between 2013 – 2020. 

 

Year Annual Construction Annual Absorption Surplus/Deficit 
2013 738,459.00 671,127.00 67,332.00 
2014 969,344.00 1,243,592.00 (274,248.00) 
2015 204,892.00 437,273.00 (232,381.00) 
2016 2,122,199.00 844,813.00 1,277,386.00 
2017 533,752.00 2,001,049.00 (1,467,297.00) 
2018 478,433.00 78,882.00 399,551.00 
2019 684,459.00 986,982.00 (302,523.00) 
2020 843,035.00 721,290.00 121,745.00 
2021 4,248,962.00 1,451,802.00 2,797,160.00 

Average 1,202,615.00 937,423.33 265,191.67 
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But the inflated new construction numbers from the Amazon project isn’t the story on how market absorption 
has outpaced market construction for nearly a decade. Remember that the 2021 under construction figures are 
just that, projects under construction. The data only includes permits from the first half of the year in the new 
inventory with the assumption being those new builds would be ready for occupancy before the end of the 
calendar year. For the first half of 2021, a total of 117,089 SF of new construction was added to the market. 
When combing this new square footage with the annual new construction figures from 2013, it yields an average 
annual new construction figure of 743,518 SF. Far below the average annual absorption figure of 937,423. This 
begins to explain the downward trend in the vacancy rate since 2010. The Baton Rouge MSA has been chronically 
underbuilt on all warehouse product types for the last seven years, but the most glaring need is spec distribution 
space and more spec office-warehouse for service companies. In a conversation recently with an economic 
developer with BRAC, he mentioned that at least twice a month they receive an inquiry from a company with 
a need for at least 100,000 SF of warehouse space within 120 days. Unfortunately, those companies never end 
up in the Baton Rouge MSA because we don’t have the product to accommodate their space requirements. This 
is unmet demand, and it isn’t just a loss to developers, brokers, or bankers. This is a loss for the Baton Rouge 
community as these companies would provide direct and indirect jobs for the people in this community. Instead, 
they opt to go elsewhere for the simple reason that their space requirements can’t be met in the Baton Rouge 
MSA.
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The tightening space market doesn’t just effect tenants outside of the market looking to enter the Baton Rouge 
MSA, it effects tenants currently in the market as well. Tenants that miss the deadline to exercise their option to 
renew or that have a lease that doesn’t provide an option to renew are at the mercy of the Landlord in renewal 
negotiations. Enter a new tenant competing for and needing the same space and a bidding war can ensue. Good 
tenants can find themselves without a new building to relocate to or stuck in holdover as they plan their next 
steps. It’s a lot like the game musical chairs. There are always more people than chairs. For the Baton Rouge 
Industrial real estate market, there are more tenants and users than there are spaces and buildings. It could be 
argued that functionally, we are at 100% occupancy. 

The theme of unmet demand isn’t just a tenant issue. This problem applies to owner occupants as well as the 
investment market. Companies looking to purchase and occupy buildings are numerous. With interest rates still 
at historical lows and banks preferring to lend on owner occupied real estate, the conditions are ideal for local 
companies to purchase a building for their business. Deals should be plentiful. They aren’t and the issue is supply. 
This lack of inventory to purchase has driven sale prices on traditional office warehouse space from the $80-$90/
SF price range just a couple of years ago to $120/SF or more for the same buildings. In some instances, prices 
are as high as $135/SF. Most of these sales are on buildings constructed prior to the current inflationary period, 
an indication that the increase in value is the result of high demand and low supply. Values and sales prices will 
continue to increase as new buildings are sold based on today’s construction costs. Sale prices of $150/SF for 
owner occupied buildings will not be uncommon over the next 12-24 months. 

The same problem exists in the local investment market. Local and regional capital has always had an appetite 
for single-tenant, net leased, industrial assets in the Baton Rouge market but now out of state private equity and 
even some institutional buyers are chasing deals in the Baton Rouge MSA. This is largely driven by higher cap rate 
opportunities found in a tertiary market like Baton Rouge when compared to the extremely compressed cap rate 
environment found in major markets like Houston or Dallas. As a result, caps rates have been compressed and are 
compressing still. Sub 7.0% cap rates and in some instances, sub 6.0% cap rates are not uncommon now for single 
tenant industrial assets with term leases in place. Inventory and opportunity remain limited for this asset type, 
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2018 478,433.00 78,882.00 399,551.00 
2019 684,459.00 986,982.00 (302,523.00) 
2020 843,035.00 721,290.00 121,745.00 
2021 117,089.00 1,451,802.00 (1,334,713.00) 

Average 743,518.00 937,423.33 (193,905.33) 
 

The tightening space market doesn’t just effect tenants outside of the market looking to enter the Baton 
Rouge MSA, it effects tenants currently in the market as well. Tenants that miss the deadline to exercise 
their option to renew or that have a lease that doesn’t provide an option to renew are at the mercy of 
the Landlord in renewal negotiations. Enter a new tenant competing for and needing the same space 
and a bidding war can ensue. Good tenants can find themselves without a new building to relocate to or 
stuck in holdover as they plan their next steps. It’s a lot like the game musical chairs. There are always 
more people than chairs. For the Baton Rouge Industrial real estate market, there are more tenants and 
users than there are spaces and buildings. It could be argued that functionally, we are at 100% 
occupancy.  

The theme of unmet demand isn’t just a tenant issue. This problem applies to owner occupants as well 
as the investment market. Companies looking to purchase and occupy buildings are plentiful. With 
interest rates still at historical lows and banks preferring to lend on owner occupied real estate, the 
conditions are ideal for local companies to purchase a building for their business. Deals should be 
plentiful. They aren’t and the issue is supply. This lack of inventory to purchase has driven sale prices on 
traditional office warehouse space from the $80-$90/SF price range just a couple of years ago to 
$120/SF or more for the same buildings. In some instances, prices are as high as $135/SF. Most of these 
sales are on buildings constructed prior to the current inflationary period, an indication that the increase 
in value is the result of high demand and low supply. Values and sales prices will continue to increase as 
new buildings are sold based on today’s construction costs. Sale prices of $150/SF for owner occupied 
buildings will not be uncommon over the next 12-24 months.  

Product Type Size (SF) Lease Rate Range 
(/SF) Lease Type 

Flex Space2 5,000 -15,000 $9.00 - $12.00 Net 

Office Warehouse Older 5,000-15,000 $4.50 - $6.50 Net 

Office Warehouse New 5,000-15,000 $9.00 - $12.00 Net 

Bulk Warehouse Older 20,000+ $3.00 - $4.50 Net 

Bulk Warehouse New 20,000+ $6.50 - $8.00 Net 
 

The same problem exists in the local investment market. Local and regional capital has always had an 
appetite for single-tenant, net leased, industrial assets in the Baton Rouge market but now out of state 
private equity and even some institutional buyers are chasing deals in the Baton Rouge MSA. This is 
largely driven by higher cap rate opportunities found in a tertiary market like Baton Rouge when 
compared to the extremely compressed cap rate environment found in major markets like Houston or 
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The tightening space market doesn’t just effect tenants outside of the market looking to enter the Baton 
Rouge MSA, it effects tenants currently in the market as well. Tenants that miss the deadline to exercise 
their option to renew or that have a lease that doesn’t provide an option to renew are at the mercy of 
the Landlord in renewal negotiations. Enter a new tenant competing for and needing the same space 
and a bidding war can ensue. Good tenants can find themselves without a new building to relocate to or 
stuck in holdover as they plan their next steps. It’s a lot like the game musical chairs. There are always 
more people than chairs. For the Baton Rouge Industrial real estate market, there are more tenants and 
users than there are spaces and buildings. It could be argued that functionally, we are at 100% 
occupancy.  

The theme of unmet demand isn’t just a tenant issue. This problem applies to owner occupants as well 
as the investment market. Companies looking to purchase and occupy buildings are plentiful. With 
interest rates still at historical lows and banks preferring to lend on owner occupied real estate, the 
conditions are ideal for local companies to purchase a building for their business. Deals should be 
plentiful. They aren’t and the issue is supply. This lack of inventory to purchase has driven sale prices on 
traditional office warehouse space from the $80-$90/SF price range just a couple of years ago to 
$120/SF or more for the same buildings. In some instances, prices are as high as $135/SF. Most of these 
sales are on buildings constructed prior to the current inflationary period, an indication that the increase 
in value is the result of high demand and low supply. Values and sales prices will continue to increase as 
new buildings are sold based on today’s construction costs. Sale prices of $150/SF for owner occupied 
buildings will not be uncommon over the next 12-24 months.  

Product Type Size (SF) Lease Rate Range 
(/SF) Lease Type 

Flex Space2 5,000 -15,000 $9.00 - $12.00 Net 
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Office Warehouse New 5,000-15,000 $9.00 - $12.00 Net 

Bulk Warehouse Older 20,000+ $3.00 - $4.50 Net 

Bulk Warehouse New 20,000+ $6.50 - $8.00 Net 
 

The same problem exists in the local investment market. Local and regional capital has always had an 
appetite for single-tenant, net leased, industrial assets in the Baton Rouge market but now out of state 
private equity and even some institutional buyers are chasing deals in the Baton Rouge MSA. This is 
largely driven by higher cap rate opportunities found in a tertiary market like Baton Rouge when 
compared to the extremely compressed cap rate environment found in major markets like Houston or 

and this is primarily driven by the market being controlled by local owners and developers. Ownership strategies 
for local owners rarely have frequent asset dispositions in view. Long term holds and lifetime ownership are 
common practice limiting the availability of good assets that are transactable. There is opportunity for a model 
like the preferred developer model for single-tenant, net leased, retail. Local developers have yet to evolve to 
meet this demand. 
Outlook

Vacancy rates will continue to decrease, and Landlords will have leverage in lease negotiations. The expectation 
is that market vacancy will fall below two percent in the next 12 months. Demand will remain high from tenants 
and owner occupants as supply lags demand with no real solution to this problem in sight. There will continue 
to be a steady appetite from local investors and private equity for single tenant, NNN leased industrial assets. 
Finding willing sellers of this product type will prove to be a challenge. The Amazon effect was more noticeable in 
this year’s data with the 300,000 SF distribution center in Port Allen coming online but the biggest Amazon wave 
to hit market inventory will be realized in next year’s report as the 3.5M SF sorting facility will be added.  

By every metric, the Baton Rouge Industrial real estate market is extremely healthy – maybe too healthy – and 
looks to remain that way for the foreseeable future. The diversification in tenant type and use for warehouse 
space should provide even more stability in the market. Significant opportunity exists beyond the traditional 
5,000 – 15,000 SF spec office-warehouse model that has been so popular for the last decade. The absence of 
speculative development within the MSA will continue to be costly with regards to missed economic development 
opportunities.  
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Dallas. As a result, caps rates have been compressed and are compressing still. Sub 7.0% cap rates and in 
some instances, sub 6.0% cap rates are not uncommon now for single tenant industrial assets with term 
leases in place. Inventory and opportunity remain limited for this asset type, and this is primarily driven 
by the market being controlled by local owners and developers. Ownership strategies for local owners 
rarely have frequent asset dispositions in view. Long term holds and lifetime ownership are common 
practice limiting the availability of good assets that are transactable. There is opportunity for a model 
like the preferred developer model for single-tenant, net leased, retail. Local developers have yet to 
evolve to meet this demand.  

Outlook 

Vacancy rates will continue to decrease, and Landlords will have leverage in lease negotiations. The 
expectation is that market vacancy will fall below two percent in the next 12 months. Demand will 
remain high from tenants and owner occupants as supply lags demand with no real solution to this 
problem in sight. There will continue to be a steady appetite from local investors and private equity for 
single tenant, NNN leased industrial assets. Finding willing sellers of this product type will prove to be a 
challenge. The Amazon effect was more noticeable in this year’s data with the 300,0000 square foot 
distribution center in Port Allen coming online but the biggest Amazon wave to hit market inventory will 
be realized in next year’s report as the 3.5M SF sorting facility will be added.   

By every metric, the Baton Rouge Industrial real estate market is extremely healthy – maybe too healthy 
– and looks to remain that way for the foreseeable future. The diversification in tenant type and use for 
warehouse space should provide even more stability in the market. Significant opportunity exists 
beyond the traditional 5,000 – 15,000 SF spec office-warehouse model that has been so popular for the 
last decade. The absence of speculative development within the MSA will continue to be costly with 
regards to missed economic development opportunities.   

 

General Land Sale Price Ranges* 
  East Baton Rouge (/SF) West Baton Rouge (/SF) Ascension (/SF) 

PRIME $7.00 - $8.50 $2.00 - $3.00 $4.00 - $5.00 
NON-PRIME $3.00 - $4.00 $0.75 - $2.00 $2.00 - $3.00 

*Based on Tracts 2 – 10 Acres 

 

57



Platinum Sponsor

Executive Summary

The Greater Baton Rouge Area Residential Market 
continues to be extremely strong.  Dramatic 
increases in Sales Volume and Median Sales 
Prices, and decreases in inventory and the time it 
takes to sell homes, indicates strong demand for 
residential housing.  Significant gains from 2019 
to 2020 were reported in last year’s publication.  
The increase in Dollar Volume from 2019 to 2020 
was 21.95%.  The average annual increase in 
dollar volume for the previous 4 years was 4.99%.  
Dollar volume from 2020 to 2021 increased 
by another 21.18%, once again eclipsing the 
average from 2015 to 2019 of 4.99%  by 4 times.  
Dollar volume was up 47.78% in 2021 over 2019.  
Residential markets in most sectors have been 
healthy, showing increases in volume, but the 
increase in volume from 2019 to 2021 was much 
higher than previous years.  Total Sales Volume 
reported to the Greater Baton Rouge MLS area 
was $2.566 billion in 2019, and rose to $3.792 
billion in 2021.  The market also experienced an 
increase in the median home price from $220,000 
in 2020 to $239,000 in 2021, an 8.64% increase in 
the Median Sale Price,  the increase from  2015 
to 2019 averaged 2.59%.  Decreases in inventory 
also took place. The Median Month’s Supply 
decreased from 2020 to 2021 by 54.29%,  after 
falling by 28.57% the previous year. The average 
change in Median Month’s Supply from 2015 to 

2019 was an increase of 2.4%.  Homes also sold 
more quickly, decreasing from a Median Days on 
Market in 2020 of 26, to 7 in 2021, a decrease 
of 271.43%.  Supply chain related problems, 
political turmoil and the pandemic shutdown 
does not seem to have adversely impacted the 
Greater Baton Rouge Area Residential Market 
to any great degree.  Market participants 
indicate that conditions might have been even 
better had these factors not come into play. 
Many interviewed for our study indicated that 
potential Dollar Volume could have been higher 
had more inventory been available. 

Market Study Overview
 
The data studied includes all sales reported to 
the Greater Baton Rouge Area Multiple Listing 
Service, which includes East Baton Rouge, West 
Baton Rouge, Livingston, Ascension, Iberville, 
Pointe Coupee, East Feliciana, and West Feliciana 
Parishes.  Sales reported to MLS represent over 
80% of the residential real estate transactions 
in the Baton Rouge MSA.  The study included 
nearly $3.792 billion in sales reported by over 
3,500 members and affiliates. The study applies 
to market data from January of 2015 to January 
of 2022.  Some of the graphs presented extend 
into March of 2021, but the data analyzed is as of 
January of 2015 to January of 2022. Data will be 
presented on the entire Multiple Listing Service 
area (those parishes noted above), East Baton 
Rouge, Ascension and Livingston Parishes. 
Those three parishes were studied because they 
offer the largest amount of data available and 
represent the largest segment of sales reported 
to MLS.  The study focuses on Total Dollar 
Volume, Median Sale Prices, Months’ Supply, and 
Median Days on Market, along with permitting 
data.
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The Lakes at Harveston fulfills its promise of stunning sunsets; walking/biking/jogging trails;  
lush, tree lined parks; tranquil lakes and unmatched amenities for leisure, relaxation, and fun.  
Our Community Center, pools, cabana, and fitness center and miles of trails are now 
completed and await your visit.

•  Tour our new model homes and see our unparalleled Community Center features 
•  Open 1 p.m. - 5 p.m. daily, except Saturday; or by appointment
•  View our Lot Selection Maps and Architectural Renderings for Home Planning 
•  Located on Bluebonnet Boulevard, near Nicholson, just 10 minutes from LSU
•  Harveston Town Center coming soon!

Homes from the $585’s 
Cathy Cusimano, Realtor | 225-413-9801

A Wampold/Fetzer Development

225-769-1500 HarvestonBR.com
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Dollar Volume
 
Dollar Volume has risen steadily since 2015 
throughout the Greater Baton Rouge Area.  In 2015, 
there were about $2.15 billion in sales reported to 
MLS.  Dollar Volume increased from about $3.129 
billion in 2020 to $3.792 billion in 2021, or an 
increase of 21.18%.  This follows an increase in 
Dollar Volume from 2019 to 2020 of 21.95%.  Dollar 
Volume increased from 2019 to 2021 by 47.78%, 
or from $2.566 billion in sales to $3.792 billion in 
sales.  The average annual dollar volume increase 
from 2015 to 2019 was 4.99%. 

Similar increases were experienced in New Home 
Sales throughout the Greater Baton Rouge Area. 
New Home Dollar Volume for all sales reported 
increased an average of 5% from 2015 to 2019, and 
the increase from 2019 to 2020 was 23.82%.  New 
Home Sales increased by only 9.21% from 2020 
to 2021, potentially driven by a lack of inventory, 
a result of supply chain problems, and lack of 
construction materials.  New home sales volume 
from 2019 to 2020 was up about $575 million.  From 
2020 to 2021 New Home Sales rose another $65.6 
million.  The change in Dollar Volume from 2019 to 
2021 was an increase of 35.23%.   New Home Sales 
made up about 20.51% of the Total Sales Volume 
in 2021.

Increases in Dollar Volume for all homes reported 
to the Greater Baton Rouge Area MLS service were 
also experienced in East Baton Rouge Parish.  From 
2015 to 2019, total Dollar Volume in EBR had an 
average annual increase of 3.48%.  The increase 
from 2019 to 2020 was 20.44%. Dollar Volume in 
EBR increased by 22.34% from 2020 to 2021.  The 
greatest gain in Dollar Volume came in houses 
priced at $262,000 and more which increased by 
42.48%.  Dollar Volume of homes selling in the 
$178,000 to $261,999 price range decreased in 
volume by 4.42%. From 2019 to 2020 this same 
category had an increase in Dollar Volume of 

20.40%.  Homes were more expensive to purchase 
in 2021 and a lack of inventory in the $178,000 to 
$261,999 price category is driving this statistic.

After a relatively strong increase in New Home 
Sales Volume from 2019 to 2020 of 15.15%, Total 
Dollar Volume in New Home Sales from 2020 to 
2021 was almost flat with less than a 1% increase  
in East Baton Rouge Parish.  This is also likely due 
to supply chain problems and lack of materials. The 
previous years’ increase was a relatively large jump 
at 15.15%, as Dollar Volume increases from 2015 to 
2019 averaged 2.86%.  The greatest increase in New 
Home Sale Dollar Volume was in the $262,000 and 
up price range which increased by 29.22%   One 
interesting statistic is the fall in Dollar Volume of 
new home sales  in the price range from $94,000 
to $177,999, which dropped from $5,334,000 in 
2019 to $2,311,900 in 2021, or a fall of 58.42%.  This 
category continues to have less and less inventory 
available. 

In Ascension Parish Dollar Volume of all homes, in all 
price categories, rose by 14.82% from 2020 to 2021, 
after being up by 20.25% from 2019 to 2020.  Total 
Sales Volume in all price ranges had an average 
annual increase of 6.05% from 2015 to 2019.   Dollar 
Volume increased in every category except homes 
priced in the $135,000 to $208,999 range, which fell 
by nearly 30% (or 29.91%), once again most likely 
due to less inventory being available in this lower 
price range.

The New Home Volume in Ascension Parish 
increased by 41.16% last year, after an increase of 
29.32% in the previous year. Increase in Volume 
from 2019 to 2021 was 82.55%, or from about $152 
million to $277 million. Annual increases in Dollar 
Volume from 2015 to 2019 was about 5.87%.  The 
sale price category of $286,000 and up had the 
greatest gain in all categories studied in Ascension 
Parish of 31.66%.  The greatest decrease in Dollar 
Volume was in the new home category price range 
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of $135,000 to $208,999. Ascension saw the greatest increase in Dollar Volume of new sales in the parishes 
studied. 

In Livingston Parish, Dollar Volume increased by 15.53% from 2020 to 2021, after a 29.76% increase the 
year before.   Total Dollar Volume in Livingston Parish was up by 49.91% from 2019 to 2021.  The average 
Dollar Volume increase from the 2015 to 2019 was 7.9%.  The Livingston market saw Dollar Volume 
decrease in every price category studied except the $215,000 and above category which rose by 50.98%, 
after rising by 82.98% the previous year.  The price range category of $215,000 and more in Livingston 
Parish increased by 176.28% from 2019 to 2021. 

New Home Sale Dollar Volume in Livingston Parish increased only 6.35% last year, after increasing by 
32.32% the previous year. From 2019 to 2021, New Home Sales Volume increased by 40.73%.  All price 
categories studied had decreases in volume, except the $215,000 and up category which experienced a 
32.81% increase, after being up 34.39% the year before.  Dollar Volume in this price category increased by 
78.48% from 2019 to 2021.

This year’s study included homes that were priced above $1,000,000.  In this category the Dollar Volume 
of sales rose by 97.77% from 2020 to 2021, after increasing by 21.00% the previous year.  High Dollar 
Residential Homes, those selling over $1,000,000, increased by 141.06% from 2019 to 2021. 

 Better safe than sorry 
Protect your valuable electronics and appliances 
from power surges with a meter-based surge 
protector for $7.95 + tax per month.  

Find out more by calling 
James Macias 
Subsidiary Services Coordinator 
Office:  225-262-2921

/DEMCOLouisiana demco.org
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DOLLAR VOLUME CHANGES FROM JANUARY 1ST  2019 —  DECEMBER 31ST 2021

  

Entire MLS Change Change Change Average Change
2019 2020 2021 2019 to 2020 2020 to 2021 2019 to 2021 2015 to 2019

All Sales All Price Ranges $2,566,063,304 $3,129,363,927 $3,792,200,313 21.95% 21.18% 47.78% 4.99%

Sale Price $93,999 or Less $54,865,652 $47,828,787 $43,539,534 -12.83% -8.97% -20.64% -0.92%

Sale Price $94,000 to $177,999 $421,313,669 $430,741,572 $383,609,258 2.24% -10.94% -8.95% -3.33%

Sale Price $178,000 to $261,999 $831,918,931 $1,003,378,762 $1,110,351,253 20.61% 10.66% 33.47% 6.30%

$262,000 or More $1,257,965,052 $1,647,414,806 $2,254,700,268 30.96% 36.86% 79.23% 8.29%

New Homes Entire MLS

All Sales All Price Ranges $575,102,897 $712,088,512 $777,696,124 23.82% 9.21% 35.23% 5.00%

Sale Price $93,999 or Less $89,000 $92,000 $92,000 3.37% 0.00% 3.37% NA

Sale Price $94,000 to $177,999 $26,928,664 $36,393,737 $25,790,613 35.15% -29.13% -4.23% -18.15%

Sale Price $178,000 to $261,999 $232,879,577 $273,867,599 $257,712,183 17.60% -5.90% 10.66% 3.45%

$262,000 or More $315,205,656 $402,144,274 $499,001,541 27.58% 24.09% 58.31% 13.02%

EBR Parish All Homes

All Sales All Price Ranges $1,390,464,960 $1,674,654,716 $2,048,697,182 20.44% 22.34% 47.34% 3.48%

Sale Price $93,999 or Less $30,166,884 $26,480,514 $28,768,808 -12.22% 8.64% -4.63% 0.54%

Sale Price $94,000 to $177,999 $220,938,338 $222,539,662 $223,360,960 0.72% 0.37% 1.10% -1.47%

Sale Price $178,000 to $261,999 $415,602,351 $500,369,204 $478,260,238 20.40% -4.42% 15.08% 3.03%

$262,000 or More $722,994,500 $925,265,336 $1,318,307,176 27.98% 42.48% 82.34% 5.89%

EBR New Home Sales 

All Sales All Price Ranges $250,630,311 $288,608,410 $291,232,585 15.15% 0.91% 16.20% 2.86%

Sale Price $93,999 or Less $0 $0 $0 NA NA

Sale Price $94,000 to $177,999 $5,334,000 $5,560,300 $2,311,900 4.24% -58.42% -56.66% 6.92%

Sale Price $178,000 to $261,999 $82,017,931 $99,709,402 $58,776,779 21.57% -41.05% -28.34% -3.96%

$262,000 or More $163,278,380 $183,338,708 $236,907,874 12.29% 29.22% 45.09% 9.11%

Ascension Parish All Homes

All Sales All Price Ranges $513,085,425 $616,962,977 $708,423,402 20.25% 14.82% 38.07% 6.05%

Sale Price $134,999 or Less $11,985,839 $9,775,427 $11,151,186 -18.44% 14.07% -6.96% -9.33%

Sale Price $135,000 to $208,999 $105,080,414 $104,722,841 $73,398,454 -0.34% -29.91% -30.15% -3.04%

Sale Price $209,000 to $285,999 $173,806,766 $209,298,433 $233,148,069 20.42% 11.40% 34.14% 10.41%

$286,000 or More $222,212,406 $299,166,276 $396,713,873 34.63% 32.61% 78.53% 11.03%

Ascension Parish New Homes Sales

All Sales All Price Ranges $152,223,947 $196,852,821 $277,881,503 29.32% 41.16% 82.55% 5.87%

Sale Price $134,999 or Less $0 $0 $257,500 NA #DIV/0! #DIV/0!

Sale Price $135,000 to $208,999 $17,429,145 $20,388,153 $10,983,529 16.98% -46.13% -36.98% -11.46%

Sale Price $209,000 to $285,999 $57,359,619 $74,514,611 $85,835,006 29.91% 15.19% 49.64% 11.64%

$286,000 or More $77,435,183 $101,950,057 $131,947,248 31.66% 29.42% 70.40% 16.84%

A grid representing Dollar Volume Changes from January 1st, 2019 to December 31st 2021 follows:



Baton Rouge Denham Springs Prairieville Covington

Make your real estate transaction seamless
and worry-free when you trust TitlePlus. 

LOUISIANA
LOOKS GOOD

ON YOU 

Home Closings
Commercial Closings
Refinance Closings
Construction Loan Closings
Reverse Mortgage Closings
Title Insurance
Plus So Much More!

 
Please send orders to info@titleplusla.com

 and call our team at (225) 709-3500.  

SERVICES
our 

include
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 Graphic representation of Total Dollar Volume in the categories studied follows: 

 

 
 

 
 

  

Livingston Parish All Homes

All Sales All Price Ranges $425,055,465 $551,565,101 $637,221,019 29.76% 15.53% 49.91% 7.19%

Sale Price $84,999 or Less $6,905,693 $5,689,886 $3,890,350 -17.61% -31.63% -43.66% 3.16%

Sale Price $85,000 to $161,999 $72,078,490 $68,975,584 $43,267,130 -4.30% -37.27% -39.97% -8.47%

Sale Price $162,000 to $214,999 $151,735,494 $199,347,313 $174,762,993 31.38% -12.33% 15.18% 9.23%

$215,000 or More $151,735,494 $277,652,318 $419,211,074 82.98% 50.98% 176.28% 9.23%

Livingston Parish New Home Sales

All Sales All Price Ranges $120,910,264 $159,994,043 $170,161,622 32.32% 6.35% 40.73% 11.56%

Sale Price $84,999 or Less $0 $0 $0 0.00% 0.00% 0.00%

Sale Price $85,000 to $161,999 $5,735,142 $8,469,679 $2,975,450 47.68% -64.87% -48.12% -28.13%

Sale Price $162,000 to $214,999 $46,285,419 $58,944,352 $44,235,128 27.35% -24.95% -4.43% 5.63%

$215,000 or More $68,889,703 $92,580,012 $122,951,044 34.39% 32.81% 78.48% 36.23%

Graphic representation of Total Dollar Volume in the categories studied follows:

Median Sale Price

Median Sale Prices are those prices that fall within the middle of the data set; one half of the homes sell 
below this price, and the other half sells above this price.  The study used Median Sale Price indications 
rather than the average price.  Median price better represents the typical home within an area because it 
is not affected by the extreme low and high prices that might skew the average price up or down.
 
Median home prices in all market segments showed increases over 2020, as did most market segments 
from 2019 to 2020.  The highest price increases came in East Baton Rouge Parish new homes, where 
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Median Sale Price 

 Median Sale Prices are those prices that fall within the middle of the data set; one half of the 

homes sell below this price, and the other half sells above this price.  The study used Median Sale Price 

indications rather than the average price.  Median price better represents the typical home within an area 

because it is not affected by the extreme low and high prices that might skew the average price up or 

down. 

 

 Median home prices in all market segments showed increases over 2020, as did most market 

segments from 2019 to 2020.  The highest price increases came in East Baton Rouge Parish new homes, 

where median prices increased by 12.63% over last year.  Livingston Parish had a median price increase 

in all homes new and used of 12.02%.  The Entire MLS area had a Median Sale Price increase of 8.46% 

from 2020 to 2021.  There was an increase of 15.46%, when the Median Price of $207,000 of 2019 is 

compared to the median price of $239,000 in 2021. The average increase from 2015 to 2019 was 2.59% 

per year.   

 

 A grid representing Median Sale Prices in all categories follows: 

 
 

  

Change Change Change Average Change
Median Sale Price 2019 2020 2021 2019 to 2020 2020-2021 2019 to 2021 2015 to 2019

Entire MLS $207,000 $220,000 $239,000 6.28% 8.64% 15.46% 2.59%

New Homes Entire MLS $247,185 $249,900 $264,000 1.10% 5.64% 6.80% 2.32%

EBR Parish All Homes $209,000 $225,000 $240,000 7.66% 6.67% 14.83% 1.04%

EBR New Home Sales $272,133 $269,900 $303,990 -0.82% 12.63% 11.71% 1.12%

Ascension Parish All Homes $234,900 $248,000 $265,000 5.58% 6.85% 12.81% 2.46%

Ascension Parish New Homes Sales $265,000 $269,900 $281,457 1.85% 4.28% 6.21% 4.62%

Livingston Parish All Homes $185,500 $195,210 $218,676 5.23% 12.02% 17.88% 1.63%

Livingston Parish New Home Sales $212,638 $213,409 $234,142 0.36% 9.72% 10.11% 3.60%

2022

A grid representing Median Sale Prices in all categories follows:

median prices increased by 12.63% over last year.  Livingston Parish had a median price increase in all 
homes new and used of 12.02%.  The Entire MLS area had a Median Sale Price increase of 8.46% from 2020 
to 2021.  There was an increase of 15.46%, when the Median Price of $207,000 of 2019 is compared to the 
median price of $239,000 in 2021. The average increase from 2015 to 2019 was 2.59% per year.  

SCHEDULE YOUR INSPECTION TODAY!   •   www.npiweb.com/drexgomes   •   225-928-2864

At NPI, we truly value the relationships we create with our 
customers and agents. You can expect high-quality 
inspections and exceptional customer service!

HOME INSPECTIONS
COMMERCIAL PROPERTY INSPECTIONS
DRONE SERVICES & INSPECTIONS
COMMERCIAL DRAW
EMPLOYEE RELOCATIONS

PLUS!
Get a free 6-Month Warranty 
with every full home inspection. 
See our website for details!

DREX GOMES
Owner & Professional Inspector
LHI Lic. #11225

SERVING EAST BATON
ROUGE, LIVINGSTON, AND
SURROUNDING AREAS!
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 Graphic representation of the numerical data follows: 

 

 
 

 
 

Months’ Supply 

 Months’ Supply is a fairly accurate indication of absorption of homes at current sale rates.  As long 

as absorption of homes remains relatively constant, the months of supply of homes for sale can provide 

a good indication of how long it takes to absorb homes that are on the market in different categories.  

 

 Studied were Months’ Supply in price ranges for the geographic areas, previously noted.  The 

study analyzed the change from 2020 to 2021, and from 2019 to 2021.  That data was compared to the 

average decrease in supply, from 2015 to 2019.  Dramatic decreases in month supply were experienced 

from 2019 to 2020 and from 2020 to 2021.  The months inventory fell in every category.  The entire MLS 

area experienced a decrease in Months’ Supply of 54.29 %, after falling last year by 28.57%.  The average 

change in inventory from 2015 to 2019 was a 2.4% increase. The greatest drop in inventory was in the 

High Dollar Homes of $1,000,000, which fell by 73.77% last year.  Ascension Parish new home inventory 

in all price ranges fell by 59.38%, and the inventory of all homes in Ascension Parish fell by 57.69%.  EBR 

had a drop of 55.26%. The least drop in inventory was in the Months’ Supply of New Homes in Livingston 

Parish which fell by 35.71%, every other category studied had a greater than 35% decrease.  There is very 

little inventory available for sale.  

Months’ Supply

Months’ Supply is a fairly accurate indication of absorption of homes at current sale rates.  As long as 
absorption of homes remains relatively constant, the months of supply of homes for sale can provide a 
good indication of how long it takes to absorb homes that are on the market in different categories. 

Studied were Months’ Supply in price ranges for the geographic areas, previously noted.  The study analyzed 
the change from 2020 to 2021, and from 2019 to 2021.  That data was compared to the average decrease 
in supply, from 2015 to 2019.  Dramatic decreases in month supply were experienced from 2019 to 2020 
and from 2020 to 2021.  The months inventory fell in every category.  The entire MLS area experienced a 
decrease in Months’ Supply of 54.29 %, after falling last year by 28.57%.  The average change in inventory 
from 2015 to 2019 was a 2.4% increase. The greatest drop in inventory was in the High Dollar Homes of 
$1,000,000, which fell by 73.77% last year.  Ascension Parish new home inventory in all price ranges fell by 
59.38%, and the inventory of all homes in Ascension Parish fell by 57.69%.  EBR had a drop of 55.26%. The 
least drop in inventory was in the Months’ Supply of New Homes in Livingston Parish which fell by 35.71%, 
every other category studied had a greater than 35% decrease.  There is very little inventory available for 
sale. 

The lack of availability of lots and increasing prices of lumber and other materials should continue to 
keep inventories low. With rising median prices and reduced days on market, the residential market in the 
Greater Baton Rouge Area should remain a strong sellers’ market.  

Graphic representation of the numberical data follows:



D.R. Horton is an Equal Housing Opportunity Builder. Pictures, photographs, colors, features, and sizes are for illustration 
purposes only and will vary from the homes as built. Furnishings and decorative items are not included with the home 
purchase. Home and community information including pricing, included features, terms, availability, and amenities are 

subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East of the 
Mississippi River. Prices, plans, features, options, and co-broke are subject to change without notice. Equal Housing Opportunity.

BATON ROUGE ZACHARY DENHAM SPRINGS

Call or visit our website 
to learn more about new 

communities in Louisiana.

FROM THE HIGH $200S

DRHORTON.COM/LOUISIANA 225-535-4791
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The lack of availability of lots and increasing prices of lumber and other materials should continue 

to keep inventories low. With rising median prices and reduced days on market, the residential market in 

the Greater Baton Rouge Area should remain a strong sellers’ market.   

 

 Months’ Supply is illustrated numerically on the following grid: 

 

 
  

Change Change Average Change
Months' Supply All Price Ranges 2019 2020 2021 2019 to 2020 2020 to 2021 2015 to 2019

Entire MLS 4.9 3.5 1.6 -28.57% -54.29% 2.40%

New Homes Entire MLS 5.1 3.6 1.9 -29.41% -47.22% 9.20%

EBR Parish All Homes 4.9 3.8 1.7 -22.45% -55.26% 2.64%

EBR New Home Sales 5.4 4.1 2.5 -24.07% -39.02% 5.82%

Ascension Parish All Homes 3.7 2.6 1.1 -29.73% -57.69% 5.33%

Ascension Parish New Homes Sales 3.8 3.2 1.3 -15.79% -59.38% 13.26%

Livingston Parish All Homes 4.7 2.8 1.3 -40.43% -53.57% 5.13%

Livingston Parish New Home Sales 5.9 2.8 1.8 -52.54% -35.71% 19.59%

High Dollar Homes $1,000,000 or More 20.3 18.3 4.8 -9.85% -73.77% 5.14%

 The numeric figures are represented graphically below: 

 

 
 

 
 

Median Days on Market 

 Another indicator of the strength or weakness of the market is the amount of time it takes to sell 

a home.  That data is exhibited in the Median Days on Market.  Prior to 2019, an acceptable time period 

to sell a home was 30 to 60 days.  In 2019, the Median Days on Market for the entire MLS was 34.  In 2020, 

the Median Days on Market had dropped to 26, a reduction of 23.53%.  In 2021, the Median Days on 

Market for the entire MLS area was 7 days.  That represents a fall of 271.43%.  In 2020, the Median Days 

on Market for the entire MLS Area was 26 days, that number dropped in 2021 to 7 days.  This compares 

to the longest Median Days on Market in recent memory of 73 days in 2015.  The lowest Median Days on 

Market for all categories studied in 2021 was Ascension Parish New Home sales.  In this category, the 

Median Days on Market was 2 days. New Homes in Ascension Parish had a Median Days on Market of 14 

in 2020.  The Median Days on Market for Livingston Parish in 2021 was 0,  New Homes in Livingston Parish 

sold before they were made available for sale.  No category had an percentage increase.  Every category 

experienced a decrease in the amount of time it took to sell a property, and almost every category was 

less than 10 days with only New Homes in EBR taking 30 days to sell.  

 

Months’ Supply is illustrated numerically on the following grid:

The numeric figures are represented graphically below:
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Median Days on Market
 
Another indicator of the strength or weakness of the market is the amount of time it takes to 
sell a home.  That data is exhibited in the Median Days on Market.  

Prior to 2019, an acceptable time period to sell a home was 30 to 60 days.  In 2019, the Median Days on 
Market for the entire MLS was 34.  In 2020, the Median Days on Market had dropped to 26, a reduction of 
23.53%.  In 2021, the Median Days on Market for the entire MLS area was 7 days.  That represents a fall of 
271.43%.  In 2020, the Median Days on Market for the entire MLS Area was 26 days, that number dropped 
in 2021 to 7 days.  This compares to the longest Median Days on Market in recent memory of 73 days in 
2015.  The lowest Median Days on Market for all categories studied in 2021 was Ascension Parish New 
Home sales.  In this category, the Median Days on Market was 2 days. New Homes in Ascension Parish 
had a Median Days on Market of 14 in 2020.  The Median Days on Market for Livingston Parish in 2021 
was 0.  New Homes in Livingston Parish sold before they were made available for sale.  No category had 
an percentage increase.  Every category experienced a decrease in the amount of time it took to sell a 
property, and almost every category was less than 10 days with only New Homes in EBR taking 30 days 
to sell.
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Median Days on Market is illustrated numerically on the following grid:
  

 Median Days on Market is illustrated numerically on the following grid: 

 
 

 The numeric figures are represented graphically below: 

 

 
 

  

Change
Median Days on Market 2019 2020 2021 2020 to 2021
All Price Ranges

Entire MLS 34 26 7 -271.43%

New Homes Entire MLS 29 28 7 -300.00%

EBR Parish All Homes 33 28 8 -250.00%

EBR New Home Sales 21 36 30 -20.00%

Ascension Parish All Homes 33 20 4 -400.00%

Ascension Parish New Homes Sales 23 14 2 -600.00%

Livingston Parish All Homes 36 25 6 -316.67%

Livingston Parish New Home Sales 55 38 0 NA

High Dollar Homes $1,000,000 or More 74 106 5 -2020.00%
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Ascension Parish All Homes 33 20 4 -400.00%

Ascension Parish New Homes Sales 23 14 2 -600.00%

Livingston Parish All Homes 36 25 6 -316.67%

Livingston Parish New Home Sales 55 38 0 NA

High Dollar Homes $1,000,000 or More 74 106 5 -2020.00%



Permitting Data
 
Included in the residential study is an analysis of building permit data.  Total single-family permits for the 
Baton Rouge MSA in 2019 was 3,569, and that number rose to 3,823 in 2020.  It rose again in 2021 to 4,346, 
an increase over last year of 13.68%, which is an interesting statistic given the problems with supply chain 
and lack of available materials.  Permit applications for new construction of residential use properties has 
hovered between 3,450 and 3,550 from 2015 to 2019, when they rose significantly in 2020 to 3,823, an 
increase of 7.12% over 2019. 

The US Census Bureau provides the information presented on the grid below for New Single Family Home 
Permits in the Baton Rouge MSA, which includes most of the geographic area covered by the MLS Data.

Limited data is available for building permits issued in most parishes except East Baton Rouge.  Open 
Data BR provides very detailed data on single family permits taken out.  East Baton Rouge had a total 
of 932 single family permits taken out in 2019, which was down slightly from 2018 when 954 permits 
were obtained.  That number rose in 2020 to 999, or an increase of 7.19%, over 2019.  Permit levels have 
fluctuated from a low in 2017 of 843 to a high of 1,175 in 2015.  Permit request rose to 1,074 in 2021, or 
about 7.51% over the previous year.  The increase in permits has not kept up with the demand for new 
housing.
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Permitting Data 

 Included in the residential study is an analysis of building permit data.  Total single-family permits 

for the Baton Rouge MSA in 2019 was 3,569, and that number rose to 3,823 in 2020.  It rose again in 2021 

to 4,346, an increase over last year of 13.68%, which is an interesting statistic given the problems with 

supply chain and lack of available materials.  Permit applications for new construction of residential use 

properties has hovered between 3,450 and 3,550 from 2015 to 2019, when they rose significantly in 2020 

to 3,823, an increase of 7.12% over 2019.  

 

 The U.S. Census Bureau provides the following information regarding the entire Baton Rouge 

MSA, which would include most of the area covered by the MLS Data. 

 

 
 

 Limited data is available for building permits issued in most parishes except East Baton Rouge.  

Open Data BR provides very detailed data on single family permits taken out.  East Baton Rouge had a 

total of 932 single family permits taken out in 2019, which was down slightly from 2018 when 954 permits 

were obtained.  That number rose in 2020 to 999, or an increase of 7.19%, over 2019.  Permit levels have 

fluctuated from a low in 2017 of 843 to a high of 1,175 in 2015.  Permit request rose to 1,074 in 2021, or 

about 7.51% over the previous year.  The increase in permits has not kept up with the demand for new 

housing.  

 

  

Baton Rouge MSA
New Single Family Homes

Year Permits Change
2015 3463
2016 3402 -15.40%
2017 3586 -15.19%
2018 3509 13.17%
2019 3569 -2.10%
2020 3823 7.12%
2021 4346 13.68%
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Open Data BR provided the following permitting data:

Summary
Most market indicators seem to point toward a very strong residential market. For the second year in a row, Dollar 
Volume and Median Prices have risen significantly, and inventory, and the time a home stays on the market, have 
dropped significantly.  Demand seems to remain strong, and those conditions do not appear to be changing soon.  
Increases in inflation and rising interest rates may have an impact on future markets, and the data studied ends 
in December of 2021, so it does not take into consideration the slight rise in  interest rates, or obviously the war 
in Ukraine. 

 Open Data BR provided the following permitting data: 

 

 
  

Summary 

 Most market indicators seem to point toward a very strong residential market. For the second 

year in a row, Dollar Volume and Median Prices have risen significantly, and inventory, and the time a 

home stays on the market, have dropped significantly.  Demand seems to remain strong, and those 

conditions do not appear to be changing soon.  Increases in inflation and rising interest rates may have an 

impact on future markets, and the data studied ends in December of 2021, so it does not take into 

consideration the slight rise in  interest rates, or obviously the war in Ukraine.   

 

EBR Permit Data
New Single Family Homes

Year Permits Change
2015 1175
2016 994 -15.40%
2017 843 -15.19%
2018 954 13.17%
2019 932 -2.31%
2020 999 7.19%
2021 1074 7.51%

P R O P E R T I E S

T H E  N A M E  T O  T R U S T  I N  R E A L  E S TAT E

8 9 4 0  B L U E B O N N E T  B L V D   B A T O N  R O U G E    7 0 8 1 0

225.766.6162
  R E S I D E N T I A L  R E A L  E S TAT E  B R O K E R A G E

F U L L  S E R V I C E
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Americana | Engquist Development 
New Phase Coming Soon!
• Location: Zachary, Louisiana
• Lot Count: 700+
• Home Size: 1,600 SF to 3,000 SF
• Home Price Range: $320s - $500s
• Market Date:  Currently for Sale
• Phase 5B is NOW SELLING! New Phases Coming Soon: 
 Phase 6 – Summer 2022 & Phase 7 – Fall 2023

Americana | Level Homes - 
New Phase Coming Soon!
• Location: Zachary, Louisiana
• Lot Count: 176
• Home Size: 1,600 SF to 3,000+ SF
• Home Price: from $360s – $500s 
• Market Date: Currently for Sale
• Phase 5B is NOW SELLING! New Phases Coming Soon: Phase 6 –   
 Summer 2022 & Phase 7 – Fall 2023 
• Additional Features/Amenities for AMERICANA: The Villages at   
 Americana Apartments Available Walks Ons, Lit Pizza, Agave Blue   
 Tequila + Taco Bar, Kidz Karousel Early Childhood Development,   
 Baton Rouge General Physician’s Office – NOW OPEN State-Of-The-  
 Art YMCA, featuring Tennis Court and Pool — NOW OPEN Dog Park,   
 Pier, Stocked Fishponds, Children’s Playground, The Pointe Venue –   
 NOW OPEN BREC Walking Trail – UNDER CONSTRUCTION 
• https://www.lifeatamericana.com

Long Farm Village | Developer: Russell Mosely
• Location:  Baton Rouge
• A 237-acre master-planned community with a mix of retail,   
 office, multi-family, detached single-family, senior living, and   
 more than 40 acres of parks/green space.
• Retail: Rouse’s grocery, Starbucks, Five Guys, AT&T, Pacific Dental   
 Services, Orangetheory Fitness, Massage Envy, Avatar Nail Salon,   
 Home Bank, Title Boxing, Modern Acupuncture, Main Squeeze   
 Juice Company, Zaxby’s restaurant. Proverbial Wine Bistro opened   
 in October 2021.
• Office: 6,572 square foot office building opened in 2021 (tenants:   
 Campus Federal Credit Union, Nations Title)
• Multi-Family: Tapestry Long Farm, 276 upscale multi-family units
• Senior Living: A nursing home with more than 100 beds will be   
 built between Long Farm Road and Old Jefferson Highway. The   
 time frame for construction is to be determined.

• Detached Single-Family: 172 residential lots completed;   
 Construction of the 5th Filing, Part A (43 lots) is scheduled to   
 begin in April and should be complete in September 2022. Lot   
 prices average $169,000. 
• Additional amenities to be built in the 5th Filing include another   
 pool (designed for kids), playground, pickleball courts,   
 shuffleboard courts, full basketball court, outdoor grill area,   
 cabana with outdoor fireplace, a pavilion for outdoor 
 entertainment, and a large green space area.
• New home prices range from $600,000 to $1,300,000; custom   
 home plans designed by local architects.
• Overall project will eventually have more than 300 detached   
 single-family homes, more than 1100 total housing units   
 (including detached single family, townhome, multi-family,   
 senior living), and up to 690,000 square feet of retail, office, or   
 mixed-use space.
• Current Amenities: Pool/Clubhouse, parks, benches, bike rack,   
 athletic field, walking loop consisting of paved walks around   
 residential phases (including 2 lakes), privacy brick wall along   
 Jefferson Hwy. 
 
MATERRA | Enguist Development
New Phase Coming Soon!
• Location: Baton Rouge, Louisiana — on Woman’s Hospital campus
• Lot Count: 260+ total; 92 in Phase 2
• Home Size: 1,670 to 3,000+ SF
• Home Price: from $420s – $700s
• Lots for sale starting from the $90,000+
• Market Date: Phase 1 Currently for Sale; Phase 2 estimated Spring 2023

MATERRA | Level Homes - New Phase Coming Soon!
• Location: Baton Rouge, Louisiana — on Woman’s Hospital campus
• Lot Count: 79 in Phase 1
• Home Size: 1,670 to 3,000+ SF
• Home Price: from $420s – $700s 
• Market Date: Phase 1 Currently for Sale; Phase 2 estimated Spring 2023
• Additional Features/Amenities for MATERRA: The BASIS Charter   
 School OPEN! Pavilion & Community Pool, Outdoor Fitness,   
 Stocked Fishing ponds, Commercial space: Shopping and Dining,   
 and a Children’s Playground with Parks & Recreational Space —   
 ALL COMING SOON! Materra Connection to Airline HWY – 
 FUTURE PROJECT https://www.materrabr.com 
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Pointe Marie | Pointe Marie Community 
Development, LLC  
• Location: Baton Rouge, Louisiana between Nicholson Dr. (Hwy 30)   
 and River Road (LA 327), adjacent to L’auberge Casino. 
• Density: Master planned for approximately 1,000 units between:   
 400 single-family residential homesites, 75 commercial mixed-use   
 sites, 20 artist mixed-use sites, and 2 hotel sites. 
• Phase I:  102 single-family homesites (only 3 remaining), 7   
 townhome sites, 37 commercial mixed-use, 1 hotel site
• NEW: Phase II, currently under construction, will offer 16 residential   
 homesites (15 pre-sold, only 1 remaining). 
• NEW: Phase III, currently under EBR design review, will offer an   
 additional 33 residential homesites (3 pre-sold, 30 remaining).
• Home Size: 1,500 SF to 3,000+ SF 
• Home Price Range: $450k to $1M+, depending on size and   
 amenities of builder and custom plans 
• Completed Homes: 50+ homes completed and occupied 
• Market Date: Homes and Homesites currently for sale 
• Districts:
 o Village Center District – commercial district with village-  
  scale amenities and civic areas
 o Central Square District – residential district with a variety   
  of single-family residential homes and homesites. 
 o Village Estate Distract – residential district with larger and   
  wider residential homesites and amenity areas. 
• Amenities / Additional Features: 
 o Pointe-Marie Square – a 1.5-acre park along River Road   
  which includes a raised Bandstand, Pavilion,    
  Demonstration Kitchen, resort-style restroom    
  facilities, terraced seating and 6 Terminals equipped with   
  30- and 50-amp hookups for food trucks and other event   
  or showcase needs.  
o Village Center Pool – 4-lane, resort-style pool with 4 corner cabanas  
 along with one large community cabana. 
o Village Center Park
o Village Center Playground
o Community Garden 
o Dog Park
o Discovery Center – onsite sales center. 

Rouzan | Engquist Development 
New Phase Coming Soon!
• Location: Baton Rouge, Louisiana — 
 Southdowns off Perkins Road
• Lot Count: Approx. 450+ SFR lots
• Home Size: 1,500 to 6,000+ SF
• Home Price: from $500s to $1M+ 
• Lots for sale starting from the $180s
• Completed Homes: 200+ occupied

• Market Date: Currently for Sale
• New Residential Phase 8 — Now Selling! PHASE 9 
 COMING FALL 2022!

Rouzan | Level Homes - New Phase Coming Soon!
• Location: Baton Rouge, Louisiana — 
 Southdowns off Perkins Road
• Lot Count: 124
• Home Size: 1,500 to 3,000+ SF
• Home Price: from $500s – $900s 
• Market Date: Currently for Sale
• New Residential Phase 8 — Now Selling! PHASE 9 
 COMING FALL OF 2022 
• Additional Features/ Amenities for Rouzan: Sprouts Grocery   
 Store, Pizza Artista, Ocean  Nails – NOW OPEN. OLOL Physicians   
 Group – FUTURE PROJECT, Kidz Karousel – FUTURE PROJECT, EBR   
 Parish Neighborhood Library – FUTURE  PROJECT, Community   
 Clubhouse with Pool and Fitness Center – NOW OPEN, Silo Farm   
 with Community Planter Boxes – NOW OPEN, Outdoor    
 Fitness and Children’s Playgrounds – NOW  OPEN, Waterfront   
 Boardwalk – FUTURE PROJECT, More Parks and Greenspaces –   
 COMING SOON, Rouzan’s Fisnal Connection to Perkins Rd. 
 – UNDER CONSTRUCTION, Multifamily and Townhomes 
 – FUTURE PROJECT. https://www.liverouzan.com

The Lakes at Harveston Phase 1 | John Fetzer and 
Mike Wampold
• Location: Bluebonnet Blvd., near Nicholson Drive (Hwy 30), 
 East Baton Rouge Parish
• Number of Lots: 186 
• Homes sales to date: 24 Letters of Intent to purchase homes
• Lot Price(s) from $108,000
• Lot Size: 45 to 65 x 120’ to 140’
• Home Size: 2,000 to 3,000 Sq.Ft.
• Home Price Range: $550,000 to $750,000
• Additional Features:
 o Community Center overlooking the 50 acre Harveston Lake 
  with fountains
 o Community Building
 o Fitness Center
 o Cabana with Grill
 o Pool and Splash Pad
 o Mail Center
 o Multi-Use Trails and Walks

MIXED-USE COMMUNITIES …On the Move
Live, Work & Play

2022
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info@qesla.com
225-698-1600

Civil Engineering
Grants Management

Land Surveying
Landscape Architecture

Program Management

18320 LA HWY 42
Port Vincent, LA 70726

qesla.com
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 …On the Move

Guide To Your Next Move
COMMUNITIES

Arbor Walk | DSLD Homes
• Location:  Denham Springs , LA
• Total Lots: 434
• Price Range lots/home price: $200s
• Living Area:  1,426 SF – 2,072 SF
• Additional Features/Amenities: 3 ponds for homeowners to  
 enjoy. A community playground with covered pavilion. Located  
 in Livingston Parish School District. (Ranked Top 3 in State)  
 Close proximity to Juban Crossing for Shopping, Dining, and  
 Entertainment. Close proximity to Denham Springs Antique  
 Village, and energy efficient homes with tons of  standard  
 features.

Bellacosa | D.R. Horton
• Location: Jones Creek Road between S. Harrells Ferry Rd. and  
 Coursey Blvd. in Baton Rouge
• Total lots: 448
• Lot Sizes: 50 x 120
• Home Sizes: 1,444 - 3,309 sq. ft. living area
• Home Price Range: Starting in the $300,000s
• Features:  Ponds, playground, pool and amenity center, sidewalks,  
 curb and gutter, and community green spaces.

Cambre Oaks | DSLD Homes
• Location: Gonzales,LA
• Total Lots: 90
• Price Range lots/home price: $230s
•  Living Area 1,461 SF – 2,130 SF
• Additional Features/Amenities: Additional Features/  
 Amenities: Close proximity to Tanger Outlets for dining,  
 shopping, and entertainment. Close proximity to Lamar Dixon  
 Expo Center which hosts 1000’s events each year. Energy-efficient  
 homes with tons of standard features.

Carter Plantation | Level Homes
  New Homesites Now Available!
• Location: Springfield, Louisiana 
• Lot Count: 79
• Home Price: from $420s
• Home Size: 2,300 to 3,200+ SF 
• Market Date:  NOW SELLING
• Additional Features/Amenities:  World-class golf course designed  
 by Louisiana native and PGA champion David Toms. Proshop,  
 restaurant and bar — NOW OPEN. 

Clark’s Ferry | Bardwell Homes
• Location: Corner of Hoo Shoo Too and S. Vignes Road
• Total Lots: 30

• Homes Sizes: 2,155 SF to 2,505 SF
• Lot Sizes: 70’ wide X 125’ deep
• Home Price Range: Starts in the mid $400’s
• Market Date: Under Construction/ Currently For Sale 
• Additional Features/amenities: Conveniently located at the  
 corner of Hoo Shoo Too Road and S. Vignes Road, just minutes from  
 Airline Highway and I-10, these 3 and 4-bedroom homes combine  
 functionality, convenience, and beauty. Each floor plan features  
 bonus spaces, private rear yards, and designer-selected finishes.

Cottages at Savannah Row | DSLD Homes
• Location: Prairieville, LA
• Total Lots: 52
• Price Range lots/home price: $250s
•  Living Area  1601 SF -  2072 SF
• Current Status: Currently Online
• Additional Features/Amenities: Great Location! Community pond  
 for homeowners to enjoy. Energy-efficient homes with tons of  
 standard features.

Dawson Bluff Townhomes | Alvarez Construction
• Project Type: Multi-Family Townhome
• Location. Located behind the AMC theater near the Mall Of  
 Louisiana
• Number of Lots: 241 – 44 Sold in phase 1
• Home Sizes: 1,500 – 1,772 Living Area 
• Lot Sizes:  30 x 117
• Home Price Range: starting in the $310,990’s 
• Current Status: Coming Soon/ Presale 
• Features: A gated entrance and exit, a community pool, pathways  
 runninng alongside the 14 mile long property and a mailbox  
 cluster. 

Fairview Gardens | DSLD Homes
• Location: Zachary, LA
• Total Lots:166
• Price Range lots/home price: $240s
• Living Area:  Living Area 1689  SF – 2471 SF
• Additional Features/Amenities: Gorgeous Community Entrance!  
 Neighborhood Lake. Located in the #1 School System in the State!  
 Easy access to a  vast array of outdoor activities; including a  
 walking  trail, biking trails, golf, and other sporting  activities,  
 Conveniently located near dining, shopping, entertainment,  
 Medical Facilities, YMCA, LA Art and Science  Museum, and the  
 Baton Rouge Zoo. Close Proximity to several major employers,  
 Including Exxon, Georgia  Pacific, River Bend, and Lane Memorial  
 Hospital to name a few. Energy-efficient homes with tons of  
 standard features. 
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Hidden Lake Estates | DSLD Homes
• Location: Denham Springs , LA
• Total Lots: 123
• Price Range lots/home price: $240s
• Living Area:  1,538 SF – 2,750 SF
• Additional Features/Amenities: Ponds for homeowners to enjoy.  
 Designated green space areas.

Highcroft Townhomes | Arthur Lancaster
• Location: Ben Hur at Nicholson Drive -Baton Rouge, LA
• Number of lots: 44
• Lot Sizes: 30’ wide X 99’ to 102’ deep
• Lot price: $52,500
• Anticipated delivery:  April 

Inniswylde | Bardwell Homes
• Location: Off Bluebonnet Blvd. Near I-10
• Total Lots: 70 
•   Homes Sizes: 2,200 SF to 2,800 SF
• Home Price Range: Starts in the mid $500’s
• Additional Features/amenities: Excellent location! Close to  
 schools, shopping, dining, and entertainment venues, yet tucked  
 away in a quiet area, ponds for homeowners to enjoy, sidewalk  
 access throughout the community, family-friendly environment.

Jamestown Crossing | DSLD Homes
• Location: Prairieville, LA
• Total Lots: 86
• Price Range lots/home price: $290s
• Living Area 1,825 SF – 2,139 SF
• Additional Features/Amenities: Beautiful community pond.  
 Common areas for homeowners to enjoy. This community is  
 the best country living with city conveniences, located in  
 the heart of Prairieville but only 10 minutes outside of Baton  
 Rouge. With Jamestown being in a great school district and  
 its prime location in Prairieville, it will be one of the top places  
 to live in Ascension parish! Energy-efficient homes with tons of  
 standard features..

Laurel Lakes | D.R.  Horton
• Location: Denham Springs off Burgess Rd.
• Total lots: 43
• Lot Sizes: 60 x 130
• Home Sizes: 1,652 – 1,836 sq. ft. living area
• Home Price Range: Starting in the $260,000s
• Features:  Pond, curb and gutter, and community green space.

Magnolia Crossing | Level Homes
Opened June 2021!
• Location: Baton Rouge, Louisiana — on Staring Lane near  
 Highland Road 

• Lot count: 33 
• Home Price: from $370s
• Home Size: 1,750 to 2,639 SF
• Market Date: NOW SELLING
• Additional Features/Amenities:  Walkable community in a central  
 location, less than 10 minutes from LSU. Nearby grocery stores  
 and retailers. Premium water-front homesites

Miraval | D.R. Horton
Opened June 2021
• Location: Zachary at the intersection of Groom Rd and Old Scenic  
 Hwy 964
• Total lots: 395
• Lot Sizes: 50 x 120
• Home Sizes: 1,298 - 2,712 sq. ft. living area 
• Home Price Range: Starting in the $250,000s
• Features: Ponds, playground, pool, amenity center, sidewalks, and  
 curb and gutter.

Nickens Lake | DSLD Homes
• Location: Model Home Located at 8897 Providence Dr. 
 Denham Springs, LA 70726
• Total Lots:227
• Price Range lots/home price: $230’s
• Living Area 1,613 SF – 2,750 SF
• Additional Features/Amenities: Four separate common areas  
 for homeowners to enjoy. Proposed school site at the front of the  
 community.

Oak Colony | Alvarez Contruction
• Project Type: Detached Single-Family
• Location: East Baton Rouge Parish off of Hoo Shoo Too Rd. 
• Number of Lots: 148 – 20 Sold in phase 1
• Home Sizes: 1,816 -3,032
• Lot Sizes: 70x140, 70x200 with also estate lots of 80x300+
• Home Price Range: starting in the $399,990’s 
• Current Status: Active
• Features: The community features a boulevard-style entrance to  
 welcome residents, walking trails, ponds with a fishing pier, 19  
 acres of green space, mature live Oak Trees, and a mailbox cluster.

Parks at Water Oak | Alvarez Contruction
• Project Type: Detached Single-Family
• Location: Gonzales, LA 
• Number of Lots: 102 – 75 Sold
• Home Sizes: 1,914-2793 living area 
• Lot Sizes: 65x145 and 72x140
• Home Price Range: starting in the $343,990’s 
• Current Status: Active
• Features: The community features a sidewalk throughout as well  
 as a walking path around a pond, multiple green spaces, and a  
 mailbox cluster.

COMMUNITIES …On the Move
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Parks at Water Oak | Alvarez Construction
• Project Type: Detached Single-Family
• Location: Gonzales, LA 
• Number of Lots: 102 – 75 Sold
• Home Sizes: 1,914-2793 living area 
• Lot Sizes: 65x145 and 72x140
• Home Price Range: starting in the $343,990’s 
• Current Status: Active
• Features: The community features a sidewalk throughout as  
 well as a walking path around a pond, multiple green spaces, and  
 a mailbox cluster.

Pelican Lakes Phase 5 | Arthur Lancaster
• Location: Pelican Lakes Parkway near Burbank Drive
 Baton Rouge, LA
• Number of lots: 124
• Lot Sizes: 40’ to 65’ wide X 110’ deep
• Lot price: $68,500
• Anticipated delivery: Phase 1 (5A) May; Phase 2 (5B) November

Pelican Lakes Phase 6  | Arthur Lancastser
• Location: Baton Rouge, LA; Off Burbank
• Number of lots: 115
• Lot Sizes: 40’ to 45’ wide X 110’ deep
• Lot price: In negotiation
• Additional features: Walking trails, with two ponds, and reserved  
 green space buffer areas.

Riverton | Level Homes
Opened May 2021
• Location: Darrow, Louisiana 
• Lot count: 32 
• Home Price: from $340s
• Home Size: 1,750 to 3,000+ SF
• Market Date: NOW SELLING
• Additional Features/Amenities:  Model Homes NOW OPEN!  
 Walkable community in convenient location, short drive to  
 Gonzales and nearby schools, restaurants, and shopping.  
 Premium water-front homesites.

Silverside Cove | Arthur Lancaster & Nick FaKouri
• Location: Staring Ln near Perkins Rd -Baton Rouge, LA
• Number of lots: 75
• Lot Sizes: 45’ wide X 119’ to 120’ deep
• Lot price: In negotiation
• Additional features:  Gated with walking trails.

South Creek  | Alvarez Construction
• Project Type: Detached Single-Family
• Location: Denham Springs, Louisiana
• Number of Lots: 103 – 48 Sold
• Home Sizes: 1,914 – 2,793
• Lot Sizes: 75 x 140, 60 x 140, or 50 x 140
• Home Price Range: starting in the $330,000’s 
• Current Status: Active
• Features: The community features green space, a community pond,  
 and a mailbox cluster 

South Haven | Alvarez Construction
• Project Type: Detached Single-Family Location: Livingston Parish    
• Number of Lots: 73 – 1 Sold
• Home Sizes: 1,600 – 2,051 living area 
• Lot Sizes: 56.5 x 111.5
• Home Price Range: starting in the $300,990’s 
• Current Status: Active
• Features: The community features a pond with a fishing pier and a  
 mailbox cluster

Sugar Mill Plantation  | DSLD Homes
• Location:West Baton Rouge, LA 
• Total Lots:  672
• Price Range lots/home price: $270s
• Living Area 1,856 SF – 2,622 SF
• Additional Features/Amenities: Separate ponds for homeowners  
 to enjoy. Designated Greenspace Areas, and located in highly  
 ranked West Baton Rouge School District, Construction of new  
 schools; Caneview (Grades K-8) and Brusly High School (Grades  
 9-12). Located just minutes from Baton Rouge, the town of Addis  
 and the surrounding area is a thriving family-friendly community  
 with growing job opportunities in businesses and industries along  
 with the river.  Energy-efficient  homes   with tons of features that  
 come standard

Jamestown Crossing | DSLD Homes
•  Location:  Prairieville, LA
•  Total Lots:  86
• Price Range lots/home price:   $259,990 -  $297,990
• Living Area:  1,825 SF – 2,139 SF
• Additional Features/Amenities: A beautiful community pond,  
 with common  areas for  homeowners to enjoy. This community is   
 the best  of  country  living  with city conveniences, located in  
 the heart of Prairieville, but only 10 minutes outside of Baton  
 Rouge. With Jamestown being in a great school district and its  
 prime location in Prairieville, it will be one of the top places to live  
 in Ascension Parish!  Energy Efficient Homes With Tons of  Standard  
 Features .



Whether you are purchasing or refinancing your home, business 
or property, Champlin Title will always handle your every need in an 
efficient and cost effective manner.  Service will always be the most 
important element of our business, and at Champlin Title, our closing 
attorneys and staff will conduct your business in a manner that exhibits 
the greatest standards of integrity, professionalism, proficiency, 
courtesy, and dedication.  
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The Settlement on Shoe Creek   | Alvarez 
Construction
• Project Type: Detached Single-Family Location: Central, LA 
• Number of Lots: 479 with 114 in phase 1– 53 sold in phase 1 
• Home Sizes: 1,720 – 2,069 living area 
• Lot Sizes: 60 x 134 or 41 x 127
• Home Price Range: starting in the $294,990’s 
• Current Status: Active
• Features:  The community features numerous parks and more  
 than 150,000 square feet of commercial space, a town green with  
 an outdoor pavilion, and sidewalks around the development.

Tiger Pointe | D.R. Horton
• Location: Baton Rouge off Tiger Bend
• Total lots: 52
• Lot Sizes: 40 x 135 & 35 x70 
• Home Sizes: 1,858 - 2,532 sq. ft. living area 
• Home Price Range: Starting in the $300,000s
• Features:  Pond, community green space, sidewalks, and curb and  
 gutter.

Villas at Oak Bend | Arthur Lancaster
•  Project Type:  Detached Single-Family
• Location:  Ascension Parish, Louisiana
• Number of Lots: 102 – 14 Sold
• Home Sizes: 1861-2793 living area
• Lot Sizes:  65x145 and 72x140
• Home Price Range:  starting in the $299,000’s
• Current Status: Active
• Features:  Walkable neighborhood has sidewalks, a pond with a  
 walking path around, multiple green spaces, and curb and gutter.

Water’s Edge | Level Homes 
New Community!
• Location: Baton Rouge, Louisiana — Inside Lexington Estates
• Lot Count: 76 In Phase 1
• Home Price: From $410s
• Home Size: 1,670 To 2,600 SF
• Market Date: NOW SELLING
• Additional Features/Amenities: Gated community with lakes  
 and green space. Resort-style community pool and cabana,  
 located near major golf course, L’Auberge Casino, shopping,  
 dining, and entertainment. Premium water-front homesites.

Whispering Springs | D.R. Horton
• Location: Denham Springs area in Livingston Parish off LA 1019
• Total lots: 1,000
• Lot Sizes: 70 x 150
• Home Sizes: 1,447 - 2133 sq. ft. living area 
• Home Price Range: Starting in the $260,000s
• Features:  Lakes, playground, pool and amenity center, curb and  
 gutter, and community green spaces.

Woodstock Park | Alvarez Construction
• Project Type: Detached Single-Family Location: EBRP; Nicholson Dr.  
 right past Lexington Estates   
• Number of Lots: 213 – 60 Sold in Phase 1
• Home Sizes: 1,914 – 2,793 living area 
• Lot Sizes: 50x120
• Home Price Range: starting in the $371,990’s 
• Current Status: Active
• Features: The community features green spaces, sidewalks, a pond,  
 and a community pool.
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Allen Trails   | D.R. Horton ~ June, 2022
• Location: Denham Springs in Livingston Parish off Hwy 16
• Total lots: 82
• Lot Sizes: 50 X 150
• Home Sizes: 1,447 - 2,133sq. ft. living area 
• Features:  Pond, playground, and curb and gutter.

Belle Savanne at Dutchtown | Level Homes
3rd and Final Phase Coming Soon!
• Location: Geismar, Louisiana
• Lot Count: 284 total; 95 lots in the final phase
• Home Size: Coming Soon
• Home Price: Coming Soon
• Market Date: Summer 2022 
• Additional Features/Amenities: Resort-style community pool and  
 cabana — NOW OPEN. Walkable community with scenic lakes and  
 green space. Note: Phase 1 and Phase 2 SOLD OUT

Clare Court | Level Homes
New Community Coming Soon!
• Location: Prairieville, Louisiana
• Lot Count: 37
• Home Size: Coming Soon
• Home Price: Coming Soon
• Market Date: Fall 2022 
• Additional Features/Amenities: Premium water-front homesites

Copper Mill | Level Homes 
New Homesites Coming Soon!
• Location: Zachary, Louisiana
• Lot Count: 53 in previous phase; 5 in new phase
• Home Size: 2,325 to 2,595 SF
• Home Price: Coming Soon
• Market Date: Summer 2022
• Additional Features/Amenities: Championship Golf, with  
 swimming and children’s splashpad, children’s playgrounds,  
 tennis court, and on-site restaurant. Access to top-ranked Zachary  
 School System

Indigo Trails | D.R. Horton
Coming Soon:  August, 2022
• Location: Denham Springs in Livingston Parish off Juban Rd and  
 Buddy Ellis
• Total lots: 316
• Lot Sizes: 50 x 135
• Home Sizes: 1,600 - 2,080 sq. ft. living area 
• Features: Pond, playground, curb and gutter, and community  
 green space.

The Settlement at Live Oak | Level Homes
New Homesites Coming Soon!
• Location: Thibodaux, Louisiana
• Lot Count: 21
• Home Size: 1,400 SF to 3,000+ SF
• Home Price: Coming Soon
• Market Date: Summer 2022 
• Additional Features/Amenities: Luxury community pool with Lake,  
 ponds & fountains, and green spaces. Walking path to freshwater  
 recreation on Bayou Lafourche. Event Pavilion; Dining & shopping. 

Windsor Park | Level Homes
New Community Coming Soon!
• Location: Prairieville, Louisiana
• Lot Count: 94
• Home Size: Coming Soon
• Home Price: Coming Soon
• Market Date: Fall 2022
• Additional Features/Amenities: Premium water-front homesites
 

 …Coming Soon
Guide To Your Next Move
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The Greater Baton Rouge area retail market, 
in 2021, has rebounded from the lows we 
experienced in 2020, and has certainly exceeded 
expectations moving forward.  The temporary 
measures implemented by the Government 

combined with cooperation by local lenders 
and landlords, saved our retail industry in 2020, 
allowing for the resurgence that we started to 
see in 2021 and through the first quarter of 2022.  
New leases are being executed and shopping 
centers are trading hands again, mainly fueled 
by lack of inventory, consumer confidence, and 
continued favorable interest rate environment.    

In the Baton Rouge area, we moved from an 
eight year low in occupancy rates in 2020 to a 
stable market vacancy in just one year.  With 
lessened mandates and restrictions related 
to COVID, retailers feel more comfortable 
making significant investments in property 
and leases that will keep them in business for 
the foreseeable future.  A post-COVID trend 
we’ve seen in our market is a shift towards more 
service-oriented industries, especially health 
and wellness.  Tenants such as Planet Fitness, 
Club 4 Fitness, Crunch Fitness, F-45, Regymen 
Fitness, Stretch Zone and StretchLab have been 
expanding locally and nationwide – and we 
expect this trend to continue.

A Survey of Shopping Centers in Baton 
Rouge: Spring 2022

This report was prepared from data collected 
from e-mail and telephone surveys of shopping 
center managers, leasing agents, and owners 
conducted by members of the Baton Rouge 
TRENDS in Real Estate Retail Committee. 
Surveys were conducted in February and March 
2022. Extensive independent verification was 
not provided, however quoted rents and/or 
vacancies that appeared out of the ordinary 
were checked. 
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Description of the Analysis
Once again our survey included breaking down 
data for anchored and non-anchored spaces.  
Our committee believes this is the best indicator 
of what “small shop” space is actually leasing 
for.  Our survey tracks rental rates on a high-
low basis, with an average rental rate for each 
property calculated based on the data gathered.  
We break out anchored spaces, whose lower 
rental rates skew the rental rates downward. We 
have surveyed the retail properties consistently 
now for ten years enabling us to track accurate 
trends in rental rates and vacancies. 

The shopping center survey analysis is 
structured as follows:

• Suites over 15,000 square feet are considered 
to be anchor spaces.

• Rental rates for non-anchor spaces are  
collected on a high-low basis, with an average 
rental rate for each property calculated based 
on the data provided.

• The rentals indicated are reflective of 
varying lease terms, with some shopping centers 
requiring expense reimbursements from tenants 
in addition to base rentals and some shopping 
centers requiring no additional reimbursements. 
To arrive at consistent rental rates, any additional 
reimbursements paid by tenants (generally for 
common area maintenance (CAM), taxes and 
insurance) are added to each shopping center’s 
average rental to arrive at a total average rental.

• Attempts to survey each shopping center 
are made each year, however, due to turnover 
in management and/or ownership, results 
for each shopping center are not available 
every year. Comparison of the total surveyed 
leasable space and number of shopping centers 
indicated in each time period should not be 
taken as an indication of new construction and/
or demolition, but as an indication of properties 
for which data was provided.

• Only shopping centers of over 15,000 square 
feet of leasable space are included in the survey. 
Numerous small strip centers throughout the 
Baton Rouge area are excluded from the analysis 
due to the minimum size requirement for the 
survey.

2022
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• Baton Rouge’s one enclosed mall, the Mall 
of Louisiana, is excluded from the survey.  Also 
excluded are our three lifestyle centers - Towne 
Center, The Boulevard at the Mall of Louisiana, 
and Perkins Rowe. Due to the large size of these 
properties and significantly higher rentals 
collected for mall spaces and lifestyle centers 
compared to standard multi-tenant retail 
spaces, these properties have historically caused 
significant skewing of the vacancy and average 
rental results when included in past reports.  

• Analyses are performed by Vacancy Rate 
(Table 1), Size/Type (Table 2), Age (Table 3), 
Location (Table 4) and both Location and Type 
(Table 5). 

Summary of Spring 2022 Retail Survey
• Attempts were made to contact 132 
shopping centers in East Baton Rouge, Ascension 
and Livingston Parishes, with responses obtained 
from 127 shopping centers.

• Excluding the lifestyle centers, a total of 
8,707,198 square feet of leasable space was 
surveyed, with 767,129 square feet (8.81%) 
reported to be vacant.  This vacancy rate is 
significantly lower  than the 10.5% reported in 
the 2021 survey, and reverses the trend from 
last year to the lowest vacancy rate we have 
observed since 2018. 

• Average Total Collections (rent and expense 
reimbursements) for non-anchor space were 
$19.60/square foot, which reflects a slight 
decrease in rental rates from the 2021 survey 
($19.78). 

Analysis by Vacancy Rate
The overall vacancy rate has decreased to 8.81%% 
from 10.5% in spring of 2021, and represents the 
lowest vacancy rate since 2018. 58% of surveyed 
centers in Spring 2020, 53% in 2021, and 67% in 
2022 reported vacancy rates of 10% or less.  The 
number of centers reporting vacancies over 50% 
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remained  flat at 4% from the Spring 2021 to 
the Spring of 2022, which is consistent with the 
historical average of 3-5%. 24% of the surveyed 
centers reported vacancies of 10.01% to 25% 
(down slightly from 28% in Spring 2021), while 
6% reported vacancies of 25.01% to 50% (down 
significantly from 15% in Spring 2021). 

Analysis by Size/Type
Table 2 contains the analysis by shopping 
center size/type. 

The surveyed shopping centers are categorized 
based on discussions with local leasing agents 
in cooperation with the Commercial Investment 
Division (CID) of the Greater Baton Rouge 
Association of Realtors and definitions used by 
the Urban Land Institute (ULI) and International 
Council of Shopping Centers (ICSC).  The 
shopping center types are as follows:

• Convenience Centers (under 30,000 square 
feet) typically provide for the sale of convenience 
goods and personal services without having a 
standard anchor space.

• Neighborhood Centers (30,001 to 100,000 
square feet) typically provide for the sale of 
convenience goods and personal services with a 
grocery anchor space.

• Community Centers (100,001 to 250,000 
square feet) typically provide clothing, hardware, 
and appliances, in addition to convenience 
goods and personal services. Typically, these 
are built around a small department, variety, or 
discount store.

• Regional Centers (over 250,000 square 
feet) typically provide general merchandise, 
furniture and home furnishings, as well as 
services and recreational facilities. These larger 
centers are often built around one or two full-
line department stores that are generally larger 

than 50,000 square feet.  These are often called 
Power Centers.

45% of the surveyed centers are considered 
to be Convenience Centers, though only 
13% (1,142,235 square feet) of the surveyed 
leasable space is located in these centers. 35% 
of the surveyed centers are considered to be 
Neighborhood Centers, which contain 29% 
(2,550,134 square feet) of the surveyed leasable 
space. 17% of the surveyed centers are considered 
to be Community Centers, which contain 34% 
(2,997,136 square feet) of the surveyed leasable 
space. While 3% of the surveyed centers and 23% 
of the surveyed leasable space (2,017,693 square 
feet) are considered to be Regional Centers.

The highest vacancies are noted in the 
Neighborhood Centers (15.16%), while Regional 
Centers continue to have the lowest vacancy rate 
(3.73%) remaining higher than the  historical 
average under 1%. 

The highest collections for non-anchor space 
were noted in Regional Centers ($24.69/square 
foot).  The lowest average collections were noted 
in Neighborhood Centers ($17.94/square foot).

Analysis by Age
Table 3 contains the analysis by age, with the 
shopping centers categorized based on the 
year of their construction.

The category of new centers is based on centers 
built in 2006 or later.  We now have sixteen years 
of data that we are collecting from “newer” 
shopping centers.  Consisting of 1,231,106 
square feet, they have a vacancy rate at 3.91%, 
and have the highest rental rate at $28.73 square 
foot.

The second set of shopping centers consists of 
27 properties constructed from 2000 - 2005.  
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Livingston and Ascension Parishes, as well as 
the City of Central have been included in the 
past few surveys.  All of these markets have 
continued to grow in population as well as retail 
footprint.  These 27 centers report a Spring 2022 
vacancy rate of 6.90%, which is a decrease from 
the 9.72% Vacancy rate reported in 2021.  35.75% 
of the space is anchor space and average total 
collections for non-anchor space are $23.30/
square foot.

The next set of shopping centers consists of 12 
centers constructed between 1995 and 1999. 
These centers report a Spring 2022 vacancy rate 
of 4.98%, which is virtually flat from the  Spring 
2021 vacancy rate of 5.07% but still far below 
the market wide average.  These properties are 
located in some of the most desirable locations 
in our area.  55.73% of the space is anchor space 
and average total collections for non-anchor 
space are $20.87/square foot, showing a very 
slight increase  over the rates in 2021. 

20 surveyed shopping centers were constructed 
between 1985 and 1995. These centers report 
a Spring 2022 vacancy of 9.10%, which is 
significantly lower  than the Spring 2021 vacancy 
rate of 11.06%. 45.84% of the space is anchor 
space and average total collections for non-
anchor space are $18.73/square foot.

12 surveyed shopping centers were constructed 
between 1980 and 1984. These centers report 
a Spring 2022 vacancy rate of 16.62%, which 
is lower than the Spring 2021 vacancy rate of 
18.07%. 39.67% of the space is anchor space and 
average total collections for non-anchor space 
are $13.48/square foot.

31 surveyed shopping centers (representing 29% 
of the surveyed leasable space and 36% of the 
vacant space) were constructed before 1980. 
These centers report a Spring 2022 vacancy rate 
of 11.02%, down from the from the Spring 2021 
vacancy rate of 12.33%. 25.96% of the space is 
anchor space and average total collections for 
non-anchor space are $15..08/square foot.
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The lowest rentals and highest vacancy are noted 
in the shopping centers built between 1980-
1984. These centers represent 9% of the surveyed 
shopping centers, 11% of the surveyed leasable 
space and 20% of the total vacant space.

Analysis by Geographic Area
Table 4 contains the Analysis by Geographic 
Area. 

The Geographic Areas used in this survey for 
shopping centers in the Greater Baton Rouge 
area are and are defined as follows:

• Area 1 – South of Interstates 10 and 12 and 
west of Airline Highway

• Area 2 – North of Interstates 10 and 12 and 
south and west of Airline Highway – also includes 
shopping centers along Plank Road between 
Airline Highway and Hooper Road.

• Area 3 – North of Choctaw Drive and Airline 
Highway, excluding Zachary and Plank Road 
shopping centers between Airline Highway and 
Hooper Road

• Area 4 – South of Choctaw Drive and east of 
Airline Highway – also includes shopping centers 
along Airline Highway between Interstate 12 and 
Florida Boulevard

• Area 5 – Zachary 

• Area 6 – Ascension Parish 

• Area 7 – Livingston Parish

The highest average non-anchor collections 
($25.38/square foot) is noted in Area 1 and the 
lowest vacancy rate (2.24%) is noted in Area 
6, while Area 3 continues to report the lowest 
total non-anchor collections ($12.42/square 
foot) and the highest vacancy rate (24.23%). 
Area 7 is Livingston Parish and includes only 2 
responding centers (both non-anchored), while 
Area 1 contains many of the more desirable retail 
corridors in Baton Rouge (along Bluebonnet 
Boulevard, Siegen Lane, and Perkins Road).
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Analysis by Geographic Area and Type
Table 5 presents a breakdown of responses 
from anchored and unanchored centers in 
each of the geographic areas.  

The lowest vacancy in anchored centers are 
noted in Area 6 Ascension Parish (0.91%). While 
the highest vacancy rate is noted in Area 3 
(21.06%), for the second consecutive year. The 
highest collections for anchored centers are 
noted in Area 1 ($24.33/square foot) and the 
lowest collections are noted in Area 3 ($10.18/
square foot).

The lowest vacancies in unanchored centers 
are noted in Area 6 (3.89% ), while the highest 
vacancies are noted in Area 3 (35.12%).  The 
highest collections for unanchored centers are 
noted in Area 1 ($26.69/square foot) and the 
lowest collections are noted in Area 4 ($14.42/
square foot).

Summary & Future Forecast
Of the 127 shopping centers surveyed, the 
vacancy rate dropped to  8.81% and the 
average rental rate remained approximately 
the same at $19.60 per square foot.  Most 
landlords we spoke to were optimistic about 
the future, and any viable large retail space on 
the market has received significant interest.  
The list of retailers expanding has grown from 

off-price discounters such as Dollar Tree and 
Ollie’s to higher end stores such as Nike and 
Total Wine.  Newer shopping centers in well-
located areas continue to thrive, along with 
new development in surrounding areas such 
as Ascension and Livingston. Quick-service and 
fast casual restaurants are also now competing 
with automotive users (tire, oil change, car wash, 
gas stations) to purchase and lease outparcels 
in front of large shopping centers such as 
Arlington Marketplace, Broadmoor Village, and 
Juban Crossing.  Entertainment venues such as 
Top Golf, Main Event and Defy are busy again, 
as sports and group gatherings have started to 
rebound. Elite Training Academy, a new football 
and soccer facility, is slated to break ground on 
15 acres at Burbank and Lee; a similar concept 
in Gonzales (D1 Training) further confirms that 
confidence in that sector is growing.  

Our committee sees continued growth in the 
greater Baton Rouge retail market, especially 
in the service and medical sectors.  We expect 
continued slowdown in ground-up shopping 
center development due to the lack of suitable 
vacant land in growth corridors combined with 
high construction costs and rising interest rates.  
Outside of new COVID restrictions and supply 
chain/workforce related issues, our market 
should remain stable going forward. 
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SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  
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Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 

we have certified air conditioning and heating perSonnel on Staff aS well aS carpenterS, 
painterS and general maintenance perSonnel. 

lewiS companieS iS a member of the better buSineSS bureau, greater baton rouge aSSociation 
of realtorS®, louiSiana real eState commiSSion, national buSineSS ownerS aSSociation and 
a member of the buSineSS partnerShip for children. 

come by our office located at 9828 bluebonnet blvd., Suite f, baton rouge, la 70810. 
we welcome the opportunity to Speak with you!

COME BY OUR OFFICE LOCATED AT 9613 INTERLINE AVE. BATON ROUGE, LA 70809.
WE WELCOME THE OPPORTUNITY TO SPEAK WITH YOU!

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  

SP
E

C
IA

L
IZ

IN
G

 I
N

 R
E

A
L

 E
ST

A
T

E
, D

E
V

E
L

O
PM

E
N

T
 A

N
D

 P
R

O
PE

R
T

Y
 M

A
N

A
G

E
M

E
N

T
, L

E
W

IS
 C

O
M

PA
N

IE
S 

H
A

S 
B

E
E

N
 O

PE
R

A
T

IN
G

 I
N

 T
H

E
 B

A
T

O
N

 R
O

U
G

E
 C

O
M

M
U

N
IT

Y
 S

IN
C

E
 1

99
0.

 

W
E

 A
R

E
 A

 L
O

C
A

L
L

Y
 O

W
N

E
D

 B
U

SI
N

E
SS

 S
T

A
FF

E
D

 W
IT

H
 E

M
PL

O
Y

E
E

S 
K

N
O

W
L

E
D

G
E

A
B

L
E

 I
N

 T
H

E
 N

E
E

D
S 

A
N

D
 

D
E

SI
R

E
S 

O
F 

R
E

SI
D

E
N

T
S 

O
F 

B
A

T
O

N
 R

O
U

G
E

 A
N

D
 T

H
E

 S
U

R
R

O
U

N
D

IN
G

 A
R

E
A

S.
 

A
 T

R
U

ST
E

D
 N

A
M

E
, W

E
 H

A
V

E
 B

U
IL

T
 O

U
R

 R
E

P
U

T
A

T
IO

N
 R

E
C

O
G

N
IZ

IN
G

 T
H

E
 N

E
E

D
S 

O
F 

O
U

R
 C

L
IE

N
T

S 
FI

R
ST

. 
FI

N
D

IN
G

 Y
O

U
 A

 N
E

W
 H

O
M

E
, W

H
E

T
H

E
R

 R
E

N
T

IN
G

 O
R

 B
U

Y
IN

G
 I

S 
W

H
A

T
 W

E
 D

O
 B

E
ST

. W
E

 S
A

Y
 "W

E
L

C
O

M
E

 
H

O
M

E
" W

H
E

N
 Y

O
U

 W
A

L
K

 T
H

R
O

U
G

H
 O

U
R

 D
O

O
R

S.
 

B
E

C
A

U
SE

 W
E

 A
R

E
 I

N
V

E
ST

O
R

S 
O

U
R

SE
L

V
E

S,
 I

N
V

E
ST

O
R

S 
V

A
L

U
E

 O
U

R
 E

X
PE

R
T

IS
E

 I
N

 L
E

A
SI

N
G

, B
U

D
G

E
T

IN
G

 A
N

D
 

M
A

IN
T

A
IN

IN
G

 T
H

E
IR

 P
R

O
PE

R
T

IE
S.

 W
E

 H
A

V
E

 B
E

E
N

 I
N

V
O

L
V

E
D

 W
IT

H
 A

SS
O

C
IA

T
IO

N
 M

A
N

A
G

E
M

E
N

T
 S

IN
C

E
 

T
H

E
 C

O
M

PA
N

Y
 B

E
G

A
N

. W
E

 H
A

N
D

L
E

 V
E

N
D

O
R

 S
U

PE
R

V
IS

IO
N

, A
C

C
O

U
N

T
S 

P
A

Y
A

B
L

E
, R

E
C

E
IV

A
B

L
E

, C
O

L
L

E
C

-
T

IO
N

S 
A

N
D

 T
H

E
 E

N
FO

R
C

E
M

E
N

T
 O

F 
T

H
E

 R
U

L
E

S 
A

N
D

 R
E

G
U

L
A

T
IO

N
S 

T
O

 M
E

E
T

 T
H

E
 N

E
E

D
S 

O
F 

E
A

C
H

 A
SS

O
C

IA
-

T
IO

N
. 

W
E

 H
A

V
E

 C
E

R
T

IF
IE

D
 A

IR
 C

O
N

D
IT

IO
N

IN
G

 A
N

D
 H

E
A

T
IN

G
 P

E
R

SO
N

N
E

L
 O

N
 S

T
A

FF
 A

S 
W

E
L

L
 A

S 
C

A
R

PE
N

T
IE

R
S,

 
PA

IN
T

E
R

S 
A

N
D

 G
E

N
E

R
A

L
 M

A
IN

T
E

N
A

N
C

E
 P

E
R

SO
N

N
E

L
. 

L
E

W
IS

 C
O

M
PA

N
IE

S 
IS

 A
 M

E
M

B
E

R
 O

F 
T

H
E

 B
E

T
T

E
R

 B
U

SI
N

E
SS

 B
U

R
E

A
U

, G
R

E
A

T
E

R
 B

A
T

O
N

 R
O

U
G

E
 A

SS
O

C
IA

-
T

IO
N

 O
F 

R
E

A
L

T
O

R
S,

 L
O

U
IS

IA
N

A
 R

E
A

L
 E

ST
A

T
E

 C
O

M
M

IS
SI

O
N

, N
A

T
IO

N
A

L
 B

U
SI

N
E

SS
 O

W
N

E
R

S 
A

SS
O

C
IA

T
IO

N
 

A
N

D
 A

 M
E

M
B

E
R

 O
F 

T
H

E
 B

U
SI

N
E

SS
 P

A
R

T
N

E
R

SH
IP

 F
O

R
 C

H
IL

D
R

E
N

. 

C
O

M
E

 B
Y

 O
U

R
 O

FF
IC

E
 L

O
C

A
T

E
D

 A
T

 9
82

8 
B

L
U

E
B

O
N

N
E

T
 B

L
V

D
., 

SU
IT

E
 F

, B
A

T
O

N
 R

O
U

G
E

, L
A

 7
08

10
. W

E
 W

E
L

-
C

O
M

E
 T

H
E

 O
PP

O
R

T
U

N
IT

Y
 T

O
 S

PE
A

K
 W

IT
H

 Y
O

U
!  

22
5-

76
6-

88
02

 
22

5-
76

6-
88

58
 

 9
82

8 
B

lu
eb

on
ne

t B
lv

d 
St

e 
F 

B
at

on
 R

ou
ge

, L
A

 7
08

10
 

 in
fo

@
le

w
is

-c
om

pa
ni

es
.c

om
  

SP
E

C
IA

L
IZ

IN
G

 I
N

 R
E

A
L

 E
ST

A
T

E
, D

E
V

E
L

O
PM

E
N

T
 A

N
D

 P
R

O
PE

R
T

Y
 M

A
N

A
G

E
M

E
N

T
, L

E
W

IS
 C

O
M

PA
N

IE
S 

H
A

S 
B

E
E

N
 O

PE
R

A
T

IN
G

 I
N

 T
H

E
 B

A
T

O
N

 R
O

U
G

E
 C

O
M

M
U

N
IT

Y
 S

IN
C

E
 1

99
0.

 

W
E

 A
R

E
 A

 L
O

C
A

L
L

Y
 O

W
N

E
D

 B
U

SI
N

E
SS

 S
T

A
FF

E
D

 W
IT

H
 E

M
PL

O
Y

E
E

S 
K

N
O

W
L

E
D

G
E

A
B

L
E

 I
N

 T
H

E
 N

E
E

D
S 

A
N

D
 

D
E

SI
R

E
S 

O
F 

R
E

SI
D

E
N

T
S 

O
F 

B
A

T
O

N
 R

O
U

G
E

 A
N

D
 T

H
E

 S
U

R
R

O
U

N
D

IN
G

 A
R

E
A

S.
 

A
 T

R
U

ST
E

D
 N

A
M

E
, W

E
 H

A
V

E
 B

U
IL

T
 O

U
R

 R
E

P
U

T
A

T
IO

N
 R

E
C

O
G

N
IZ

IN
G

 T
H

E
 N

E
E

D
S 

O
F 

O
U

R
 C

L
IE

N
T

S 
FI

R
ST

. 
FI

N
D

IN
G

 Y
O

U
 A

 N
E

W
 H

O
M

E
, W

H
E

T
H

E
R

 R
E

N
T

IN
G

 O
R

 B
U

Y
IN

G
 I

S 
W

H
A

T
 W

E
 D

O
 B

E
ST

. W
E

 S
A

Y
 "W

E
L

C
O

M
E

 
H

O
M

E
" W

H
E

N
 Y

O
U

 W
A

L
K

 T
H

R
O

U
G

H
 O

U
R

 D
O

O
R

S.
 

B
E

C
A

U
SE

 W
E

 A
R

E
 I

N
V

E
ST

O
R

S 
O

U
R

SE
L

V
E

S,
 I

N
V

E
ST

O
R

S 
V

A
L

U
E

 O
U

R
 E

X
PE

R
T

IS
E

 I
N

 L
E

A
SI

N
G

, B
U

D
G

E
T

IN
G

 A
N

D
 

M
A

IN
T

A
IN

IN
G

 T
H

E
IR

 P
R

O
PE

R
T

IE
S.

 W
E

 H
A

V
E

 B
E

E
N

 I
N

V
O

L
V

E
D

 W
IT

H
 A

SS
O

C
IA

T
IO

N
 M

A
N

A
G

E
M

E
N

T
 S

IN
C

E
 

T
H

E
 C

O
M

PA
N

Y
 B

E
G

A
N

. W
E

 H
A

N
D

L
E

 V
E

N
D

O
R

 S
U

PE
R

V
IS

IO
N

, A
C

C
O

U
N

T
S 

P
A

Y
A

B
L

E
, R

E
C

E
IV

A
B

L
E

, C
O

L
L

E
C

-
T

IO
N

S 
A

N
D

 T
H

E
 E

N
FO

R
C

E
M

E
N

T
 O

F 
T

H
E

 R
U

L
E

S 
A

N
D

 R
E

G
U

L
A

T
IO

N
S 

T
O

 M
E

E
T

 T
H

E
 N

E
E

D
S 

O
F 

E
A

C
H

 A
SS

O
C

IA
-

T
IO

N
. 

W
E

 H
A

V
E

 C
E

R
T

IF
IE

D
 A

IR
 C

O
N

D
IT

IO
N

IN
G

 A
N

D
 H

E
A

T
IN

G
 P

E
R

SO
N

N
E

L
 O

N
 S

T
A

FF
 A

S 
W

E
L

L
 A

S 
C

A
R

PE
N

T
IE

R
S,

 
PA

IN
T

E
R

S 
A

N
D

 G
E

N
E

R
A

L
 M

A
IN

T
E

N
A

N
C

E
 P

E
R

SO
N

N
E

L
. 

L
E

W
IS

 C
O

M
PA

N
IE

S 
IS

 A
 M

E
M

B
E

R
 O

F 
T

H
E

 B
E

T
T

E
R

 B
U

SI
N

E
SS

 B
U

R
E

A
U

, G
R

E
A

T
E

R
 B

A
T

O
N

 R
O

U
G

E
 A

SS
O

C
IA

-
T

IO
N

 O
F 

R
E

A
L

T
O

R
S,

 L
O

U
IS

IA
N

A
 R

E
A

L
 E

ST
A

T
E

 C
O

M
M

IS
SI

O
N

, N
A

T
IO

N
A

L
 B

U
SI

N
E

SS
 O

W
N

E
R

S 
A

SS
O

C
IA

T
IO

N
 

A
N

D
 A

 M
E

M
B

E
R

 O
F 

T
H

E
 B

U
SI

N
E

SS
 P

A
R

T
N

E
R

SH
IP

 F
O

R
 C

H
IL

D
R

E
N

. 

C
O

M
E

 B
Y

 O
U

R
 O

FF
IC

E
 L

O
C

A
T

E
D

 A
T

 9
82

8 
B

L
U

E
B

O
N

N
E

T
 B

L
V

D
., 

SU
IT

E
 F

, B
A

T
O

N
 R

O
U

G
E

, L
A

 7
08

10
. W

E
 W

E
L

-
C

O
M

E
 T

H
E

 O
PP

O
R

T
U

N
IT

Y
 T

O
 S

PE
A

K
 W

IT
H

 Y
O

U
!  

22
5-

76
6-

88
02

 
22

5-
76

6-
88

58
 

 9
82

8 
B

lu
eb

on
ne

t B
lv

d 
St

e 
F 

B
at

on
 R

ou
ge

, L
A

 7
08

10
 

 in
fo

@
le

w
is

-c
om

pa
ni

es
.c

om
  

Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 

we have certified air conditioning and heating perSonnel on Staff aS well aS carpenterS, 
painterS and general maintenance perSonnel. 

lewiS companieS iS a member of the better buSineSS bureau, greater baton rouge aSSociation 
of realtorS®, louiSiana real eState commiSSion, national buSineSS ownerS aSSociation and 
a member of the buSineSS partnerShip for children. 

come by our office located at 9828 bluebonnet blvd., Suite f, baton rouge, la 70810. 
we welcome the opportunity to Speak with you!

               225 766  8802             225 766 8858           9613 Interline Ave  •   Baton Rouge, LA  70809         info@lewis-companies.com

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  
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Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 

we have certified air conditioning and heating perSonnel on Staff aS well aS carpenterS, 
painterS and general maintenance perSonnel. 

lewiS companieS iS a member of the better buSineSS bureau, greater baton rouge aSSociation 
of realtorS®, louiSiana real eState commiSSion, national buSineSS ownerS aSSociation and 
a member of the buSineSS partnerShip for children. 

come by our office located at 9828 bluebonnet blvd., Suite f, baton rouge, la 70810. 
we welcome the opportunity to Speak with you!

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
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Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 
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Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 

we have certified air conditioning and heating perSonnel on Staff aS well aS carpenterS, 
painterS and general maintenance perSonnel. 

lewiS companieS iS a member of the better buSineSS bureau, greater baton rouge aSSociation 
of realtorS®, louiSiana real eState commiSSion, national buSineSS ownerS aSSociation and 
a member of the buSineSS partnerShip for children. 

come by our office located at 9828 bluebonnet blvd., Suite f, baton rouge, la 70810. 
we welcome the opportunity to Speak with you!

SPECIALIZING IN REAL ESTATE, DEVELOPMENT AND PROPERTY MANAGEMENT, LEWIS COMPANIES HAS 
BEEN OPERATING IN THE BATON ROUGE COMMUNITY SINCE 1990. 

WE ARE A LOCALLY OWNED BUSINESS STAFFED WITH EMPLOYEES KNOWLEDGEABLE IN THE NEEDS AND 
DESIRES OF RESIDENTS OF BATON ROUGE AND THE SURROUNDING AREAS. 

A TRUSTED NAME, WE HAVE BUILT OUR REPUTATION RECOGNIZING THE NEEDS OF OUR CLIENTS FIRST. 
FINDING YOU A NEW HOME, WHETHER RENTING OR BUYING IS WHAT WE DO BEST. WE SAY "WELCOME 
HOME" WHEN YOU WALK THROUGH OUR DOORS. 

BECAUSE WE ARE INVESTORS OURSELVES, INVESTORS VALUE OUR EXPERTISE IN LEASING, BUDGETING AND 
MAINTAINING THEIR PROPERTIES. WE HAVE BEEN INVOLVED WITH ASSOCIATION MANAGEMENT SINCE 
THE COMPANY BEGAN. WE HANDLE VENDOR SUPERVISION, ACCOUNTS PAYABLE, RECEIVABLE, COLLEC-
TIONS AND THE ENFORCEMENT OF THE RULES AND REGULATIONS TO MEET THE NEEDS OF EACH ASSOCIA-
TION. 

WE HAVE CERTIFIED AIR CONDITIONING AND HEATING PERSONNEL ON STAFF AS WELL AS CARPENTIERS, 
PAINTERS AND GENERAL MAINTENANCE PERSONNEL. 

LEWIS COMPANIES IS A MEMBER OF THE BETTER BUSINESS BUREAU, GREATER BATON ROUGE ASSOCIA-
TION OF REALTORS, LOUISIANA REAL ESTATE COMMISSION, NATIONAL BUSINESS OWNERS ASSOCIATION 
AND A MEMBER OF THE BUSINESS PARTNERSHIP FOR CHILDREN. 

COME BY OUR OFFICE LOCATED AT 9828 BLUEBONNET BLVD., SUITE F, BATON ROUGE, LA 70810. WE WEL-
COME THE OPPORTUNITY TO SPEAK WITH YOU!  

225-766-8802 225-766-8858  9828 Bluebonnet Blvd Ste F Baton Rouge, LA 70810  info@lewis-companies.com  
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Specializing in real eState, development and property management, lewiS companieS haS 
been operating in the baton rouge community Since 1990. 

we are a locally owned buSineSS Staffed with employeeS knowledgeable in the needS and 
deSireS of reSidentS of baton rouge and the Surrounding areaS.

a truSted name, we have built our reputation recognizing the needS of our clientS firSt. 
finding you a new home, whether renting or buying iS what we do beSt. we Say “welcome 
home” when you walk through our doorS. 

becauSe we are inveStorS ourSelveS, inveStorS value our expertiSe in leaSing, budgeting and 
maintaining their propertieS. we have been involved with aSSociation management Since 
the company began. we handle vendor SuperviSion, accountS payable, receivableS, collectionS, 
and the enforcement of the ruleS and regulationS to meet the needS of each aSSociation. 

we have certified air conditioning and heating perSonnel on Staff aS well aS carpenterS, 
painterS and general maintenance perSonnel. 

lewiS companieS iS a member of the better buSineSS bureau, greater baton rouge aSSociation 
of realtorS®, louiSiana real eState commiSSion, national buSineSS ownerS aSSociation and 
a member of the buSineSS partnerShip for children. 

come by our office located at 9828 bluebonnet blvd., Suite f, baton rouge, la 70810. 
we welcome the opportunity to Speak with you!
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REAL ESTATE PROFESSIONALS:
■ Accelerated Depreciation Available
■ 7-9% cap rate properties targeted
■ Off-market properties, broker protected

Over $60 Million closed in the last 18 months. Let us share with 
you how our 125+ accredited investors are receiving high returns.

MAGNOLIA SQUARE SHOPPING 
CENTER | Houma, LA

42 total investors
$5,125,000 equity raised

CURRENT CASH RETURNS 
PAID MONTHLY 10        %

ROUSES/HOBBY LOBBY/ROSS DRESS 
FOR LESS | New Iberia, LA

36 total investors
$4,150,000 equity raised

CURRENT CASH RETURNS 
PAID MONTHLY 11        %

DRUSILLA VILLAGE SHOPPING 
CENTER | Baton Rouge, LA

26 total investors
$5,350,000 equity raised

CURRENT CASH RETURNS 
PAID MONTHLY 8.5        %

100+ 
accredited investors

Opportunity 
starting at $25K

Passive, 
non-recourse, cash flowing

10-14% 
Targeted IRR’s

Call us or follow the QR 
code above – we’ll reach 
out to discuss how you 
can diversify into our 

next investment!

Commercial Real 
Estate Investment, 
Reimagined! 

16173 Perkins Rd., Baton Rouge, LA  |  gojre.com/PE  |  (225) 753-3573 

TREY WILLIAMS
trey@gojre.com

DONNIE JARREAU
donnie@gojre.com
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REAL ESTATE FINANCE OVERVIEW  

In this year’s written presentation we look back 
at the analysis of 2021 from some of the country’s 
brightest minds and thought leaders and look 
forward to 2022 and beyond. This section of the 
publication is submitted as of March 27, 2022, 
one month after Russia invaded Ukraine, one 
week since the Federal Reserve increased short-
term interest rates, and just as the country is 
coming to grips with historic inflation concerns. 

The image from previous years still applies:

Our intent is to report financial results as of the 
end of 2021 and pass on the best analysis of 
knowledgeable parties doing their best to make 
sense of historically complex times plus suggestions 
for going forward as of March 2022. Compiling 
and writing this overview has been somewhat like 
painting the exterior of an airplane while in flight 
with an uncertain flight plan and who knows where 
we will land, but we are confident in the quality of 
our sources and the data/opinions presented.

As always these are the individual thoughts of 
committee members and do not reflect the 
official positions of their employers.

THE ECONOMY and PROSPECTS FOR THE 
FUTURE

General (Adapted from First Quarter 2022 
Survey of Professional Forecasters published 
February 11, 2022 by the Federal Reserve Bank 
of Philadelphia)

The Survey of Professional Forecasters is the 
oldest quarterly survey of macroeconomic 
forecasts in the United States. The survey began 
in 1968 and was conducted by the American 
Statistical Association and the National Bureau 
of Economic Research. The Federal Reserve Bank 
of Philadelphia took over the survey in 1990. The 
Survey should give Greater Baton Rouge area 
real estate practitioners some sense of what is 
coming down the road in terms of the economy.

The Survey starts off with mixed news, saying 
that GDP in the first quarter of 2022 will be slow 
but will rebound for the remainder of the year, 
with slowdowns in the near future:

FINANCE  TRENDS COMMITTEE

Jim Purgerson, CCIM
Trends Speaker
Citizens Bank & Trust

Brian S. Andrews, CMB
TRENDS Magazine Research
The Real Estate Research Institute
At LSU’s E. J. Ourso College of Business

Jamie Taylor - Trends Speaker
The Mortgage Firm

Tommy Kehoe, EVP, COO 
Eustis Commercial Mortgage 

Scott Gaudin
Currency Bank

Holly Hidalgo-DeKeyzer
Investar Bank

C. Brett Blanchard
BancorpSouth

Elise Walker
Assurance Financial

T. Jefferson Fair
American Planning Corporation

2022



Successful commercial development requires a supportive financial partner with 
a keen understanding of the local landscape. So if you’re building or expanding 
in South Louisiana, contact one of our commercial lenders at Citizens Bank.

CitizensBankandTrust.com

Iverstine Farms Butcher
7731 Perkins Rd.
Baton Rouge, LA

RELOCATION FINANCED BY CITIZENS  

The Backpacker
3900 Highway LA-22

Mandeville, LA
EXPANSION FINANCED BY CITIZENS  

Bistro Byronz Mid City
515 Mouton St.
Baton Rouge, LA

RELOCATION FINANCED BY CITIZENS  

Chelsea’s Live
1010 Nicholson Dr.

Baton Rouge, LA
NEW VENTURE FINANCED BY CITIZENS  



“The U.S. economy for the current quarter [1Q22] looks weaker now than it did in November, according to 36 
forecasters surveyed by the Federal Reserve Bank of Philadelphia. The forecasters predict real GDP will grow at 
an annual rate of 1.8 percent in the first quarter of 2022, down 2.1 percentage points from the prediction of 3.9 
percent in the last survey. Using the annual-average over annual-average computation, the panel expects real 
GDP will grow at an annual rate of 3.7 percent this year, 2.7 percent in 2023, and 2.3 percent in 2024.”

On the unemployment front, the Survey has more good news:

“Downward revisions to the projections for the unemployment rate accompany the outlook for growth. The 
forecasters expect the unemployment rate will decrease from a projected 3.9 percent this quarter to 3.4 percent 
in the first quarter of 2023. Using the annual-average computation, the panelists predict the unemployment 
rate will decline from 3.7 percent in 2022 to 3.4 percent in 2023 and move slightly higher over the next two 
years. The annual-average projections for 2022 to 2024 are 0.1 to 0.4 percentage point lower than those of the 
last survey.

“The forecasters have revised upward their estimates for job gains over the first two quarters of 2022. On an 
annual basis, the projections for the annual-average level of nonfarm payroll employment suggest job gains at 
a monthly rate of 430,900 in 2022, little changed from the previous estimate. (These annual-average projections 
are computed as the year-to-year change in the annual-average level of nonfarm payroll employment, 
converted to a monthly rate.)”

Of course, the conflict in Ukraine and the impact of Russian sanctions could upend all employment metrics 
depending upon how sustained those sanctions will be.

Louisiana and Baton Rouge Area Employment

Employment statistics either have or are coming close to recovering from the negative impacts of COVID 
in 2020 that lingered into late 2021 and our region is faring well. 
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annual-average computation, the panelists predict the unemployment rate will decline 
from 3.7 percent in 2022 to 3.4 percent in 2023 and move slightly higher over the next 
two years. The annual-average projections for 2022 to 2024 are 0.1 to 0.4 percentage 
point lower than those of the last survey. 
 
“The forecasters have revised upward their estimates for job gains over the first two 
quarters of 2022. On an annual basis, the projections for the annual-average level of 
nonfarm payroll employment suggest job gains at a monthly rate of 430,900 in 2022, 
little changed from the previous estimate. (These annual-average projections are 
computed as the year-to-year change in the annual-average level of nonfarm payroll 
employment, converted to a monthly rate.)” 

 
Of course, the conflict in Ukraine and the impact of Russian sanctions could upend all 
employment metrics depending upon how sustained those sanctions will be. 
 
Louisiana and Baton Rouge Area Employment 
 
Employment statistics either have or are coming close to recovering from the negative impacts of 
COVID in 2020 that lingered into late 2021 and our region is faring well.  
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Inflation

Given the conflict in Ukraine and the impact of Russian sanctions on an already-increasing inflation rate, it 
is anyone’s guess how high inflation rates will rise and how long they will stay there. The Federal Reserve 
initially held the position that price increases were temporary and would stabilize after supply chain issues 
and the lingering effects of COVID-19 on the economy dissipated. But eventually, Fed Chairman Jerome 
Powell, relented and raised the Fed Funds rate by 25 basis points in the first of many rate adjustments 
anticipated this year. More about interest rates later.

On March 10, 2022, just prior to the Federal Reserve’s rate action, Kiplinger’s David Payne published his 
inflation forecast in an article titled Inflation Will Spike Close to 10%:

• The surge in gasoline prices this month will boost March inflation to near 10% when the figures 
are released next month. The inflation rate will likely remain high for the rest of the year, ending at 6.5% 
or so in December. Russia’s war in Ukraine will keep gasoline prices elevated for much of the year. Even if 
the war ends, a Western embargo on Russian energy will likely continue for quite a while. Food prices are 
also likely to see a jump in next month’s report, as wheat prices have surged 35%, given that Ukraine is a 
major producer. Plus, there are expectations of continued upward price pressures on rent, housing costs, 
and prices of many services, as the pandemic eases and demand rebounds.
• Prices rose 0.8% in February, bringing the inflation rate to 7.9% annually, the highest rate since 
1981. Food prices are still rising at a strong rate, with temporary shortages of various items. Rent has 
started rising with the expiration of moratoriums on rent increases and evictions. Clothing prices are still 
rising briskly, the result of the shipping crunch that has made imports in general more expensive. The 
price of personal services, such as haircuts and restaurant dining, continues to go up as the pandemic has 
increased costs. Airfares are on the rise again.

FINANCE

106
Platinum Sponsor

2022

 
 
Inflation 
 
Given the conflict in Ukraine and the impact of Russian sanctions on an already-increasing 
inflation rate, it is anyone’s guess how high inflation rates will rise and how long they will stay 
there. The Federal Reserve initially held the position that price increases were temporary and 
would stabilize after supply chain issues and the lingering effects of COVID-19 on the economy 
dissipated. But eventually, Fed Chairman Jerome Powell, relented and raised the Fed Funds rate 
by 25 basis points in the first of many rate adjustments anticipated this year. More about interest 
rates later. 
 
On March 10, 2022, just prior to the Federal Reserve’s rate action, Kiplinger’s David Payne 
published his inflation forecast in an article titled Inflation Will Spike Close to 10%: 
 

• The surge in gasoline prices this month will boost March inflation to near 10% 
when the figures are released next month. The inflation rate will likely remain high for 
the rest of the year, ending at 6.5% or so in December. Russia’s war in Ukraine will keep 
gasoline prices elevated for much of the year. Even if the war ends, a Western embargo 
on Russian energy will likely continue for quite a while. Food prices are also likely to see 
a jump in next month’s report, as wheat prices have surged 35%, given that Ukraine is a 
major producer. Plus, there are expectations of continued upward price pressures on rent, 
housing costs, and prices of many services, as the pandemic eases and demand rebounds. 

• Prices rose 0.8% in February, bringing the inflation rate to 7.9% annually, the 
highest rate since 1981. Food prices are still rising at a strong rate, with temporary 
shortages of various items. Rent has started rising with the expiration of moratoriums on 
rent increases and evictions. Clothing prices are still rising briskly, the result of the 
shipping crunch that has made imports in general more expensive. The price of personal 
services, such as haircuts and restaurant dining, continues to go up as the pandemic has 
increased costs. Airfares are on the rise again. 

 



A Local Perspective

Dr. Dek Terrell, economics professor and executive director of the Economics and Policy Research Group 
at LSU was recently quoted as saying “We are seeing a broad increase in the price of living across pretty 
much everything in the economy,” adding “Used cars are going up 44-45 percent last year, so that’s a huge 
increase in that, and if you have driven to the gas pumps, you’ve seen a big increase in the price of gas.” 
Terrell said if you intend to make a big purchase, it’s best not to wait. “If you’re really going to need that 
refrigerator, assuming it’s available now, in the next year, maybe you will want to buy that appliance,” he 
advised.

Dr. Terrell thought that the graph below might be interesting to realtors. It shows annual changes in the 
Federal Reserve’s M2 money supply which the Fed defines as “the money supply is the total amount of 
money—cash, coins, and balances in bank accounts—in circulation. The money supply is commonly 
defined to be a group of safe assets that households and businesses can use to make payments or to hold 
as short-term investments. For example, U.S. currency and balances held in checking accounts and savings 
accounts are included in many measures of the money supply.”

What the chart shows is that the supply of money increased significantly in 2020 and 2021, putting a 
tremendous amount of cash in the hands of the public.

Dr. Terrell explains the above graph as follows:

We had the highest growth in money supply pretty much since they’ve been tracking it during COVID. In practice, 
the Fed essentially monetized $2 trillion of the $3 trillion CARES Act and $2 trillion of Biden’s spending. However, 
it’s often easier not to link it to any one bill or party. 
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best not to wait. “If you’re really going to need that 
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advised. 
 
Dr. Terrell thought that the graph below might be 
interesting to realtors. It shows annual changes in the 
Federal Reserve’s M2 money supply which the Fed 
defines as “the money supply is the total amount of 

money—cash, coins, and balances in bank accounts—in circulation. The money supply is 
commonly defined to be a group of safe assets that households and businesses can use to make 
payments or to hold as short-term investments. For example, U.S. currency and balances held in 
checking accounts and savings accounts are included in many measures of the money supply.” 
 
What the chart shows is that the supply of money increased significantly in 2020 and 2021, 
putting a tremendous amount of cash in the hands of the public. 

 
 
Dr. Terrell explains the graph as follows: 
 

We had the highest growth in money supply pretty much since they’ve been tracking it 
during COVID. In practice, the Fed essentially monetized $2 trillion of the $3 trillion 
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Larry Summers [President Emeritus at the Kennedy School of Government and former U.S. Treasury Secretary] 
likes to use the old quote that there are too many dollars chasing too few goods. The Fed Chair Jerome Powell 
now says it will take 3 years to get inflation under control and he has the incentive to be a bit optimistic.

Housing prices can sometimes buck the general inflation trend because of rising interest rates and there have 
already been big runups in housing prices in many areas.

If the costs of goods  and services increase faster than incomes, the purchasing power of households 
across the country will decline, negatively impacting home buyers and shoppers. The same goes for 
increases in interest rates. The key will be the endurance of the economy and the ability of households to 
weather the storm.

COMMERCIAL REAL ESTATE FINANCE
From the Mortgage Bankers Association’s Q4 2022 Commercial/Multifamily Mortgage Debt Outstanding 
quarterly report

Mortgage Originations - The level of commercial/multifamily mortgage debt outstanding during the 
final three months of 2021 was $287 billion (7.4 percent) higher than at the end of 2020, according to 
the Mortgage Bankers Association’s (MBA) latest Commercial/Multifamily Mortgage Debt Outstanding 
quarterly report.

MBA’s report found that total mortgage debt outstanding rose by 2.9 percent ($116.0 billion) in fourth-
quarter 2021. Multifamily mortgage debt grew by $42.1 billion (2.4 percent) to $1.81 trillion during the 
fourth quarter, and by $121.9 billion (7.2 percent) for the entire year.

 “Strong borrowing and lending backed by commercial and multifamily properties drove the level of 
mortgage debt outstanding to a new high at the end of 2022,” said Jamie Woodwell, MBA’s Vice President 
of Commercial Real Estate Research. “The last three months of the year marked the largest quarterly 
increase in mortgage debt outstanding on record, as every major capital source increased their holdings. 
The 7.4 percent annual increase in outstanding debt compares to a 19.5 percent increase in underlying 
property values.”

In the fourth quarter of 2021, CMBS, CDO and other ABS issues saw the largest rise in dollar terms in 
their holdings of commercial/multifamily mortgage debt, with an increase of $45.1 billion (8.0 percent). 
Commercial banks increased their holdings by $35.8 billion (2.3 percent), Agency and GSE portfolios and 
MBS increased their holdings by $16.0 billion (1.8 percent), and life insurance companies increased their 
holdings by $8.7 billion (1.4 percent).

In percentage terms, CMBS, CDO and other ABS issues saw the largest increase – 8.0 percent – in their 
holdings of commercial/multifamily mortgages.

2022
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Source: Mortgage Bankers Association Commercial/Multifamily Data Books 

 
The four major investor groups are: bank and thrift; commercial mortgage-backed securities 
(CMBS), collateralized debt obligation (CDO) and other asset backed securities (ABS) issues; 
federal agency and government sponsored enterprise (GSE) portfolios and mortgage-backed 
securities (MBS); and life insurance companies. 
 
MBA’s analysis summarizes the holdings of loans or, if the loans are securitized, the form of the 
security. For example, many life insurance companies invest both in whole loans for which they 
hold the mortgage note (and which appear in this data under “Life Insurance Companies”), 
and in CMBS, CDOs and other ABS for which the security issuers and trustees hold the note (and 
which appear here under CMBS, CDO and other ABS issues). 
 
 

 
So

ur
ce

: M
or

tg
ag

e 
Ba

nk
er

s A
ss

oc
ia

tio
n 

Co
m

m
er

ci
al

/M
ul

tif
am

ily
 D

at
a 

Bo
ok

s 
 Th

e 
fo

ur
 m

aj
or

 in
ve

st
or

 g
ro

up
s a

re
: b

an
k 

an
d 

th
rif

t; 
co

m
m

er
ci

al
 m

or
tg

ag
e-

ba
ck

ed
 se

cu
rit

ie
s 

(C
M

BS
), 

co
lla

te
ra

liz
ed

 d
eb

t o
bl

ig
at

io
n 

(C
DO

) a
nd

 o
th

er
 a

ss
et

 b
ac

ke
d 

se
cu

rit
ie

s (
AB

S)
 is

su
es

; 
fe

de
ra

l a
ge

nc
y 

an
d 

go
ve

rn
m

en
t s

po
ns

or
ed

 e
nt

er
pr

ise
 (G

SE
) p

or
tf

ol
io

s a
nd

 m
or

tg
ag

e-
ba

ck
ed

 
se

cu
rit

ie
s (

M
BS

); 
an

d 
lif

e 
in

su
ra

nc
e 

co
m

pa
ni

es
. 

 M
BA

’s
 a

na
ly

sis
 su

m
m

ar
ize

s t
he

 h
ol

di
ng

s o
f l

oa
ns

 o
r, 

if 
th

e 
lo

an
s a

re
 se

cu
rit

ize
d,

 th
e 

fo
rm

 o
f t

he
 

se
cu

rit
y.

 F
or

 e
xa

m
pl

e,
 m

an
y 

lif
e 

in
su

ra
nc

e 
co

m
pa

ni
es

 in
ve

st
 b

ot
h 

in
 w

ho
le

 lo
an

s f
or

 w
hi

ch
 th

ey
 

ho
ld

 th
e 

m
or

tg
ag

e 
no

te
 (a

nd
 w

hi
ch

 a
pp

ea
r i

n 
th

is 
da

ta
 u

nd
er

 “
Li

fe
 In

su
ra

nc
e 

Co
m

pa
ni

es
”)

, 
an

d 
in

 C
M

BS
, C

DO
s a

nd
 o

th
er

 A
BS

 fo
r w

hi
ch

 th
e 

se
cu

rit
y 

iss
ue

rs
 a

nd
 tr

us
te

es
 h

ol
d 

th
e 

no
te

 (a
nd

 
w

hi
ch

 a
pp

ea
r h

er
e 

un
de

r C
M

BS
, C

DO
 a

nd
 o

th
er

 A
BS

 is
su

es
). 

  

The four major investor groups are: bank and thrift; commercial mortgage-backed securities (CMBS), 
collateralized debt obligation (CDO) and other asset backed securities (ABS) issues; federal agency and 
government sponsored enterprise (GSE) portfolios and mortgage-backed
securities (MBS); and life insurance companies.

MBA’s analysis summarizes the holdings of loans or, if the loans are securitized, the form of the security. 
For example, many life insurance companies invest both in whole loans for which they hold the mortgage 
note (and which appear in this data under “Life Insurance Companies”), and in CMBS, CDOs and other 
ABS for which the security issuers and trustees hold the note (and which appear here under CMBS, CDO 
and other ABS issues).
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Commercial banks continue to hold the largest share (38 percent) of commercial/multifamily 
mortgages at $1.6 trillion. Agency and GSE portfolios and MBS are the second largest holders of 
commercial/multifamily mortgages, at $901 billion (22 percent of the total). Life insurance 
companies hold $618 billion (15 percent), and CMBS, CDO and other ABS issues hold $609 
billion (15 percent). 
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Commercial banks continue to hold the largest share (38 percent) of commercial/multifamily mortgages at 
$1.6 trillion. Agency and GSE portfolios and MBS are the second largest holders of commercial/multifamily 
mortgages, at $901 billion (22 percent of the total). Life insurance companies hold $618 billion (15 percent), 
and CMBS, CDO and other ABS issues hold $609 billion (15 percent).

 
Source: Mortgage Bankers Association Commercial/Multifamily Data Books 

 
Commercial banks continue to hold the largest share (38 percent) of commercial/multifamily 
mortgages at $1.6 trillion. Agency and GSE portfolios and MBS are the second largest holders of 
commercial/multifamily mortgages, at $901 billion (22 percent of the total). Life insurance 
companies hold $618 billion (15 percent), and CMBS, CDO and other ABS issues hold $609 
billion (15 percent). 
 
 

 



94

Local Lenders. Local Decisions.
Our Baton Rouge Lending Team offers a variety of loan options to help buy, build or refinance.

800-223-2060  •  GULFBANK.COM

Contact a lender today to discuss your options: 
Commercial, Conventional, FHA, VA, Rural Development, FHA 203K, First Time 
Homebuyer, Bond Loans,  Jumbo, Investment Property, One-Time Close  

          Construction, and Renovation Loans. 

Jennifer Boggs
Vice President / Commercial Lending 
NMLS #466104 | 225.773.0114 

JenniferBoggs@gulfbank.com 

Gary Littlefield  
 Market President, Baton Rouge 

NMLS #450086 | 225.932.7245 
GaryLittlefield@gulfbank.com

GCB18_GBRARfullad1218_8446.indd   1 12/14/18   11:22 AM

Lisa Cooper
 Mortgage Loan Originator 

NMLS #466113 | 225.757.4453 
LisaCooper@gulfbank.com 

Steven Schiele 
Mortgage Loan Originator 

NMLS# 68912 | 225.757.4422 
StevenSchiele@gulfbank.com 

Mark West 
Mortgage Loan Originator 

NMLS #129871 | 225.231.1820 
MarkWest@gulfbank.com

Don McPherson  
 AVP Mortgage Loan Originator 

NMLS #737509 | 225.763.2039 
DonMcPherson@gulfbank.com

2019 TRENDS Ad Commercial & Mortgage.pdf   1 3/27/2019   9:41:21 AM

Allison Byrd 
Mortgage Loan Originator 

NMLS #624509 | 504.832.6747 
AllisonByrd@gulfbank.com
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Source: Mortgage Bankers Association Commercial/Multifamily Data Books 

 
 
The other or non-major sectors together represent 11.2% of the total mortgage debt outstanding, 
down from last year’s 11.8% share.  REITs, who have been steadily increasing their share and 
dollar outstandings for several years stalled out in 2020 had a significant increase in 2021. 
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The other or non-major sectors together represent 11.2% of the total mortgage debt outstanding, down 
from last year’s 11.8% share.  REITs, who have been steadily increasing their share and dollar outstandings 
for several years stalled out in 2020 had a significant increase in 2021. The Multifamily Sector

The Multifamily Sector

Looking solely at multifamily mortgages, agency and GSE portfolios and MBS hold the largest share of 
total debt outstanding at $901 billion (50 percent of the total), followed by commercial banks with $513 
billion (28 percent), life insurance companies with $179 billion (10 percent), state and local governments 
with $106 billion (6 percent), and CMBS, CDO and other ABS issues with $62 billion (3 percent).
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THE LENDERS 
 
Bank Lending  
 
In general, commercial banks in the Baton Rouge area share a few common complaints: 
 

• “We have all of the deposits that we need, and more, and more.” 
• “With all of this cash on hand, competitors are chasing deals with low pricing.” 
• “With systemic interest rates being so low, it’s hard to generate a profit for our bank.” 
• “There is so much uncertainty in the market right now! And the housing market is really 

heating up.” 
• “Regulatory requirements are coming next year and we don’t have access to the data that 

we will need to satisfy the regulators.” 
 
So, we have an abundance of liquidity, uncertain market conditions, the suggestion of a housing 
bubble, and increased regulatory oversight. Let’s tackle market conditions first. 
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The $121.9 billion rise in multifamily mortgage debt outstanding during 2021 represents a 7.2 percent increase. 
In dollar terms, agency and GSE portfolios and MBS saw the largest increase in their holdings of multifamily 
mortgage debt at 7.6 percent ($63.3 billion). Federal government saw the largest decrease in their holdings, down 
$260 million (2.3 percent). 
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we will need to satisfy the regulators.” 
 
So, we have an abundance of liquidity, uncertain market conditions, the suggestion of a housing 
bubble, and increased regulatory oversight. Let’s tackle market conditions first. 
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THE LENDERS

Bank Lending 
In general, commercial banks in the Baton Rouge area share a few common complaints:

• “We have all of the deposits that we need, and more, and more.”
• “With all of this cash on hand, competitors are chasing deals with low pricing.”
• “With systemic interest rates being so low, it’s hard to generate a profit for our bank.”
• “There is so much uncertainty in the market right now! And the housing market is really heating up.”
• “Regulatory requirements are coming next year and we don’t have access to the data that we will need to  
 satisfy the regulators.”

So, we have an abundance of liquidity, uncertain market conditions, the suggestion of a housing bubble, and 
increased regulatory oversight. Let’s tackle market conditions first.

The Federal Reserve monitors banking conditions in all districts across the country and solicits commentary from 
market participants in several areas with the results being published in the Beige Book. The most recent Book was 
published in March 2022 based on information collected on or before February 18, 2022. Following are the results 
for banking and the real estate market prepared by the Atlanta Federal Reserve District whose responsibilities 
include south Louisiana and Baton Rouge:

Banking and Finance - Conditions at District financial institutions were stable over the reporting period. Loan 
growth across most portfolios was obscured by the number of forgiven commercial and industrial Paycheck 
Protection Program loans. Credit cards and other consumer loans experienced strong growth. Deposits slowed 
and institutions increased borrowings to provide additional liquidity. Institutions experienced some increases in 
delinquencies, particularly in the residential portfolio, but overall delinquencies remained below historical levels.

Construction and Real Estate - Demand for housing continued to outpace supply in the District. Many markets 
remained attractive to buyers relocating from more expensive regions of the country, such as the Northeast and 
West Coast. Rising interest rates motivated many buyers to purchase or refinance before rates moved higher, 
leading to increased mortgage originations. Credit quality among borrowers remained healthy, with lenders 
indicating stronger demand and looser standards for non-qualified and jumbo mortgages. Low inventory levels 
suppressed sales and pushed home prices higher throughout the District, putting further downward pressure on 
affordability. Homebuilder contacts indicated steady demand from non-primary buyers (i.e., investors, second 
home buyers) as well as continued cost pressures on materials and labor.

Commercial real estate (CRE) activity was mixed. Conditions in the industrial real estate sector remained robust. 
The office sector improved modestly as more employers reopened, but contacts indicated that elevated levels of 
sublease space could hinder market rent growth until absorbed. After a robust year, multifamily activity slowed 
due to seasonality; however, occupancies remained at healthy levels. Contacts continued to report robust 
competition among CRE lenders; however, some reported a modest tightening of underwriting standards. 
Smaller banks and non-bank lenders have been identified by market contacts as the more aggressive of CRE 
lenders.
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Residential Real Estate - A few things have happened in the world since February 18, 2022, and we get a glimpse 
of an updated perspective on residential real estate finance in the comments of Christopher J. Waller, a member of 
the Board of Governors of the Federal Reserve System, made on March 24, 2022 in his presentation titled “The Red 
Hot Housing Market: the Role of Policy and Implications for Housing Affordability.” Key quotes to be considered 
for bank underwriting are as follows:

“House prices are up a cumulative 35 percent since the beginning of the 
pandemic, according to the Zillow Home Value Index. That rate of increase is 
much faster than the previous five years and even faster than during the housing 
boom of the mid-2000s. In a nutshell, housing costs—measured either by rents 
or by the average monthly payment by homeowners—have increased 
substantially during the pandemic. Economics tells us that some combination of 

growing demand and limits on housing supply has driven this change.” 
 

“U.S. housing supply has probably been more constrained lately than at any 
time since the end of World War II. One estimate is that the current growth in 
the supply of new housing units is about 100,000 less per year that would be 
needed to support trend increases in demand from household formation and 
replacement of depreciating units.  Supply adjusts to changes in the economy 
more slowly than demand because of the time it takes to plan and build. With 

workers at home and supply bottlenecks, there were pandemic-related drops in the 
production and importation of many construction materials.” 
 

“These supply shortages contributed to skyrocketing input prices. In January 
2022, lumber prices included in the Producer Price Index were 92 percent 
higher than the 2019 average. Even with increased materials costs, suppliers 
have been unable to keep up with demand. The volume of lumber now being 
sold is more than 150 percent higher than last August and is similarly larger 
than the average volume over the previous ten years.” 

 
“Labor is also a key input in home construction. The supply of construction 
labor, like other sectors, has been held down by pandemic-specific issues like 
early retirement. One measure of labor market tightness for the construction 
industry increased steadily from 2010 to 2019 and then in 2021 was more than 
double the level recorded during the construction boom of the mid-2000s.” 
 
“Local land use regulations have also played a role in constraining housing 
supply over the past several decades. Probably not by accident, these regulations 
have tended to be more restrictive in areas with high housing demand. There has 
been a growing public debate about these restrictions on local home building, 
not just at the local level, but among governors and state legislatures. While 
some local regulations have been changed to allow more housing construction 

in high demand areas, the effects will take time, and it remains to be seen whether the 
increases in supply created by these regulatory changes will be enough to satisfy local 
demand.” 

 
What about our market in the Greater Baton Rouge area? As of February 2022: 

• The median home price in Ascension Parish rose 13.4%, from $248,000 a year ago to 
$281,210. The median price in East Baton Rouge Parish rose 10.4% , from $235,000 a 
year ago to $259,500. The median price in Livingston Parish rose 18.9%, from $205,000 
a year ago to $243,765. That’s a hot market. 

• Greater Baton Rouge had 1.0 month supply of inventory ( -44.4% from 1.8 a year ago). 
East Baton Rouge Parish had 1.1 month supply of inventory (-45.0% from 2.0 a year 
ago). Ascension Parish had 0.5 month supply of inventory (-61.5% from 1.3 a year ago). 

The Federal Reserve monitors banking conditions in all districts across the country and solicits 
commentary from market participants in several areas with the results being published in the 
Beige Book. The most recent Book was published in March 2022 based on information collected 
on or before February 18, 2022. Following are the results for banking and the real estate market 
prepared by the Atlanta Federal Reserve District whose responsibilities include south Louisiana 
and Baton Rouge: 
 

Banking and Finance - Conditions at District financial institutions were stable over the 
reporting period. Loan growth across most portfolios was obscured by the number of 
forgiven commercial and industrial Paycheck Protection Program loans. Credit cards and 
other consumer loans experienced strong growth. Deposits slowed and institutions 
increased borrowings to provide additional liquidity. Institutions experienced some 
increases in delinquencies, particularly in the residential portfolio, but overall 
delinquencies remained below historical levels. 
 
Construction and Real Estate - Demand for housing continued to outpace supply in the 
District. Many markets remained attractive to buyers relocating from more expensive 
regions of the country, such as the Northeast and West Coast. Rising interest rates 
motivated many buyers to purchase or refinance before rates moved higher, leading to 
increased mortgage originations. Credit quality among borrowers remained healthy, with 
lenders indicating stronger demand and looser standards for non-qualified and jumbo 
mortgages. Low inventory levels suppressed sales and pushed home prices higher 
throughout the District, putting further downward pressure on affordability. Homebuilder 
contacts indicated steady demand from non-primary buyers (i.e., investors, second home 
buyers) as well as continued cost pressures on materials and labor. 
 
Commercial real estate (CRE) activity was mixed. Conditions in the industrial real estate 
sector remained robust. The office sector improved modestly as more employers 
reopened, but contacts indicated that elevated levels of sublease space could hinder 
market rent growth until absorbed. After a robust year, multifamily activity slowed due to 
seasonality; however, occupancies remained at healthy levels. Contacts continued to 
report robust competition among CRE lenders; however, some reported a modest 
tightening of underwriting standards. Smaller banks and non-bank lenders have been 
identified by market contacts as the more aggressive of CRE lenders. 

 
Residential Real Estate - A few things have happened in the world since February 18, 2022, and 
we get a glimpse of an updated perspective on residential real estate finance in the comments of 
Christopher J. Waller, a member of the Board of Governors of the Federal Reserve System, made 
on March 24, 2022 in his presentation titled “The Red Hot Housing Market: the Role of Policy 
and Implications for Housing Affordability.” Key quotes to be considered for bank underwriting 
are as follows: 
 

“As we all know, a singular feature of the U.S. expansion since the COVID-19 
recession has been the red-hot housing market. Trust me, I know it is red hot 
because I am trying to buy a house here in Washington and the market is crazy. 
Both house prices and rents are up significantly across the nation, while vacancy 
rates for rented and owner-occupied homes are down.” 
 

“As we all know, a singular feature of the U.S. expansion since the COVID-19 recession has been the red-
hot housing market. Trust me, I know it is red hot because I am trying to buy a house here in Washington 
and the market is crazy. Both house prices and rents are up significantly across the nation, while vacancy 
rates for rented and owner-occupied homes are down.”

“House prices are up a cumulative 35 percent since the beginning of the pandemic, according to the 
Zillow Home Value Index. That rate of increase is much faster than the previous five years and even 
faster than during the housing boom of the mid-2000s. In a nutshell, housing costs—measured either 
by rents or by the average monthly payment by homeowners—have increased substantially during the 
pandemic. Economics tells us that some combination of growing demand and limits on housing supply 
has driven this change.”

“U.S. housing supply has probably been more constrained lately than at any time since the end of World 
War II. One estimate is that the current growth in the supply of new housing units is about 100,000 less 
per year that would be needed to support trend increases in demand from household formation and 
replacement of depreciating units.  Supply adjusts to changes in the economy more slowly than demand 
because of the time it takes to plan and build. With workers at home and supply bottlenecks, there were 
pandemic-related drops in the production and importation of many construction materials.”

“These supply shortages contributed to skyrocketing input prices. In January 2022, lumber prices 
included in the Producer Price Index were 92 percent higher than the 2019 average. Even with increased 
materials costs, suppliers have been unable to keep up with demand. The volume of lumber now being 
sold is more than 150 percent higher than last August and is similarly larger than the average volume 
over the previous ten years.”

“Labor is also a key input in home construction. The supply of construction labor, like other sectors, 
has been held down by pandemic-specific issues like early retirement. One measure of labor market 
tightness for the construction industry increased steadily from 2010 to 2019 and then in 2021 was more 
than double the level recorded during the construction boom of the mid-2000s.”

“Local land use regulations have also played a role in constraining housing supply over the past several 
decades. Probably not by accident, these regulations have tended to be more restrictive in areas with 
high housing demand. There has been a growing public debate about these restrictions on local home 
building, not just at the local level, but among governors and state legislatures. While some local 
regulations have been changed to allow more housing construction in high demand areas, the effects 
will take time, and it remains to be seen whether the increases in supply created by these regulatory 
changes will be enough to satisfy local demand.”

“House prices are up a cumulative 35 percent since the beginning of the 
pandemic, according to the Zillow Home Value Index. That rate of increase is 
much faster than the previous five years and even faster than during the housing 
boom of the mid-2000s. In a nutshell, housing costs—measured either by rents 
or by the average monthly payment by homeowners—have increased 
substantially during the pandemic. Economics tells us that some combination of 

growing demand and limits on housing supply has driven this change.” 
 

“U.S. housing supply has probably been more constrained lately than at any 
time since the end of World War II. One estimate is that the current growth in 
the supply of new housing units is about 100,000 less per year that would be 
needed to support trend increases in demand from household formation and 
replacement of depreciating units.  Supply adjusts to changes in the economy 
more slowly than demand because of the time it takes to plan and build. With 

workers at home and supply bottlenecks, there were pandemic-related drops in the 
production and importation of many construction materials.” 
 

“These supply shortages contributed to skyrocketing input prices. In January 
2022, lumber prices included in the Producer Price Index were 92 percent 
higher than the 2019 average. Even with increased materials costs, suppliers 
have been unable to keep up with demand. The volume of lumber now being 
sold is more than 150 percent higher than last August and is similarly larger 
than the average volume over the previous ten years.” 

 
“Labor is also a key input in home construction. The supply of construction 
labor, like other sectors, has been held down by pandemic-specific issues like 
early retirement. One measure of labor market tightness for the construction 
industry increased steadily from 2010 to 2019 and then in 2021 was more than 
double the level recorded during the construction boom of the mid-2000s.” 
 
“Local land use regulations have also played a role in constraining housing 
supply over the past several decades. Probably not by accident, these regulations 
have tended to be more restrictive in areas with high housing demand. There has 
been a growing public debate about these restrictions on local home building, 
not just at the local level, but among governors and state legislatures. While 
some local regulations have been changed to allow more housing construction 

in high demand areas, the effects will take time, and it remains to be seen whether the 
increases in supply created by these regulatory changes will be enough to satisfy local 
demand.” 

 
What about our market in the Greater Baton Rouge area? As of February 2022: 

• The median home price in Ascension Parish rose 13.4%, from $248,000 a year ago to 
$281,210. The median price in East Baton Rouge Parish rose 10.4% , from $235,000 a 
year ago to $259,500. The median price in Livingston Parish rose 18.9%, from $205,000 
a year ago to $243,765. That’s a hot market. 

• Greater Baton Rouge had 1.0 month supply of inventory ( -44.4% from 1.8 a year ago). 
East Baton Rouge Parish had 1.1 month supply of inventory (-45.0% from 2.0 a year 
ago). Ascension Parish had 0.5 month supply of inventory (-61.5% from 1.3 a year ago). 

“House prices are up a cumulative 35 percent since the beginning of the 
pandemic, according to the Zillow Home Value Index. That rate of increase is 
much faster than the previous five years and even faster than during the housing 
boom of the mid-2000s. In a nutshell, housing costs—measured either by rents 
or by the average monthly payment by homeowners—have increased 
substantially during the pandemic. Economics tells us that some combination of 

growing demand and limits on housing supply has driven this change.” 
 

“U.S. housing supply has probably been more constrained lately than at any 
time since the end of World War II. One estimate is that the current growth in 
the supply of new housing units is about 100,000 less per year that would be 
needed to support trend increases in demand from household formation and 
replacement of depreciating units.  Supply adjusts to changes in the economy 
more slowly than demand because of the time it takes to plan and build. With 

workers at home and supply bottlenecks, there were pandemic-related drops in the 
production and importation of many construction materials.” 
 

“These supply shortages contributed to skyrocketing input prices. In January 
2022, lumber prices included in the Producer Price Index were 92 percent 
higher than the 2019 average. Even with increased materials costs, suppliers 
have been unable to keep up with demand. The volume of lumber now being 
sold is more than 150 percent higher than last August and is similarly larger 
than the average volume over the previous ten years.” 

 
“Labor is also a key input in home construction. The supply of construction 
labor, like other sectors, has been held down by pandemic-specific issues like 
early retirement. One measure of labor market tightness for the construction 
industry increased steadily from 2010 to 2019 and then in 2021 was more than 
double the level recorded during the construction boom of the mid-2000s.” 
 
“Local land use regulations have also played a role in constraining housing 
supply over the past several decades. Probably not by accident, these regulations 
have tended to be more restrictive in areas with high housing demand. There has 
been a growing public debate about these restrictions on local home building, 
not just at the local level, but among governors and state legislatures. While 
some local regulations have been changed to allow more housing construction 

in high demand areas, the effects will take time, and it remains to be seen whether the 
increases in supply created by these regulatory changes will be enough to satisfy local 
demand.” 
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some local regulations have been changed to allow more housing construction 

in high demand areas, the effects will take time, and it remains to be seen whether the 
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“House prices are up a cumulative 35 percent since the beginning of the 
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much faster than the previous five years and even faster than during the housing 
boom of the mid-2000s. In a nutshell, housing costs—measured either by rents 
or by the average monthly payment by homeowners—have increased 
substantially during the pandemic. Economics tells us that some combination of 

growing demand and limits on housing supply has driven this change.” 
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time since the end of World War II. One estimate is that the current growth in 
the supply of new housing units is about 100,000 less per year that would be 
needed to support trend increases in demand from household formation and 
replacement of depreciating units.  Supply adjusts to changes in the economy 
more slowly than demand because of the time it takes to plan and build. With 

workers at home and supply bottlenecks, there were pandemic-related drops in the 
production and importation of many construction materials.” 
 

“These supply shortages contributed to skyrocketing input prices. In January 
2022, lumber prices included in the Producer Price Index were 92 percent 
higher than the 2019 average. Even with increased materials costs, suppliers 
have been unable to keep up with demand. The volume of lumber now being 
sold is more than 150 percent higher than last August and is similarly larger 
than the average volume over the previous ten years.” 

 
“Labor is also a key input in home construction. The supply of construction 
labor, like other sectors, has been held down by pandemic-specific issues like 
early retirement. One measure of labor market tightness for the construction 
industry increased steadily from 2010 to 2019 and then in 2021 was more than 
double the level recorded during the construction boom of the mid-2000s.” 
 
“Local land use regulations have also played a role in constraining housing 
supply over the past several decades. Probably not by accident, these regulations 
have tended to be more restrictive in areas with high housing demand. There has 
been a growing public debate about these restrictions on local home building, 
not just at the local level, but among governors and state legislatures. While 
some local regulations have been changed to allow more housing construction 

in high demand areas, the effects will take time, and it remains to be seen whether the 
increases in supply created by these regulatory changes will be enough to satisfy local 
demand.” 

 
What about our market in the Greater Baton Rouge area? As of February 2022: 

• The median home price in Ascension Parish rose 13.4%, from $248,000 a year ago to 
$281,210. The median price in East Baton Rouge Parish rose 10.4% , from $235,000 a 
year ago to $259,500. The median price in Livingston Parish rose 18.9%, from $205,000 
a year ago to $243,765. That’s a hot market. 

• Greater Baton Rouge had 1.0 month supply of inventory ( -44.4% from 1.8 a year ago). 
East Baton Rouge Parish had 1.1 month supply of inventory (-45.0% from 2.0 a year 
ago). Ascension Parish had 0.5 month supply of inventory (-61.5% from 1.3 a year ago). 
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What about our market in the Greater Baton Rouge area? 
As of February 2022:
• The median home price in Ascension Parish rose 13.4%, from $248,000 a year ago to $281,210. The median 
price in East Baton Rouge Parish rose 10.4% , from $235,000 a year ago to $259,500. The median price in Livingston 
Parish rose 18.9%, from $205,000 a year ago to $243,765. That’s a hot market.

• Greater Baton Rouge had 1.0 month supply of inventory ( -44.4% from 1.8 a year ago). East Baton Rouge 
Parish had 1.1 month supply of inventory (-45.0% from 2.0 a year ago). Ascension Parish had 0.5 month supply of 
inventory (-61.5% from 1.3 a year ago). Livingston Parish had .8 month supply of inventory (-33.3% from 1.2 a year 
ago). That’s a hot market.

• Market participants report widely fluctuating materials prices on building materials (good luck getting 
windows at any price) and while there is not a labor shortage, per se, the lead times for work have lengthened. 
One respondent reported that the cost to construct a higher end home had gone up by 20% from last year. There 
are certainly going to be exceptions in some circumstances but in general, construction costs are hot.

• The area experienced widespread historical flooding events in August of 2016, June of 2019, and May of 
2021. A nine-month moratorium on all residential construction in Ascension Parish was passed on June 17, 2021 
and expires on April 15, 2022. A one-year moratorium on residential construction within special flood hazard 
areas in East Baton Rouge was passed on September 9, 2021. These moratoriums were passed so that parish 
officials could make plans to prevent flooding in the future, because the residents were hot.

Given the above, the Greater Baton Rouge area mirrors what Professor Waller of the Federal Reserve is observing 
in other parts of the country. He feels that the housing market may be on a bubble which could threaten the 
health of the banking system. His additional comments from March 24, 2022:

Bottom line for commercial banks who lend to residential real estate participants: 

1. Economists might argue about whether or not residential prices are on a bubble and if there is risk of prices 
(a) flattening, (b) continuing their rise, or (c) coming back down, but bankers have a mandate to use safe and 
sound practices when lending and they must approach their underwriting conservatively.

“An important question I will keep my eye on is whether the sharp and ongoing increase in home prices 
poses risks to financial stability. My short answer is that unlike the housing bubble and crash of mid 
2000s, the recent increase seems to be sustained by the substantive supply and demand issues I have 
detailed—not by excessive leverage, looser underwriting standards, or financial speculation. In fact, 
mortgage borrowers entered the pandemic with stronger balance sheets than in the mid-2000s and are 
therefore better prepared to handle a drop in home prices than they were in the last housing downturn.”

“As for banks, as I just said, large banks are substantially more resilient today than two decades ago. In last 
year’s stress test, which featured a severe global recession that included a decline in home prices of over 
20 percent, we projected the largest banks could collectively maintain capital ratios at more than double 
their minimum requirements—even after withstanding more than $470 billion in losses.”

Livingston Parish had .8 month supply of inventory (-33.3% from 1.2 a year ago). That’s 
a hot market. 

• Market participants report widely fluctuating materials prices on building materials (good 
luck getting windows at any price) and while there is not a labor shortage, per se, the lead 
times for work have lengthened. One respondent reported that the cost to construct a 
higher end home had gone up by 20% from last year. There are certainly going to be 
exceptions in some circumstances but in general, construction costs are hot. 

• The area experienced widespread historical flooding events in August of 2016, June of 
2019, and May of 2021. A nine-month moratorium on all residential construction in 
Ascension Parish was passed on June 17, 2021 and expires on April 15, 2022. A one-year 
moratorium on residential construction within special flood hazard areas in East Baton 
Rouge was passed on September 9, 2021. These moratoriums were passed so that parish 
officials could make plans to prevent flooding in the future, because the residents were 
hot. 

 
Given the above, the Greater Baton Rouge area mirrors what Professor Waller of the Federal 
Reserve is observing in other parts of the country. He feels that the housing market may be on a 
bubble which could threaten the health of the banking system. His additional comments from 
March 24, 2022: 
 

“An important question I will keep my eye on is whether the sharp and ongoing 
increase in home prices poses risks to financial stability. My short answer is that 
unlike the housing bubble and crash of mid 2000s, the recent increase seems to 
be sustained by the substantive supply and demand issues I have detailed—not 
by excessive leverage, looser underwriting standards, or financial speculation. 
In fact, mortgage borrowers entered the pandemic with stronger balance sheets 

than in the mid-2000s and are therefore better prepared to handle a drop in home prices 
than they were in the last housing downturn.” 
 

“As for banks, as I just said, large banks are substantially more resilient today 
than two decades ago. In last year’s stress test, which featured a severe global 
recession that included a decline in home prices of over 20 percent, we 
projected the largest banks could collectively maintain capital ratios at more 
than double their minimum requirements—even after withstanding more than 
$470 billion in losses.” 

 
Bottom line for commercial banks who lend to residential real estate participants:  
 

1. Economists might argue about whether or not residential prices are on a bubble and if 
there is risk of prices (a) flattening, (b) continuing their rise, or (c) coming back down, 
but bankers have a mandate to use safe and sound practices when lending and they must 
approach their underwriting conservatively. 

2. Cash equity will be a huge driver for lenders, both in terms of up-front cash to generate a 
lower loan-to-cost and in terms of sponsor liquidity to handle increased materials costs 
during construction as well as increased interest carry necessitated by delays in 
component availability. 

3. Home builders should be prepared to discuss cost-plus contracts versus fixed price 
contracts with lenders as well as with contract purchasers to mitigate the risks of 
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2. Cash equity will be a huge driver for lenders, both in terms of up-front cash to generate a lower loan-to-cost 
and in terms of sponsor liquidity to handle increased materials costs during construction as well as increased 
interest carry necessitated by delays in component availability.
3. Home builders should be prepared to discuss cost-plus contracts versus fixed price contracts with lenders 
as well as with contract purchasers to mitigate the risks of increasing costs. Some markets in other parts of the 
country are seeing escalation clauses in construction contracts but they have not made their way here in great 
volume … yet.
4. The biggest risk for a lender is that the property will not sell for an amount sufficient to fully extinguish the 
construction loan and the underwriting of the deal with ensuring that they do not take any extraordinary risks.

Commercial Real Estate – CRE lenders have all of the same construction concerns that the residential lenders 
have and are also dealing with the concerns unique to each property type. Alfred (Al) Brooks, the Head of JP 
Morgan Chase Commercial Real Estate, recently published his thoughts on the market in his article “Bouncing 
back: 2022 commercial real estate outlook.” Key points include the following:

• Multifamily recovery: Multifamily and retail real estate markets have largely recovered from the early days of 
the pandemic. “Multifamily vacancies hit 4.7% in the third quarter of 2021, reverting back to levels seen at the end 
of 2019,” said Victor Calanog, Head of CRE Economics for Moody’s Analytics.
• Effects of e-commerce: While e-commerce has impacted brick-and-mortar retail, its effects may have been 
overblown. People still want to eat at restaurants, get haircuts and purchase other in-person goods and services. 
“Although retail vacancies ticked downward by 20 basis points throughout 2021, they remained elevated at 
around 10.4%,” Calanog said.
• Hybrid work is here to stay: The future of offices is still largely unknown. Across industries, however, employers 
are embracing hybrid work. Even tech giants, many of which were committed to 100% remote work, are leasing 
office properties in major U.S. cities. Current employment numbers have led other, more traditional businesses to 
use hybrid work as a recruitment and retention tool.
• Upgraded rental units: The increasingly high cost of single-family homes combined with renters spending 
more time at home has translated to demand for larger, higher-end units. For example, some renters are upgrading 
from a one-bedroom to a two-bedroom to ensure they have a place to work.
• Addressing the “Missing Middle”: Across the U.S., there isn’t enough workforce housing, which is designated 
for middle class households, including those of teachers and firefighters. JPMorgan Chase is doing its part to 
increase supply, offering pricing incentives on multifamily loans to those who qualify through our Affordable 
Housing Preservation program. Moving forward, however, municipalities need to offer incentives. The industry 
must also draw on public-private partnerships to build more workforce housing.  

Brooks suggests the following opportunities for CRE lending:
• Increased affordable and workforce housing: Mixed-income housing developments—which combine 
market-, workforce- and affordable-rate units in one location—are an important part of increasing the affordable 
housing supply. Public-private partnerships also play a critical role in growing the number of affordable and 
workforce housing units, as does increasing housing density.
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• Updated infrastructure:  An initiative to create and update infrastructure could enhance roads and bridges, 
which would help shorten commutes, enable quicker e-commerce last-mile deliveries and improve the economy. 
“Infrastructure investments tend to directly benefit commercial properties located in the area via increased 
access, higher quality amenities and services, and enhanced desirability for employers and households,” Calanog 
said.
• Technology upgrades: MRI Software’s Multifamily Industry Trends Report, Summer 2021 found that 
electronic payment adoption has grown consistently since 2019. Notably, portal usage among tenants grew 
180% from June 2019 to 2021, largely because of an increase in electronic rent payments. Resident demand for 
electronic payment and communication options is only growing. It’s time for owner/operators to embrace digital 
rent collection solutions.

Brooks concludes with the following comment on CRE priorities for 2022:
• The year ahead looks positive, with retail and multifamily asset classes rebounding and industrial
 continuing to thrive. 
• Commercial real estate has also found innovative ways to increase the affordable and workforce housing  
 supply. 
• The public and private sectors must work together to prioritize infrastructure to help the economy grow.

Life Insurance Company Lending 

Tommy Kehoe, EVP and COO of Eustis Commercial Mortgage in Covington, Louisiana is a long-time expert in life 
insurance company lending and reports the following for this publication:

Insurance Companies play a significant role in the commercial and mulita-family lending market as providers of 
long-term, fixed rate loans for a wide variety of properties in metropolitan markets across the country.

Corporate bonds have typically constituted the largest percentage of life insurance company portfolios, but 
commercial and multi-family mortgages have become a mainstay of investment portfolios, often viewed as a 
strong relative value alternative to corporate bonds. Commercial and multi-family mortgages have typically been 
viewed as offering higher risk adjusted returns than corporate bonds in recent years. Returns on commercial 
mortgages are often compared to current returns on corporate bonds and private placements with similar risk 
profiles to determine relative value. These mortgage investments come with a call protection feature that limit 
the early payoff of loans, which ensures the investment will realize the agreed upon yield. Call protection is a 
critical and attractive feature of these investments, which make future cash flows more predictable.

After a few conversations directly with some Life Insurance Company Lenders a few issues were consistent from 
lender to lender.

• The multi-family market continues to be dominated by the Agencies.
• Of the major property types, Industrial (outside of multi-family) leads the way as the most favorable  
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 property type. One lender in particular has experienced a large run off of industrial loans because   
 investors are buying them at a very quick pace. This has led to a rotation that increased their retail exposure  
 to almost 50% of their portfolio. Because of this exposure they have tightened their underwriting standards  
 on retail in order to slow down the pace of retail originations.
• All lenders in the survey are very concerned about refi risk in a rising interest rate environment. In order to  
 mitigate this risk “Interest Only” loans are more difficult to execute unless the loan has a very conservative  
 LTV.
• All lenders have adequate liquidity to meet the demands for loan originations in 2022.
• Even in a rising interest rate environment most of the lenders surveyed still have interest rate floors in their  
 programs as of this writing.

Office Occupancy Woes - Throughout the pandemic, office space occupiers had to be flexible, and many 
occupants began to question how necessary their office spaces are for the success of their business. Despite 
many workers heading back to in-person offices at the end of Q3 2021, office occupancy has continued to see 
downsizing headlines. Trepp’s recent office tenant report analyzed CMBS loans set to expire within the next three 
years and see trends that could leave a $3 billion deficit in the office property market if tenants do not renew their 
leases.

Demand for Industrial Loans - On the flip side, newly originated industrial loans have increased 45% since 
Q2 2021, signaling increased investments in the sector. In Q4, industrial loans made up 25% of the $8.6 billion 
disbursements with 76% of the industrial disbursements for newly originated loans. Supply chain issues that 
resonated throughout the pandemic and elevated levels of consumer spending have become huge drivers for 
demand industrial properties.

Distributors are re-adjusting their business models and increasing their inventory levels, causing the increased 
need for industrial spaces. The demand for industrial spaces has increased 80% since 2019.

The chart on next page showing information from the Mortgage Bankers Association tells the following story 
as of December 31, 2021:

• Total life insurance company outstandings increased $63.3 million of 7.6% from $586.9 billion a year ago to  
 $618.1 billion at year-end 2022.
• As a percentage of outstandings held by all CRE lenders, life insurance company holdings declined slightly  
 from 14.96% to 14.85%.
• Life insurance companies have been a steady source of financing for commercial real estate properties,  
 even through the dark days of the Credit Crisis when other sources pulled back or pulled out of the market  
 altogether.
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Source: Mortgage Bankers Association Commercial/Multifamily Data Books 

 
GSE Lending  
 
The Mortgage Bankers Association (MBA) released its 2022 forecast for multifamily mortgage 
borrowing and lending at the annual Commercial/Multifamily Finance Convention & Expo in 
February 2022. Multifamily lending alone is predicted to increase to $493 billion in 2022, a new 
record and a 5% increase surpassing 2021’s record of $470 billion. Looking further out, MBA 
forecasts borrowing and lending to remain high in 2023, with slightly more than $474 billion in 
multifamily lending. 
 
“2021 was a remarkable year for commercial real estate markets, and we expect 2022 to continue 
that momentum,” said Jamie Woodwell, MBA’s vice president of commercial real estate. 
“Commercial real estate lending volumes are closely tied to the values of the underlying 
properties. In 2021, those values rose by more than 20%, and those increases will fuel further 
demand for mortgage debt in the coming years. Continued increases in property incomes, and 
stability in the ways investors value those incomes, should also support solid demand for 
mortgage capital, even in the face of modest increases in interest rates.” 
 
Freddie Mac released their Multifamily 2022 Outlook on January 7, 2022, well before Russia’s 
invasion of Ukraine and while inflation concerns were still being considered. Please take their 
analysis with a grain of salt and some forgiveness since events have changed since January: 
 

GSE Lending 

The Mortgage Bankers Association (MBA) released its 
2022 forecast for multifamily mortgage borrowing 
and lending at the annual Commercial/Multifamily 
Finance Convention & Expo in February 2022. 
Multifamily lending alone is predicted to increase to 
$493 billion in 2022, a new record and a 5% increase 
surpassing 2021’s record of $470 billion. Looking 
further out, MBA forecasts borrowing and lending 
to remain high in 2023, with slightly more than $474 
billion in multifamily lending.

“2021 was a remarkable year for commercial real 
estate markets, and we expect 2022 to continue 
that momentum,” said Jamie Woodwell, MBA’s vice 
president of commercial real estate. “Commercial real 
estate lending volumes are closely tied to the values 
of the underlying properties. In 2021, those values 

rose by more than 20%, and those increases will fuel 
further demand for mortgage debt in the coming 
years. Continued increases in property incomes, and 
stability in the ways investors value those incomes, 
should also support solid demand for mortgage 
capital, even in the face of modest increases in interest 
rates.”

Freddie Mac released their Multifamily 2022 Outlook 
on January 7, 2022, well before Russia’s invasion of 
Ukraine and while inflation concerns were still being 
considered. Please take their analysis with a grain of 
salt and some forgiveness since events have changed 
since January:

Throughout 2021, strong economic conditions and 
changing migration patterns have pushed multifamily 
market fundamentals to record-breaking levels. The 
economic and multifamily recovery is expected to 

communities that are the most difficult to serve," said FHFA Acting Director Sandra L. 
Thompson. 
 
In addition, FHFA will allow loans on affordable units in cost-burdened renter markets 
and loans to finance energy or water efficiency improvements with units affordable at or 
below 60 percent of AMI to be classified as mission-driven. 
 
To ensure the Enterprises continue to provide sufficient liquidity and support in the 
multifamily mortgage market, FHFA will continue to monitor impacts of COVID-19 on 
the multifamily mortgage market and will update the multifamily caps and mission-
driven requirements if adjustments are warranted. However, to prevent market disruption, 
if FHFA determines that the actual size of the 2022 market is smaller than was initially 
projected, FHFA will not reduce the caps. 
 

The chart below shows that GSE outstandings are higher than ever. 
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continue through 2022, although COVID-19 is still 
with us, which could cause fresh waves of economic 
uncertainty that will likely persist throughout this 
year.
• During 2021, the economy bounced back 
meaningfully, with improvements seen in the 
unemployment rate, weekly unemployment claims 
and gross domestic product (GDP). Inflation, however, 
has emerged as a concern going forward.
• Demand for multifamily housing during the 
second and third quarters of 2021 was at the highest 
levels RealPage has ever reported. Reis reports rent 
growth is expected to have increased by 10% for the 
year and vacancy rates to decline to 4.8%.
• Multifamily investment activity again spiked in 
Q3 2021 to a quarterly record of almost $79 billion 
in property sales. Through the first three quarters 
of 2021, investment volume totaled $179 billion — 
more than any other full year on record except for 
2019.
• Coming off a record-breaking year in 2021, we 
expect multifamily markets to continue their growth, 
albeit at a more moderate pace. Demand is expected 
to remain strong and, given recent elevated levels of 
permits and starts, completions should also remain 
elevated.
• For 2022, we forecast gross income growth of 
3.6% and the vacancy rate to remain flat at 4.8%. We 
expect universally positive rent growth in 2022, with 
each market we cover projected to experience rent 
gains. The Sun Belt markets are generally expected to 
outperform the nation, while the smaller markets in 
the Northeast and Midwest are generally expected to 
be among the comparatively weaker performers.
• Multifamily originations for 2020 came in higher 
than expected at $360 billion. Considering the robust 
performance and strength of the apartment market, 
we expect originations in 2021 to grow to $450 billion, 
and to see further growth to $475 billion-$500 billion 
in 2022.
Changes in lending by Fannie Mae and Freddie Mac 
were announced by the Federal Housing Finance 

Agency (FHFA) in October 2021. The enterprises will 
be able to lend more in 2022 but will be held to a 
“mission-driven” standard going forward. Following is 
the news release from the FHFA:

The Federal Housing Finance Agency (FHFA) today 
announced that the 2022 multifamily loan purchase 
caps for Fannie Mae and Freddie Mac (the Enterprises) 
will be $78 billion for each Enterprise, for a combined 
total of $156 billion to support the multifamily 
market. The 2022 caps, which increased from $70 
billion for each Enterprise in 2021, are based on FHFA’s 
projections of the overall growth of the multifamily 
originations market.

To ensure a strong focus on affordable housing and 
traditionally underserved markets, FHFA will require 
that at least 50 percent of the Enterprises’ multifamily 
business be mission-driven affordable housing. FHFA 
will also require at least 25 percent of the Enterprises’ 
multifamily business be affordable to residents at or 
below 60 percent of area median income (AMI), up 
from 20 percent in 2021.

“The increases of the multifamily loan purchase caps 
and higher mission-driven business requirements 
assure that the Enterprises’ multifamily businesses 
have a strong and growing commitment to affordable 
housing finance, particularly for residents and 
communities that are the most difficult to serve,” said 
FHFA Acting Director Sandra L. Thompson.

In addition, FHFA will allow loans on affordable units 
in cost-burdened renter markets and loans to finance 
energy or water efficiency improvements with units 
affordable at or below 60 percent of AMI to be 
classified as mission-driven.

To ensure the Enterprises continue to provide 
sufficient liquidity and support in the multifamily 
mortgage market, FHFA will continue to monitor 
impacts of COVID-19 on the multifamily mortgage 
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market and will update the multifamily caps and mission-driven requirements if adjustments are warranted. 
However, to prevent market disruption, if FHFA determines that the actual size of the 2022 market is smaller than 
was initially projected, FHFA will not reduce the caps.

The chart below shows that GSE outstandings are higher than ever.
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CMBS and CDO Lending 

Tommy Kehoe of Eustis Commercial Mortgage is also 
our CMBS/Conduit expert and shares research from 
Trepp® CMBS Research in their February 2022 news 
report titled “CMBS Issuance Explodes in 2021, Hits 
Levels Not Seen in 14Years.”

The key highlights from the report include:

The private-label CMBS market came back to life with 
a vengeance in 2021. Total domestic issuance reached 
$109.12 billion, a whopping 95% more than was 
issued in the pandemic-interrupted prior year.

The issuance deluge — the year’s volume was the 
most since 2007, when $230.5 billion was issued — 
came courtesy of large, single-borrower deals. A total 
of 107 such deals totaling $77.68 billion were sold this 
year, up more than double the $23.95 billion issued 
in 2020 and nearly double the $46.36 billion issued in 
2019.

Conduit issuance, on the other hand, was essentially 
flat. A total of 30 deals totaling $30.46 billion priced 
in 2021, up just more than 3% from the $29.46 billion 
issued in 2020. 

In contrast, $49.15 billion was issued in 2019. Those 
numbers don’t even take commercial real estate 
collateralized loan obligations (CRE CLOs) into 
account. A total of 51 deals totaling $45.44 billion 
were issued — more than four times 2020’s volume 
and the highest annual tally ever.

The issuance bonanza was indicative of the market’s 
liquidity and investors’ hunger for yield. Bond investors 
were drawn to CMBS because of the generous risk-
adjusted yields; the property-sales market took off, 
as witnessed by the record-breaking $614.21 billion 
of sales volume recorded through November, and 
interest rates remained low, prompting property 
owners to tap the lending markets.

The sales volume also helped drive the CRE CLO 
market — as did the favorable rates the market 
afforded alternative lenders — as buyers often turn to 
short-term financings to execute their business plans.

The following chart from the Mortgage Bankers 
Association’s September 30, 2021 DataBook (the 
December 31, 2021 DataBook was not available as 
of the publication deadline) shows nearly 21 years of 
trends in CMBS issuance.

 
 
S&P Global’s January 12, 2022 publication titled “Global Structured Finance 2021 Outlook” 
was written before Russia invaded Ukraine and before the Fed began raising short term rates, so 
the authors would probably like the opportunity to update a few of their comments, but in 
general their key takeaways for CMBS were: 
 

• Issuance for the year was at its largest since the global financial crisis, mainly because of 
outsize single-asset, single-borrower (SASB) volume. 

• U.S. CMBS delinquency and forbearance rates continued to fall in 2021 and overall CRE 
valuations are 14% higher than just prior to the pandemic. However, office, retail and 
lodging valuations remain little changed from their pre-pandemic levels. 

• We project $110 billion in 2022 new issuance, in line with the $110 billion of 2021. 
 
Delinquency rates in existing CMBS issues have an impact on the market’s appetite for new 
issues, and last year we saw a significant increase in delinquencies caused by the impact of 
COVID, particularly on the Lodging and Retail sectors as people stayed home. Those impacts 
are waning and the delinquency rates have been dropping, though they have not yet fallen to pre-
pandemic levels. 
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S&P Global’s January 12, 2022 publication titled “Global Structured Finance 2021 Outlook” was written before 
Russia invaded Ukraine and before the Fed began raising short term rates, so the authors would probably like the 
opportunity to update a few of their comments, but in general their key takeaways for CMBS were:

• Issuance for the year was at its largest since the global financial crisis, mainly because of outsize single- 
 asset, single-borrower (SASB) volume.
• U.S. CMBS delinquency and forbearance rates continued to fall in 2021 and overall CRE valuations are 14%  
 higher than just prior to the pandemic. However, office, retail and lodging valuations remain little changed  
 from their pre-pandemic levels.
• We project $110 billion in 2022 new issuance, in line with the $110 billion of 2021.

Delinquency rates in existing CMBS issues have an impact on the market’s appetite for new issues, and last year 
we saw a significant increase in delinquencies caused by the impact of COVID, particularly on the Lodging and 
Retail sectors as people stayed home. Those impacts are waning and the delinquency rates have been dropping, 
though they have not yet fallen to pre-pandemic levels.
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INTEREST RATE INDEX UPDATE

(Adapted from the United States Economic Forecast 
1st Quarter 2022 by Dr. Daniel Bachman, published 
March 17, 2022, in Deloitte Insights)

Dr. Daniel Bachman’s research has been our go-to 
source for years. It is comprehensive and concise, easy 
to understand, and, most importantly, he has been 
right year after year. And his most recent writings 
address the Omicron variant of COVID, persisting 
inflation, and the Russia-Ukraine war, giving us current 
issues to consider when looking to the future.

Dr. Bachman gives us good news with his first headline 
statement:

The Russia-Ukraine war won’t derail the recovery

His reasons:

The US economy’s performance in the past few months 
has been better than most people expected—or even 
realized. While Omicron took infection rates to a new 
high, little trace appeared in economic data. Inflation 
and related problems, such as tangled supply chains, 
may continue to challenge business leaders and 
policymakers, but the US economy is performing well 
by most measures:

• The unemployment rate is already back to the full 
 employment level.
• The labor force participation rate has started to  
 pick up, as some of the folks who left the labor   
 force are coming back to work.
• Corporate profits are more than satisfactory.   
 Profits in Q3 2021 were 21% above the  
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(Adapted from the United States Economic Forecast 1st Quarter 2022 by Dr. Daniel Bachman, 
published March 17, 2022, in Deloitte Insights) 
 
Dr. Daniel Bachman’s research has been our go-to source for years. It is comprehensive and 
concise, easy to understand, and, most importantly, he has been right year after year. And his 
most recent writings address the Omicron variant of COVID, persisting inflation, and the Russia-
Ukraine war, giving us current issues to consider when looking to the future. 
 

Dr. Bachman gives us good news with his first headline statement: 
 

The Russia-Ukraine war won’t derail the recovery 
 
His reasons: 
 
The US economy’s performance in the past few months has been 
better than most people expected—or even realized. While Omicron 
took infection rates to a new high, little trace appeared in economic 
data. Inflation and related problems, such as tangled supply chains, 

communities that are the most difficult to serve," said FHFA Acting Director Sandra L. 
Thompson. 
 
In addition, FHFA will allow loans on affordable units in cost-burdened renter markets 
and loans to finance energy or water efficiency improvements with units affordable at or 
below 60 percent of AMI to be classified as mission-driven. 
 
To ensure the Enterprises continue to provide sufficient liquidity and support in the 
multifamily mortgage market, FHFA will continue to monitor impacts of COVID-19 on 
the multifamily mortgage market and will update the multifamily caps and mission-
driven requirements if adjustments are warranted. However, to prevent market disruption, 
if FHFA determines that the actual size of the 2022 market is smaller than was initially 
projected, FHFA will not reduce the caps. 
 

The chart below shows that GSE outstandings are higher than ever. 
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 pre-pandemic level. That’s much better than   
 many businesses had reason to expect when the  
 pandemic first hit in March 2020.
• Strong profits have supported business   
 investment. The pandemic shifted investment   
 away from buildings and toward equipment   
 and information products.1 But the willingness  
 to invest suggests that businesses are surprisingly  
 optimistic about the future.
• The pandemic drove the adoption of 
 technology and—as a consequence—appears   
 to  have accelerated labor productivity   
 growth. Previous Deloitte forecasts assumed   
 trend productivity was less than 1%. But   
 productivity growth has remained surprisingly   
 strong during the recovery from the pandemic,  
 about 2% over the four quarters to December   
 2021. If productivity growth remains high,   
 many of the long-term issues facing the US   
 economy—such as financing social security—  
 will likely become considerably easier to solve.

But just as Omicron’s potential to impact the economy 
waned, geopolitical tensions increased. The Russian 
invasion of Ukraine is not likely to derail the US 
recovery, but it will push up inflation in the short run.

Of major interest to businesses in south Louisiana, Dr. 
Bachman addresses the impact on the U.S. economy, 
particularly on interest rates, from a continuing 
Ukraine crisis:

Most importantly, the price of oil is likely to remain 
higher than it would have otherwise—although how 
much higher is an open question. Russia produces 
about 12% of global crude oil supplies. Sanctions may 
remove some of this oil supply, as the United States 
(and possibly some European countries) reduce or 
end purchases of Russian oil.

However, oil is a global, fungible commodity and 
Russia can still sell oil to non-boycotting nations. That 

would release other oil for shipment to boycotting 
countries without affecting the global price of oil. Of 
course, payments may be more difficult, and Russia 
may need to sell its oil at a discount. But the size of 
the supply shock may be more limited than that 12% 
figure suggests.

Europe’s heavy dependence on Russian natural gas 
suggests that the EU’s economy will experience 
slower growth—or, in the extreme case, a recession. 
The EU is a major trading partner of the United States, 
accounting for more than 15% of US exports. On top 
of a direct decline in demand, dollar appreciation 
reflecting the relative safety of the United States will 
make US goods less competitive. Both would reduce 
the contribution of exports to US GDP growth.

The combined impact is not large enough to generate 
a recession in the United States. But growth could 
slow down. And inflation would pick up, at least in the 
short term. Our baseline forecast assumes a US$15 per 
barrel rise in the price of oil, which leads to an extra 
half a percentage point rise in the consumer price 
index (CPI) in 2022 (with most of the rise occurring 
in the second quarter). That’s not huge, but during a 
period when the Fed is struggling to control inflation, 
it presents policymakers with a big problem.

Before the invasion, we had penciled in five 25-basis-
point Fed hikes in 2022, starting in March. Despite this 
bump in inflation, we don’t think the Fed’s interest 
rate trajectory is likely to change. Our reasoning: 
The Fed knows that the extra inflation is (to use that 
banished word) “transitory.” And the extra inflation will 
be associated with some additional unemployment, 
which would call for the Fed to ease. In our forecast, 
the reasons for easing offset the reasons for raising 
rates, leaving policy unchanged from the preinvasion 
path.

We’ve also assumed a small impact on exports. 
First, growth in Europe is likely to take a hit of as 



much as half a percentage point, even if natural gas 
deliveries from Russia aren’t interrupted. Second, any 
geopolitical crisis pushes investors to buy safe assets, 
mainly US dollars. The dollar’s appreciation will make 
US exports less competitive.

Given these impacts on the economy, Dr. Bachman 
addresses his thoughts on future interest rates. Please 
note: Dr. Bachman’s conclusions based on his attitude 
towards the Fed and his slant on analysis are likely to 
be debated and disagreed with by economists with 
differing points of view, but his research is solid.

The Fed’s actions have been one of the bright spots of 
the US response to the pandemic. When the virus first 
began spreading, there was a significant possibility 
that a financial market meltdown would exacerbate 
the country’s economic problems. The Fed’s prompt 
and strong actions kept financial markets liquid and 
operating, preventing that additional level of pain.

With GDP now above the pre-pandemic level, strong 
employment growth, and some signs of incipient 
inflation, the Fed has started to unwind its pandemic 
response. “Tapering” purchases of long-term assets 
(“quantitative easing” or QE) began at the early 
November 2021 FOMC meeting, and are set to finish 
at the March 2022 meeting. That would be a fast 
reversal of the policy. The end of QE, however, will not 
end questions surrounding the Fed’s policy. It will still 
own more than US$7 trillion in long-term assets (both 
Treasuries and mortgage-backed securities). The Fed 
may eventually actively sell these, or it may elect to let 
them “runoff” by not replacing them as they mature. 
Discussions about the Fed balance sheet will continue 
for some time.

At the same time, the pressure on the Fed to begin 
raising the funds rate has intensified. In November 
2021, Fed officials were suggesting that the first 
rate hike would occur in late 2022. By February, Fed 
watchers considered a hike at the March meeting very 

likely, and there was some discussion of a 50-basis-
point hike to send a signal to markets. (The Fed 
normally raises the funds rate about 25 basis points 
each time, so that the impact of higher interest rates 
occurs gradually.)

The baseline forecast assumes that the Fed hikes 
the funds rate 25 basis points at each of the three 
meetings in the spring of 2022 (March, May, and June), 
and continues to raise rates 25 basis points at every 
other meeting after that. This is consistent with our 
assumption that inflation will decline in the second 
half of 2022, which would take a lot of pressure off 
the Fed. We expect the Fed to stop hiking when the 
funds rate is a bit above 2.5%, leaving real short-term 
interest rates in (just barely) positive territory.

We expect long-term rates to rise as well, reflecting 
the global economic recovery and the rise in short-
term rates. By 2026, the 10-year Treasury stands at 
3.9%. That may seem high today, but is, in fact, low 
in the historical context. It would imply a spread 
between long- and short-term rates that is only about 
half the level the economy normally experiences in 
full employment. The possibility that, in a booming 
economy, long-term interest rates might rise by even 
more should not be dismissed.

Of course, interest rates are always the least certain 
part of any forecast: Any significant news could, and 
will, alter interest rates significantly.

Let the discussion begin.
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Short Term Rate Indices

The Prime Rate - On March 16, 2022, the Federal 
Reserve issued the regularly scheduled Federal Open 
Market Committee (FOMC) statement which has 
a direct impact on the prime rate announced by all 
banks. Following is the full statement: 

Indicators of economic activity and employment 
have continued to strengthen. Job gains have been 
strong in recent months, and the unemployment rate 
has declined substantially. Inflation remains elevated, 
reflecting supply and demand imbalances related 
to the pandemic, higher energy prices, and broader 
price pressures.

The invasion of Ukraine by Russia is causing 
tremendous human and economic hardship. The 
implications for the U.S. economy are highly uncertain, 
but in the near term the invasion and related events 
are likely to create additional upward pressure on 
inflation and weigh on economic activity.

The Committee seeks to achieve maximum 
employment and inflation at the rate of 2 percent 
over the longer run. With appropriate firming in the 
stance of monetary policy, the Committee expects 
inflation to return to its 2 percent objective and the 
labor market to remain strong. In support of these 
goals, the Committee decided to raise the target 
range for the federal funds rate to 1/4 to 1/2 percent 
and anticipates that ongoing increases in the target 
range will be appropriate. In addition, the Committee 
expects to begin reducing its holdings of Treasury 
securities and agency debt and agency mortgage-
backed securities at a coming meeting.

In assessing the appropriate stance of monetary 
policy, the Committee will continue to monitor 
the implications of incoming information for the 
economic outlook. The Committee would be 
prepared to adjust the stance of monetary policy as 
appropriate if risks emerge that could impede the 
attainment of the Committee’s goals. The Committee’s 
assessments will take into account a wide range of 
information, including readings on public health, 

assumption that inflation will decline in the second half of 2022, which would take a lot 
of pressure off the Fed. We expect the Fed to stop hiking when the funds rate is a bit 
above 2.5%, leaving real short-term interest rates in (just barely) positive territory. 

 
We expect long-term rates to rise as well, reflecting the global economic recovery and the 
rise in short-term rates. By 2026, the 10-year Treasury stands at 3.9%. That may seem 
high today, but is, in fact, low in the historical context. It would imply a spread between 
long- and short-term rates that is only about half the level the economy normally 
experiences in full employment. The possibility that, in a booming economy, long-term 
interest rates might rise by even more should not be dismissed. 
 
Of course, interest rates are always the least certain part of any forecast: Any significant 
news could, and will, alter interest rates significantly. 
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The Prime Rate - On March 16, 2022, the Federal Reserve issued the regularly scheduled Federal 
Open Market Committee (FOMC) statement which has a direct impact on the prime rate 
announced by all banks. Following is the full statement:  
 

Indicators of economic activity and employment have continued to strengthen. Job gains 
have been strong in recent months, and the unemployment rate has declined substantially. 
Inflation remains elevated, reflecting supply and demand imbalances related to the 
pandemic, higher energy prices, and broader price pressures. 
 
The invasion of Ukraine by Russia is causing tremendous human and economic hardship. 
The implications for the U.S. economy are highly uncertain, but in the near term the 
invasion and related events are likely to create additional upward pressure on inflation 
and weigh on economic activity. 
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labor market conditions, inflation pressures and 
inflation expectations, and financial and international 
developments.

In other words:
1. The economy is in pretty good shape, though 
 we  have some inflation and there is a definite 
 imbalance in labor supply/demand.
2. Russia invading Ukraine is disrupting the world 
 economy, making it hard for the Fed to manage 
 domestic operations.
3. We are going to raise the Fed Funds rate by 
 0.25% meaning that banks will raise their prime 
 rates from 3.25% to 3.50%. We are going to do 
 this to fight inflation and restore price stability.
4. We are going to back off of our buying Treasury 
 securities which has held down long-term 
 rates. Expect those to go up as a result. And they 
 will continue to go up as we unload the $9 trillion 
 of securities that we already have.

The FOMC statement is always very carefully crafted, 
and Fed Chair Jerome Powell’s press conference just 
after the release of the statement is always telling.

Economic activity expanded at a robust 5-1/2 percent 
pace last year, reflecting progress on vaccinations and 
the reopening of the economy, fiscal and monetary 
policy support, and the healthy financial positions of 
households and businesses. The rapid spread of the 
Omicron variant led to some slowing in economic activity 
early this year, but cases have declined sharply since 
mid-January, and the slowdown seems to have been 
mild and brief. Although the invasion of Ukraine and 
related events represent a downside risk to the outlook 
for economic activity, FOMC participants continue 
to foresee solid growth; as shown in our Summary of 
Economic Projections, the median projection for real 
GDP growth stands at 2.8 percent this year, 2.2 percent 
next year, and 2 percent in 2024.

The labor market has continued to strengthen and is 
extremely tight. Over the first two months of the year, 
employment rose by more than one million jobs. In 
February, the unemployment rate hit a post-pandemic 
low of 3.8 percent, a bit below the median of Committee 
participants’ estimates of its longer-run normal level. 
The improvements in labor market conditions have 
been widespread, including for workers at the lower end 
of the wage distribution as well as for African Americans 
and Hispanics. Labor demand is very strong, and while 
labor force participation has increased somewhat, 
labor supply remains subdued. As a result, employers 
are having difficulties filling job openings, and wages 
are rising at their fastest pace in many years. FOMC 
participants expect the labor market to remain strong, 
with the median projection for the unemployment rate 
declining to 3.5 percent by the end of this year and 
remaining near that level thereafter.

Inflation remains well above our longer-run goal of 2 
percent. Aggregate demand is strong, and bottlenecks 
and supply constraints are limiting how quickly 
production can respond. These supply disruptions 
have been larger and longer lasting than anticipated, 
exacerbated by waves of the virus here and abroad, and 
price pressures have spread to a broader range of goods 
and services. Additionally, higher energy prices are 
driving up overall inflation. The surge in prices of crude 
oil and other commodities that resulted from Russia’s 
invasion of Ukraine will put additional upward pressure 
on near-term inflation here at home.

So will this major change in Fed policy slow down the 
economy too much and move us toward a recession? 
Here is how Chairman Powell addressed that question 
at the press conference:

So I guess I would start by saying that, in my view, the 
probability of a recession within the next year is not 
particularly elevated. And why do I say that? Aggregate 



demand is currently strong, and most forecasters expect it to remain so. If you look at the labor market, also very strong. 
Conditions are tight, and payroll job growth is continuing at very high levels. Household and business balance sheets 
are strong. And so all signs are that this is a strong economy and, indeed, one that will be able to flourish, not to say 
withstand but certainly flourish, as well, in the face of less accommodative monetary policy. So I guess that’s how I 
would say I’m looking at that. Of course, the objective is to achieve price stability, while also sustaining a strong labor 
market. And that is our overall objective. But we do feel the economy is very strong and well positioned to withstand 
tighter monetary policy.

To give some historical perspective of what a low federal funds rate means for prime rate-based lending, we look 
at the relationship between those two rates over time.

FINANCE

135

2022

 
 
Source: Board of Governors of the Federal Reserve System (US), Bank Prime Loan Rate [MPRIME], retrieved from FRED, 
Federal Reserve Bank of St. Louis https://research.stlouisfed.org/fred2/series/MPRIME/ 
 
 
After the most recent increase in the Fed Funds rate, Federal Reserve officials were asked about 
future increases through the rest of the year. There was a wide range of response but the 
consensus was six more rate hikes this year for an ending level of 1.9% with the possibility of 
2.8% by the end of 2023. 
 
If the relationship between the Bank Prime Rate and the Fed Funds Rate holds going forward, it 
would imply a prime rate of 4.9% the end of 2022 and 5.8% by the end of 2023. These are 
significantly higher rates than previously predicted. 
 
The wild cards: 

• Price instability caused by supply chain issues 
• Price instability resulting from Russian sanctions, including oil and gas disruptions 
• Systemic inflation caused by the increase in the money supply 
• Possible mutations of COVID 
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It is always appropriate to show the long term history of the benchmark long-term rate, the 10-
Year US Treasury rate, to give expanded perspective to our current rates. 
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After the most recent increase in the Fed Funds rate, 
Federal Reserve officials were asked about future 
increases through the rest of the year. There was a 
wide range of response but the consensus was six 
more rate hikes this year for an ending level of 1.9% 
with the possibility of 2.8% by the end of 2023.

If the relationship between the Bank Prime Rate and 
the Fed Funds Rate holds going forward, it would 
imply a prime rate of 4.9% the end of 2022 and 5.8% 
by the end of 2023. These are significantly higher 
rates than previously predicted.

The wild cards:
 • Price instability caused by supply chain   
  issues
 • Price instability resulting from Russian   
  sanctions, including oil and gas disruptions
 • Systemic inflation caused by the increase in  
  the money supply
 • Possible mutations of COVID

Long Term Rate Indices

It is always appropriate to show the long term history 
of the benchmark long-term rate, the 10-Year US 
Treasury rate, to give expanded perspective to our 
current rates. 

 
Source: Board of Governors of the Federal Reserve System (US), 10-Year Treasury Constant Maturity Rate [DGS10], retrieved 
from FRED, Federal Reserve Bank of St. Louis https://research.stlouisfed.org/fred2/series/DGS10/ 
 
Unlike the Fed Funds rate which is set by the Federal Reserve and which effective sets the Bank 
Prime Rate, market factors determine the pricing and yield rate of the 10-Year UST, and the 
graph above shows how volatile those market factors have been over the past 70 years. 
 
Over the past 10 years we have seen the lowest rates ever recorded with a bottoming out in 2020. 
Those will most likely be the lowest rates we ever see. 
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Unlike the Fed Funds rate which is set by the federal Reserve and which effective sets the Bank Prime Rate, market 
factors determine the pricing and yield rate of the 10-Year UST, and the graph above shows how volatile those 
market factors have been over the past 70 years 

Over the past 10 years we have seen the lowest rates ever recorded with a bottoming out in 2020. Those will most 
liekly be the lowest rates we ever see. 
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We should remember that the Federal Reserve has been purchasing billions of dollars of US Treasuries over the 
past 15 years with a huge spike in purchases during the pandemic. Once the Fed curtails its purchases and when 

 
Source: Board of Governors of the Federal Reserve System (US), 10-Year Treasury Constant Maturity Rate [DGS10], retrieved 
from FRED, Federal Reserve Bank of St. Louis https://research.stlouisfed.org/fred2/series/DGS10/ 
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it starts to liquidate those holdings, we should expect Treasury rates to increase and with them, all long term rates 
including home mortgages and CRE permanent loans.

Residential Real Estate Finance

The Mortgage Bankers Association (MBA) publishes a monthly Mortgage Credit Availability Index (MCAI), a report 
that analyzes data from Ellie Mae’s AllRegs® Market Clarity® business information tool.  A decline in the MCAI 
indicates that lending standards are tightening, while increases in the index are indicative of loosening credit. The 
index was benchmarked to 100 in March 2012. 

“Credit availability increased to its highest level since May 2021, driven by growth in jumbo loan programs, as well 
as those that include allowances for ARMs and expanded credit score and LTV requirements,” said Joel Kan, MBA’s 
Associate Vice President of Economic and Industry Forecasting. “In a period of rising mortgage rates, affordability 
challenges, and declining volume, lenders have made efforts to slightly broaden their product offerings.”

The index at this time last year was 124.6 and has risen slightly to 126.0 as of February 2022, indicating that there 
is neither loosening or tightening of underwriting standards from last year. 

Once the Fed curtails its purchases and when it starts to liquidate those holdings, we should 
expect Treasury rates to increase and with them, all long term rates including home mortgages 
and CRE permanent loans. 
 
 
RESIDENTIAL REAL ESTATE FINANCE 
 
The Mortgage Bankers Association (MBA) publishes a monthly Mortgage Credit Availability 
Index (MCAI), a report that analyzes data from Ellie Mae's AllRegs® Market Clarity® business 
information tool.  A decline in the MCAI indicates that lending standards are tightening, while 
increases in the index are indicative of loosening credit. The index was benchmarked to 100 in 
March 2012.  
 
"Credit availability increased to its highest level since May 2021, driven by growth in jumbo 
loan programs, as well as those that include allowances for ARMs and expanded credit score and 
LTV requirements," said Joel Kan, MBA's Associate Vice President of Economic and Industry 
Forecasting. "In a period of rising mortgage rates, affordability challenges, and declining 
volume, lenders have made efforts to slightly broaden their product offerings." 
 
The index at this time last year was 124.6 and has risen slightly to 126.0 as of February 2022, 
indicating that there is neither loosening or tightening of underwriting standards from last year. 
 

 
Source: Mortgage Bankers Association; Powered by ICE Mortgage Technology 
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Conventional Mortgage Rates and Production

Fannie Mae’s Economic and Strategic Research (ESR) 
Group released a press release on March 17, 2022, 
titled “Inflation and Russia’s Invasion of Ukraine 
Expected to Take Toll on U.S. Economy and Housing 
Sector” with the subheading “Mortgage Rates Likely 
to Experience Competing ‘Flight to Quality’ and Fed 
Tightening Pressures” which seems to incorporate all 
of the updated economic concerns facing the industry 
as of the time of this publication.

• The ESR Group now projects full-year 2022 real 
GDP growth of 2.3 percent, down from last month’s 
projected 2.8 percent, but acknowledges that many of 
its forecast’s base assumptions, including a near-term 
resolution to the acute global economic effects of 
the Russian invasion of Ukraine, represent substantial 
downside risks to both the macroeconomic and 
housing outlooks. 

• Prior to the conflict, inflation, as measured by 
the Consumer Price Index, hit a 40-year high and 
the Federal Reserve was poised to begin a course of 
significant monetary tightening. 

• According to the ESR Group, the central bank’s 
already difficult task of enacting a “soft landing” 
– that is, raising rates to combat inflation without 
precipitating economic contraction – has been further 
complicated by the recent geopolitical developments. 

• Despite the substantial uncertainty, the ESR Group 
continues to expect the Federal Reserve to raise the 
federal funds rate five times in 2022 and eight times 
total through 2023.

As a result of these revelations, the ESR Group lowered 
its origination expectations because of presumed 
higher mortgage rates in 2022.

• Treasury rates have been exceptionally volatile 
over the past month. Rates moved upward through 
most of February, with the 10-year peaking at 2.05 
percent in anticipation of swifter Fed policy tightening. 

• However, with the Ukraine conflict, the “flight to 
quality” dominated, and the 10-year rate fell as low as 

1.72 percent in early March. Since that trough, rates 
have trended upward with the 10-year sitting at 2.14 
percent as of this writing, the highest since July 2019. 

• This rapid rate movement creates uncertainty 
around our mortgage rate and originations outlook. 
The average 30-year fixed-rate mortgage yield, 
according to Freddie Mac’s Primary Mortgage Market 
Survey®, was 3.85 percent for the week of March 10. 
It should be noted that since the interest rate portion 
of our forecast was completed at the start of March, 
long rates have moved up about 20 basis points. This 
represents upside risk to our rate forecast and downside 
risk to our outlook for mortgage originations.

Origination volume projections were reduced though 
still showing an increase from last year.

• We expect 2022 purchase origination volume to 
total $1.95 trillion, 4.4 percent higher than 2021 but a 
downward revision of $85 billion from last month. This 
revision is driven partly by downgrades to our home 
sales forecast and partly by weaker-than-expected 
home price data. 

• In 2023, we expect purchase volumes to grow 1.9 
percent to $2.0 trillion, another downward revision 
from last month’s forecast corresponding to the 
weaker home sales expectation.

A large portion of the residential mortgage business 
involved refinancings, and those forecasts are being 
reduced based on higher rates.

• For refinances, we downgraded our forecast 
due to our mortgage rate expectation being revised 
upward. We now expect 2022 refinance volumes to be 
$1.0 trillion, $98 billion or nearly 9 percent below our 
prior forecast. 

• Furthermore, in 2023, we expect refi volumes to 
fall to $742 billion, a downward revision of $118 billion 
from last month’s forecast, as the higher expected 
mortgage rates continue to drag on refi activity. With 
the 30-year mortgage reaching 3.85 percent in the 
latest reading, we estimate that only 13.1 percent of 
outstanding loan balances have at least a 50-basis 
point refinance incentive, down from 16 percent in last 
month’s forecast.



2022
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The chart below shows the history of 30-year, 15-year, and 5-year adjustable rates. 

A more recent history make clear that rates have started an upward trend from prior periods which will most likely 
be sustained through the end of 2023.  

• In 2023, we expect purchase volumes to grow 1.9 percent to $2.0 trillion, another 
downward revision from last month’s forecast corresponding to the weaker home sales 
expectation. 

 
A large portion of the residential mortgage business involved refinancings, and those forecasts 
are being reduced based on higher rates. 
 

• For refinances, we downgraded our forecast due to our mortgage rate expectation being 
revised upward. We now expect 2022 refinance volumes to be $1.0 trillion, $98 billion or 
nearly 9 percent below our prior forecast.  

• Furthermore, in 2023, we expect refi volumes to fall to $742 billion, a downward revision 
of $118 billion from last month’s forecast, as the higher expected mortgage rates continue 
to drag on refi activity. With the 30-year mortgage reaching 3.85 percent in the latest 
reading, we estimate that only 13.1 percent of outstanding loan balances have at least a 
50-basis point refinance incentive, down from 16 percent in last month’s forecast. 

 
The chart below shows the history of 30-year, 15-year, and 5-year adjustable rates. 
 
   

 
Source: Board of Governors of the Federal Reserve System (US), retrieved from FRED, Federal Reserve Bank of St. Louis 
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• In 2023, we expect purchase volumes to grow 1.9 percent to $2.0 trillion, another 
downward revision from last month’s forecast corresponding to the weaker home sales 
expectation. 

 
A large portion of the residential mortgage business involved refinancings, and those forecasts 
are being reduced based on higher rates. 
 

• For refinances, we downgraded our forecast due to our mortgage rate expectation being 
revised upward. We now expect 2022 refinance volumes to be $1.0 trillion, $98 billion or 
nearly 9 percent below our prior forecast.  

• Furthermore, in 2023, we expect refi volumes to fall to $742 billion, a downward revision 
of $118 billion from last month’s forecast, as the higher expected mortgage rates continue 
to drag on refi activity. With the 30-year mortgage reaching 3.85 percent in the latest 
reading, we estimate that only 13.1 percent of outstanding loan balances have at least a 
50-basis point refinance incentive, down from 16 percent in last month’s forecast. 

 
The chart below shows the history of 30-year, 15-year, and 5-year adjustable rates. 
 
   

 
Source: Board of Governors of the Federal Reserve System (US), retrieved from FRED, Federal Reserve Bank of St. Louis 
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A more recent history make clear that rates have started an upward trend from prior periods 
which will most likely be sustained through the end of 2023. 
 
 

 
Source: Board of Governors of the Federal Reserve System (US), retrieved from FRED, Federal Reserve Bank of St. Louis 

 
 
Impact of Infrastructure   
 

U.S. Senator Bill Cassidy, M.D. (R-LA) was a lead author and 
vocal champion of the Infrastructure Investment and Jobs Act 
(IIJA) passed in 2021. Cassidy was part of the original bipartisan 
group of senators, members of Congress, and governors who met 
in Annapolis to discuss a bipartisan path forward on 
infrastructure. He later worked closely with a group of 10 
senators, five Republicans and five Democrats, to craft the 
bipartisan bill which was overwhelmingly passed by Congress, 
then signed into law by President Joe Biden on November 15, 
2021. 
 
Louisiana stands to benefit from the IIJA in terms of construction 
jobs, enabling of economic development, and access to new 

technologies that should positively impact the real estate industry. 
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• In 2023, we expect purchase volumes to grow 1.9 percent to $2.0 trillion, another 
downward revision from last month’s forecast corresponding to the weaker home sales 
expectation. 

 
A large portion of the residential mortgage business involved refinancings, and those forecasts 
are being reduced based on higher rates. 
 

• For refinances, we downgraded our forecast due to our mortgage rate expectation being 
revised upward. We now expect 2022 refinance volumes to be $1.0 trillion, $98 billion or 
nearly 9 percent below our prior forecast.  

• Furthermore, in 2023, we expect refi volumes to fall to $742 billion, a downward revision 
of $118 billion from last month’s forecast, as the higher expected mortgage rates continue 
to drag on refi activity. With the 30-year mortgage reaching 3.85 percent in the latest 
reading, we estimate that only 13.1 percent of outstanding loan balances have at least a 
50-basis point refinance incentive, down from 16 percent in last month’s forecast. 

 
The chart below shows the history of 30-year, 15-year, and 5-year adjustable rates. 
 
   

 
Source: Board of Governors of the Federal Reserve System (US), retrieved from FRED, Federal Reserve Bank of St. Louis 
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Impact of Infrastructure  

U.S. Senator Bill Cassidy, M.D. (R-LA) was a lead author and vocal champion of the Infrastructure Investment 
and Jobs Act (IIJA) passed in 2021. Cassidy was part of the original bipartisan group of senators, members of 
Congress, and governors who met in Annapolis to discuss a bipartisan path forward on infrastructure. He later 
worked closely with a group of 10 senators, five Republicans and five Democrats, to craft the bipartisan bill 
which was overwhelmingly passed by Congress, then signed into law by President Joe Biden on November 15, 
2021.

Louisiana stands to benefit from the IIJA in terms of construction jobs, enabling of economic development, and 
access to new technologies that should positively impact the real estate industry.

Senator Cassidy’s website lists the following provisions of the IIJA that will directly benefit Louisiana:
• Authorizes I-14 corridor: This highway will run from Georgia to Texas, which will include stops in Leesville  
 and Alexandria continuing through Natchez, Mississippi and Alabama up to Augusta, Georgia.

• Eliminates federal red-tape by reforming the permitting process to speed construction projects: Builds on  
 the Federal Permitting Council’s efforts to shorten the government approval process for large infrastructure 
 projects by bringing relevant agencies together to reduce inefficiencies.

• $40 Billion for bridges: As a state, Louisiana has the third most bridge deck area in poor condition. This  
 funding will rebuild Louisiana’s bridges, many of which are rated as poor or structurally deficient.

• Invests in Louisiana’s Airports: The bill includes $25 billion for airport improvement projects such as   
 expansions, installations, assisting with planning, rebuilding runways, improving lighting, and air navigation 
 facilities throughout the state.

• $9.55 Billion for Ports and Waterways: This will benefit numerous Louisiana Ports and Waterways such as  
 the Port of Calcasieu, Port Fourchon, Port of New Orleans, Port of Baton Rouge, Port of South Louisiana, 
 Port of Plaquemines, and J. Bennett Johnston Waterway.

• $3.2 Billion for the Infrastructure for Rebuilding America Grant Program: This program supports crucial  
 highway and rail projects.

• $65 Billion for Broadband: This funding will expand internet access to Louisiana’s rural and low-income  
 communities.

• $500 Million for the STORM Act: This provides grants to establish a revolving fund for mitigation   
 assistance to reduce risks from disasters and natural hazards. Such funds would provide assistance to  
 local governments in States, including Louisiana, for projects to reduce disaster risks to homeowners,  
 businesses, nonprofit organizations, and communities to decrease the loss of life and property, the cost of  
 insurance claims, and federal disaster payments.



• $7.5 Billion for Rebuilding American Infrastructure with Sustainability and Equity Grants: These grants  
 support transportation projects of local and regional significance.

• $3.5 Billion for Flood Mitigation Assistance grants: These grants are used for projects that reduce or   
 eliminate the risk of repetitive flood damage to buildings insured by the National Flood Insurance   
 Program (NFIP). In the last fiscal year, one-third of applications for this program came from Louisiana.

• $17 Billion for Army Corps of Engineers infrastructure priorities: This includes $2.55 billion for construction  
 of Coastal Storm Risk Management and Hurricane and Storm Damage Reduction projects specifically  
 targeting states such as Louisiana that have been impacted by federally declared disasters over the last six  
 years. Additional Louisiana projects that will benefit from these dollars include the Southwest Coastal  
 Louisiana and Morganza to the Gulf Projects. There’s $109 million for Louisiana Corps Federal projects to  
 dredge and repair damages caused by Hurricanes Laura, Delta, and Zeta, $808 million for Mississippi Rivers  
 and Tributaries, and $251 million for Flood and Coastal Emergencies, which directly benefit Louisiana.

• $53 Million for Lake Pontchartrain: Lake Pontchartrain will receive this funding over five years to support  
 local restoration efforts.

• $2.25 Billion for the Port Infrastructure Development Program: This grant program provides funding to  
 improve port facilities, a top priority for Louisiana ports.

• $491 Million for National Oceanic and Atmospheric Administration (NOAA) Community Based Restoration  
 Program: This funding invests in coastal resiliency projects through a habitat restoration program that helps  
 protect the safety and well-being of coastal communities, like those in Louisiana, by buffering shorelines  
 from erosion, reducing flooding, and removing potentially hazardous structures.

• $492 Million for NOAA National Coastal Resilience Fund: This funding will improve the resilience of coastal  
 communities to flooding by restoring or expanding natural ecosystems while enhancing fish and wildlife  
 habitats and increasing protection for communities from coastal hazards.

• $492 Million for NOAA Flood Mapping, Observations, and Modeling: This funding will update and improve  
 mapping and modeling to get a better picture of the risk of flooding in Louisiana and throughout the country.

• $150 Million for the Delta Regional Authority.

• $1 Billion for Building Resilient Infrastructures and Communities grants: These grants provide funding for  
 pre-disaster mitigation funding for natural disasters including flooding.
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Home sweet closing date.
      We believe buying a home should be one of the happiest times of 

your life. We also know it’s one of the most time-sensitive things you’ll 

ever do. Whether you apply online or in your neighborhood branch, 

our experienced team guides you through our streamlined process, 

opening doors all the way to closing.

*Loan and Deposit Production Office

redriverbank.net 
225-928-8298
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Baton Rouge
Lafayette 
Lake Charles
New Orleans* 
Northshore
Shreveport

Carolyn Ray
225-928-8285
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225-928-8215

Jessie Jones Clark
225-928-8262

Subject to credit approval.



• $5.1 Billion for the SCALE Act: This is the largest government investment in carbon capture, utilization, and  
 storage (CCUS) technology. It includes $2.1 billion for a CO2 loan program to provide flexible, low-interest  
 loans for CO2 transport infrastructure projects and grants for initial excess capacity on new infrastructure  
 to facilitate future growth; $2.5 billion to expand the DOE’s Carbon Storage Validation and Testing program  
 to include large-scale commercialization of new or expanded carbon sequestration projects; $300 million in  
 grants to procure and use products derived from captured carbon oxides; $100 million for front-end  
 engineering and design for carbon dioxide transport infrastructure; and $75 million for states to establish  
 Class VI permitting programs to ensure rigorous and expedited CO2 geologic storage site permitting

• $3.5 Billion for weatherization grants for low-income people and communities.

• $4.67 Billion for orphan well remediation.

• $53 Million for Gulf of Mexico ecosystem restoration.

• $60 Million for States in the Mississippi River and Ohio River Basins to support states’ Nutrient Reduction  
 Strategies and fight hypoxia.

• Expansion of the Outer Continental Shelf Lands Act to permit offshore energy storage. This provides 
 flexibility to develop energy storage in in future energy development off-shore in the Gulf of Mexico.

• Cleaning Up Contaminated Sites: This bill provides $3.5 billion for cleanup at Superfund sites an increase in  
 spending for remediation with a focus on projects of the greatest hazard to human health. Louisiana  
 currently has 13 sites on the National Priorities List.

• $1.5 Billion for Brownfields Grants: This funding will clean up and reinvest in properties complicated by the  
 presence of hazardous substances or contaminants and prioritized by the Louisiana Department of   
 Environmental Quality.

• $8 Billion for Hydrogen Hubs: This creates regional clean hydrogen hubs to demonstrate the production,  
 processing, delivery, storage, and end-use of clean hydrogen. This program is tailor made for Louisiana’s  
 industry, existing infrastructure, and energy sector.

• Geologic Carbon Sequestration on the Outer Continental Shelf: This allows the U.S. Department of the  
 Interior to permit geologic carbon sequestration on the outer Continental Shelf and will unlock new industries 
 for Louisiana and ensuring the ability to store carbon dioxide.

• $9.04 Billion for Demonstration Projects to support the development of key energy technologies including 
 advanced nuclear reactors, carbon capture, critical minerals, energy storage, and industrial emissions i
 nfrastructure. The University of Louisiana at Lafayette recently received funding for a hydrogen technology 
 program.
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• $6 Billion for the Civil Nuclear Credit Program: This section provides the U.S. Department of Energy with the 
 authority, in consultation with the heads of applicable Federal agencies, to establish a process to evaluate  
 bids through an auction process and select certified nuclear reactors to be allocated credits. This ensures  
 vital existing nuclear sources like those in Louisiana are kept online and provide reliable, resilient, and  
 clean energy.

• $3.5 Billion for Direct Air Capture Hubs for Carbon Removal: Develops regional direct air capture hubs to aid 
 the capture of carbon dioxide from the atmosphere. This carves out a pathway for Louisiana to lead in  
 carbon removal and decarbonization while maintaining and growing existing industries and infrastructure.

• $2.13 Billion for Ecosystem Restoration and Resiliency Funding to restore the ecological health of Federal 
 lands and waters and private lands. Working with state partners, like Louisiana, this funding will advance 
 coastal restoration and flood mitigation efforts.

The passage of this legislation has the capacity of providing a once-in-a-lifetime opportunity for the greater 
Baton Rouge area to repair or replace aging infrastructure and expand infrastructure capacity in ways that might 
otherwise have never happened. The key will be to efficiently and effectively dedicate the funds to the areas of 
highest economic impact.
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